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HOME PREPARES 
ANNUAL STATEMENT 
IN NOVEL FORM 


So As To Be Clearly 
Expressed and Most 





Items Grouped 
Easily 


Understood 





HOW FIGURES ARE ARRANGED 
Explains Premiums Uncollected, Ac- 
Owed 
Reserves 


crued Interest, Amounts 


Other Companies, 





The Home of New York has prepared 
statement in a 
arranging 
clearly expressed and arranged as to be 


its annual financial 


brand new form, items so 


understood by 
owner. The 
a hit with agents. 

The statement, which shows the com 


pany as it stood at the beginning of this 
year, is reprinted herewith in full: 


most easily the property 


new statement has made 





[his company as of January Ist, 1923, ha 
on hand assets including 
Cash in banks and trust companiic $5,217,834.87 
Government bond Actual market 
WEINE psn dwiae ca - «sees 16,473,100.00 
State and Pro n Actual 
market valu OE ee 181,500.00 
County and munictpal bond \ 
tual market valu ree 4 
Railroad =bond Actual market 
ME Pirie shi thkione | 142.00 
Industrial and other bond \ctual 
market value praca eh thea 5628,060.00 
Railroad tock Actual market 
| er mate P 000.00 
Industrial and other stock \ctual 
MPROL WAIUE 5 0.5, dies. ce dicen 11,153,200.00 
Bank and Trust Co. stocl \etual 
market value PTS pre > 62,808.01 
Premiums uncollected, in course of 
transmission and in hand ot 
agents .. San ayaa wmcere es actin ee 859,16 
Accrued interest .......000 aie 683,612.00 
Other admitted a re ‘ 162,061. 
Making total assets of my -$79,391,575.1 
The company’ liabilitic are 
Owes to policyholders for loss« 
estimated, payable upon adju 
EE Kop Roce & eee ree « $7,124,375 
Owes to other companies for rein 
surance premiums, payable in 
accordance with contracts. . S55 1,07 OL.O4 
Has Reserved 
(a) For tax payabl durit 
1923 . at aaa es 1,000,001 
(b) For other accounts, payable 
during 1923 . oe se ee 700,000.00 
(ce) For unearned premiums, be 
ing the unexpired portion of 
premiums on all polices in 
Torce 
Making a total and reserve of .$43,760,248.94 
Leaving a capital and surplus of. .$35,631,32¢ 
Owned and maintained by the tockholders 
4 guarant: of the company’s contract | fo 
the extra protection of. it policyholder 


A Brief Resume of the Various Items 
Embodied in Our Financial 
Statement 


Che is f th I n includ 
(tems 1 to 9 inclusive) 
l, Cash j bank ind trust com 
(Continued on page 24) 











Yesterday 
Today 


Tomorrow 





Agents know the value of Phoenix Prestige and Service 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William St., New York 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 




















A few Agency Opportunities are open in the following states: 
Conn., Del., Ohio, Texas, Vt., W. Va., Wis. 





COMMERCIAL UNION FIRE INSURANCE CO. 


Address our nearest Department 


810 Main St. Gas & Elec. Bldg., Hurt Bldg., 114 Fifth Ave., 
Dallas, Texas Denver, Colo. Atlanta, Ga. New York, N. Y. 


76 W. Monroe St., 
Chicago, Ill. 
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1867 1923 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


Admitted Insurance in 
Dec. 31 Assets Force 
WN od cae 8 OO es . $12,431,725.00 $ 67,326,327.00 


1922 ....0cc0e0+- $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 

For information regarding agencies 

Address: Home Office—Des Moines 











CHINESE COMPANIES 
TAKEN OVER BY 


SUN OF CANADA 


China Mutual and Shanghai 
About to Go Under Because 
of Expenses 





Life 





POLICYHOLDERS PROTECTED 





Necessary to Get Consent of Three 
Governments Before Re-insurance 
Could Be Effected 





The Sun Life of Canada saved the 
China Mutual Life and the Shanghai 
Life from going under. Both com- 


panies have been amalgamated by the 
Sun Life. In order to do this it was 
necessary to obtain the consent of the 
finance for Canada at Ot- 
tawa, of the high court of London. and 
of the of Shanghai. All 
of these consents were obtained. The 
situation leading up to the amalgama- 
tion is described by a Shanghai news- 
paper as follows: 

Had the China Mutual Life and the 
Shanghai Life not accepted the offer of 
the Sun they probably 
would compelled to re-in- 
sure in the course of time, although at 
the are in a 
sound 


minister of 


supreme court 


Life Company 
have been 


present moment they 


position. 


As Seen in Shanghai 

“Unlike a joint stock industrial com- 
pany an insurance corporation under- 
writing life business cannot go into 
liquidation,” said a Shanghai writer. 
“It is compelled to carry on or get re- 
insured. Happily the two Shanghai 
institutions have been saved this posi- 


tion. Of course. there is also an addi- 
tional alternative that a company 
faced with a very high expense ratio 


could take, and that is to cease writing 
fresh business. 

“An examination of the revenue ac- 
count of the China Mutual Life prompts 
us to believe that in the course of a 
few years it might have been compelled 
to take one or the other of the courses 


we have indicated. For the year end- 
ing December 31, 1921, the balance 
sheet shows management expenses 


€ 45,097, 
10,000 a 


amounting to Tls. 211,488 and 
roughly equivalent to Tis. 
month. This does not take into con- 
sideration the commission of £39,738 
and Tis. 111,386 paid during the year 
on the introduction of new and old busi- 
ness. 

“The China 
come in 1921 
Tls. 837,762 a 


Mutual’s premium  in- 
was about £226,433 and 
year. So that out of a 
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total annual premium income of rough- 
ly Tis. 2,300,000 the company has used 
up Tls. 500,000 every year for working 
expenses. 

“This 
tically 


xpense ratio has been prac- 
constant for the five or six 
years. It is doubtful whether a life in- 
suranc? company can’ operate with such 
a millstone around its neck. 
Management Expenses High 


“It is very difficult to state what 
management expenses for a company 
with head offices in the Far East 
should be. Any standard based on Eng 
lish ratios would be fallacious for 
salaries and other expenses are so 
much higher and paid for in dollars 


and taels. Notwithstanding this, there 
is no doubt that the ratio of the China 
Mutual Life Company is high. Prob- 
ably attempts had been made in the 
past to have this reduced. 

“We have ascertained whether any 
overriding commission to the manage 
ment’s involved in this heavy expendi- 
ture, and we have been glad to get the 
assurance that no such overriding com- 
mission is paid to the management in 
Shanghai. Of course. branch managers 
get a small overriding commission but 
this is not unusual. - 

“The balance sheet of the Shanghai 
Life shows that in 1921 the expenses of 
management reached about Ts. 263,- 
734 or roughly Tls. 22,000 a month on 
a premium income of some two million 
taels or Tls. 166,000 a month. In the 
case of the China Mutual expense ratio 
is as follows: monthly management ex- 
pense Tls. 40,000 against monthly pre- 


mium income of Tls. 175,000. There- 
fore, the Shanghai Life’s ratio in 1921 
was much lower. 

“On the other hand, a very much 


lesser sum is today being paid by the 
Shanghai Life than in previous years. 
In 1919 it was Tls. 366,135; in the fol- 
lowing year £37.557 and Tls. 71,101; 
while in 1921 it was £158 and Ts. 1,- 
851. This is explained by the fact that 
after the Shanghai Life was taken over 
by the China Mutual it wrote practi- 
cally no new business, all the policies 
being issued by the China Mutual, the 
old existing contracts being managed 
by the Mutual at a commission of 15% 
of the premium. The China Mutual has 
since the fusion been bearing all the 
expenses of the Shanghai Life. 

“Under the amalgamation plan the 
policyholders of the China Mutual and 
the Shanghai Life will be in a much 
better position. The move was a very 
desirable one and the directors of the 
China Mutual and the Shanghai Life 
are to be congratulated for accepting 
the proposal of the Sun Life. 

“What the intention of the Sun Life 
is with regard to the personnel of the 
China Mutual is not known.” 





$174.55 YIELDS $10,000 

On October 19, 1922, R. L. Gates, 
Fidelity Mutual agent at Alexandria, 
La., secured a $5,000 application on the 
life of a merchant of that city. Policy 
was issued October 30th on the Ordi- 
nary Life plan, with double benefits. 
On April 4th, 1923, insured was crushed 
to death by his store building falling 
on him during a cyclone. Death being 
the result of an accident, his widow 
has received double the face amount 
of the policy—or $10,000. Policy was 
in force but five months and four days, 
one annual premium of $174.55 having 
been paid by the insured 








WM. J. POWELL LEADS 

William J. Powell, treasurer of the 
Edward A. Woods Company which rep- 
resents the Equitable Life Assurance 
Society of New York in Pittsburgh, has 
the distinction of leading the whole 
organization] in paid business so far 
this year. . 

Mr. Powell has been associated with 
the Woods Company for twenty years. 





MOTHER'S DAY 

The Pittsburgh agency of the Provi 
dent has a clever paragraph in its bul- 
letin on ‘“Mother’s Day.” It is this: 
“A Provident contract with mother as 
beneficiary will make every day of the 
year mother’s day, with practical con- 
tinuous thought of her comfort.” 


What Fraternals 
Wrote Last Year 








TOTAL WAS $1,199,334,570 
Assessment Association’s Total New 


Insurance Was Only $107,618,882; 
New Business Drops 





Each year the “Fraternal Monitor” 
of Rochester, N. Y., gets out two sta- 
tistical reference books giving details 
of the business of the fraternals, old 
line life 


sessment 


insurance companies and as- 
companies. These books are 
and they show the following 
in force at the close of last 
year for the three classes of organi- 
zations: Total life insurance in force, 
$60,135.228,379, distributed among life 
companies, $41,062,655.002; industrial 
insurance, $8.424.433,683; fraternal so- 
cieties, $10,158,369.169; and assessment 
associations, $489,770,525. 

The amount of new business written 
during 1922 as shown in the charts 
totalled $9.762,809.060, distributed as 
follows: old line life companies, $6,- 
888,308,694; industrial, $1.567.546,914: 
fraternal societies, $1,199,334,570; and 
assessment associations. $107.618,882. 

The total membershin of benefit 
members numbers 8,816,285. The so- 
cial and juvenile members bring this 
total up to 9,853,396. The total assets 
of the fraternal societies amount to 
$540,663,924. Benefits paid during 
1922 amounted to $122.711,363. New 
members admitted during the year 
numbered 1.034.045. The total income 
was $207.450.735 for the vear. 

The total insurance in force dropped 
bv more than $81,500,000 from the 
1921 figures. The gain in new insur- 
ance over 1921 was $42.970,979. Each 
year the fraternals add around one 
million new members, the number in 


now out 


husiness 
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The Guardian 


Paid-for Business, 1922 
Insurance in Force’ - 
Admitted Assets - - 


Liabilities - - - - 


For information concerning 


The Guardian, address: 


T. LOUIS HANSEN, 
Vice-President 


Home Office: - - - 








Company of America 


Established 1860 under the Laws of the State of New York 





Figures from the 63rd Annual Statement which show the 


soundness and strength of the Company: 


Surplus and Dividend Fund - 

















—_—_—_ 


mil | 





LONG 
| We are giving them to our salesmen at the rate of 
Had Be 
40,000 PER YEAR Ed 
| We Help Our Salesmen ee 
in the ir 
| Purday of 
| BANKERS LIFE COMPANY af 
Des Moines | lg 
Established Geo. Kuhns | _ g, 
1879 President odical w 
ee sagas ecsacacname time he 
° e ° e@ osto 
1922 being 13,049 more than were ad- Fitting Policies jena 
mitted in 1921. ° Vtw b 
In commenting on the year’s results, To Impaired Cases iol 
the “Fraternal Monitor” says: pee noble pr 
“Of course the effects of the great HOW ONE FORM MAY BE_ USED) opportul 
reformation in fraternal insurance are cee: i wid 
hound to show in the annual reports of Annuity Insurance Used in This Way cluding 
gs pela tg Magee “The By Some Companies; Old Age joi rst 
friends of fraternal societies do not Important Protection ies 
like the first way, that of reduction in "Por a 
membership and insurance in force, For the man who is unable to obtain a laree 
because some set more store in these regular insurance protection because olf friends 
items than they do in inherent strength. his impaired health, there remain other try. In 
The disturbances, the misunderstand- forms of policies that may be issued ti of ‘the 
ing, the dissatisfaction caused in the him. Nathan A. Gish, of the Peoria health | 
societies moving from the insolvent Life, tells how to use that company’s} 4 year 
camn to the solvent army result in annuity bond” to fit such cases. I home n 
much lapsation. They lose old mem- According to mortality tables, 25%) i, Har 
bers, and for a few years they find it of the American people at age 20 will there 0 
difficult to write new business. There- need death protection during the next! 
fore the membership and insurance in 30 years and 15% old age protection, | N 
force among all the societies showed At age 40, 37% of those living will need 
small reductions at the end of 1922. death protection during the next 25 Pennsy 
The adult benefit members numbered = Years and 63% will need old age pro) Was 
8.816.285, while at the close of {921 er This being the case so-called | 
they were 9.055.555. The total of in- fe age agp whagetance is a very 7 
surance dronped from $10.239,916,788 ant matter to consider. BoAd 
to $10,158,369,169. Because the applicant does not meas} Court 
ure up to a certain standard is no cer) that tl 
tainty that he will not live to see 70 Or to exis 
possibly 90. The records show vast| served 
numbers of cases that have been de- pose ¢ 
clined by insurance companies and to: pi of 
Lif ] rance day are living. A few have been able ti : 
1re nsu to get standard insurance many years} pay 
; after being rejected. ‘ ng 
Mr. Gish suggests that a true to life jrougl 
story of some elderly couple or indi-|  jntend 
viduals in the community that are the| dator. 
benefactors of a guaranteed monthly case 0 
compensation be cited. They have alll 
the necessities of life, are optimistic, 
happily enjoying their sweet old age! 
active in some social welfares, and of’ p 
real service to their fellow-man. It Maj 
may be of advantage to compare the busi 
above with the old man depending on all 
charity. or still struggline’ for  exist- The 
ence without any financial provisions | ow 
made for the future. Tota 
The annuity bond will solve the old a 
*, Se $ 35,422,225.00 age financial problems, it is a good Pre 
investment, and it protects loved ones ee 
“Ses 206,310,800.00 in event of death. tio 
The death benefits are not as goo Tote 
7 aon 42,778,214,11 as a standard life policy during the Ke 
premium paying period, but they are. 
yw 36,973,311.84 much better than ni other investment ™ 
made, 
5,804,902.27 "1. The amount due the beneficiary | ai 
will be paid immediately upon receipt m 
of proofs of death. , ~ 
2. There is no expense connected 4 
with the collection. a 
3. No depreciation at time of death. 
opportunities in the field force of 4. Worth 100 cents on the dollar # wy, 
all times, regardless of financial oF Th 
market conditions. been 
The more we think of old age and) tiona 
pictures ourselves in it the sree the 
desire for its protection. I know of 1" time 
= GEO. L. HUNT, if other pel offered by the Peorl®” mak 
Supt. of Agencies | Life that gives as many certainties sued 
the aged as does the annuity bond. te 
! the annuitant should die before recelv) 
50 Union Square, New York |, ing any annuities his money 1s return; Th 
|] ed plus dividends. _ et 
If death comes before he receives 
| annuity caua’ to total cash paid thes lishe 
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Emil Schwab, Editor, 
Dies; Ill for Year 


LONG WITH 





JOHN HANCOCK 





Had Been Ill for Year; Formerly 
Editor of “John Hancock 
Field” 





One of the veteran literary writers 
in the insurance business died on Sat- 
uwday of last week in the passing of 
Emil Schwab, who for a great many 
years was editor of the John Hancock 
“Field.” 

Mr. Schwab was an insurance peri- 
odical writer of long standing. At one 
time he was editor of the “Standard,” 
of Boston. He wrote many articles on 
insurance during his life, developing 
ability both as an insurance editor and 
a scholar. To him insurance was a 


noble profession and he had plenty of 


opportunity to see how it worked out. 
Its widespread cover, sometimes in- 
cuding three generations under one 
roof, appealed greatly to him and gave 
him inspiration in writing about in- 
wrance to help the men who sell it. 
For a long time he had contacts with 
a large variety of people and his 
friends reside in all parts of the coun- 
try. In June, 1899, he became editor 
of the John Hancock “Field.” His 
health began to decline and for nearly 
a year he has been ill. He died at his 
home near Belmont, but his family live 
in Hartford. The burial took place 
there on Monday. 





NIAGARA LIFE DECISION 





Pennsylvania Court Holds Company 
Was Not Served in Burns Case; 
Stricken From Record 





A decision by the Common Pleas 
Court of Pennsylvania to the effect, 
that the Niagara Life, having ceased 
to exist as a corporation, it cannot be 
served in suits at law, seems to dis- 
pose of all pending actions growing 
out of the tangled financial transac- 
tions involving that companv just prior 
to its re-insurance by the Metropolitan 
life. Anv future actions must be 
brought against the insurance super- 
intendent of New York, as the liqui- 
dator. The decision was made in the 
case of George Burns vs. Niagara Life. 





1922 TOTALS 
The “Spectator” in its issue of 
May 10 gives totals of the 1922 
business and financial standing of 
all the life insurance companies. 
The totals it reaches are as fol- 
lows: 


Total admitted assets.......- $8,717,758,247 
Surplus (assigned & unas 
signed end of year)........ 973,994 182 


Premiums received in year. 
Total income in year........ 
Total payments to policy- 
holders in year .....c..ecce 
Notal disbursements in year. 
New business paid for in 
year (including revivals)... a8,394,050,543 
b2,145,135,304 


1,672,099,924 
2,137 294,355 


1,006,931,734 
1,480,7 30,640 


Whole amount in force end 
SORE csace saccieceeians a41,374,944,876 
igs b 8,653,118,497 
(ain in amount in force in 
FOND cicscccceccacecsesccececns Seen 


b 945,483,104 
4a Ordinary business. 
b Industria] business. 














WAIVE EXTRA POLICY CHARGE 
The agents of the Illinois Life have 
fen so successful in placing an addi- 
tional 1-, 3-, or 5,000 dollar policy above 
the amount applied for that for the 
ime being the company has agreed to 
Make no charge for extra policies is- 
sued and returned not taken. 





EDITOR SPEAKS 
The Life Underwriters’ Association, 
. Lowell, Mass., had as its speaker at 
= last meeting B. S. Pouzzner, pub- 
Sher of the Sunday Telegraph. 
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Cato was Sorry for 


Three Things 


EHOLD the first Censor! A 

crabbed, grouchy, old, com- 
mon scold, Marcus Cato, who 
dispatched his horses when they 
had served their usefulness, 
killed his dogs when they began 
to slow down, and sold _ his 
faithful slaves as soon as they 
needed the doctor. A fine, cheap, 
petty spirit! Yet—to steal a 
word of a decade ago—he had 
Rome ‘buffaloed”. He was se- 
lected as Censor to pass upon 
the physical, moral and social 
qualifications of his neighbors. 
Every two years or so the city 
on the Tiber would rise up and 
attempt to smite him, and fall 
down on the job. After squash- 
ing the first revolt, Cato’s 
friends wanted to celebrate with 
a statue in his honor. “Let 
there be no statue,” he said, 
“for I would much rather be 
asked why there is not one than 
why there is!” Then again 
when Rome tried to re-elect 
him Censor he remarked, “You 
seem either not to esteem gov- 
ernment worth much, or to 
think few worthy to hold it.” 
The three great regrets of this 
remarkable man’s life were— 


“That I have trusted a 
secret to a woman— 


STRENGTH OF 
CIBRACTAR 


“That I went by water 

when I might have 

gone by land, 
and 

“That I remained once 

a whole day without 

doing any business of 

moment.” 
The one big bright spot in 
Cato’s life was his love for his 
family. The arrival of his first 
son brought him scurrying from 
the Circus, and for a year after- 
ward his regular morning’s 
exercise was employed in wash- 
ing the child. A trust fund was 
provided to take care of this 
boy after his father’s death. 
But Cato flew into a rage when 
the son suggested he could, in 
the meantime, use a couple of 
drachmas in pleasure. “It is 
not like a man but rather like 
a widow woman to permit an 
estate to be lessened,” remon- 
strated Cato. 
Maybe there is a modern life 
insurance thought in this old 
Roman Text. Widows without 
business experience enough to 
manage a large estate are real- 
ly not half so well off as those 
who have been secured through 
Life Insurance that guarantees 
a regular monthly income. 


The Prudential 


Insurance Company of America 


EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey’ 


LE Le a ET OTIS 


Com. Ramey Resigns 
To Organize Company 


FIDELITY LIFE & ACCIDENT 





H. R. Kendall, Prudential, to Be Presi- 
dent; Z. T. Miller, Metropolitan, 
Vice-President; to Write 
Industrial 





James F. Ramey, insurance commis- 
sioner of Kentucky, has resigned as of 
May 17 to organize the Fidelity Life & 
Accident Insurance Company, of Louis- 
ville. The affairs of the insurance de- 
partment will be in charge of Deputy 
Insurance Commissioner A. M. Wash 
who it is expected will be appointed 
Commissioner Ramey’s successor. 

The new company will have a capi- 
tal to start of $100,000 and a net paid- 
in surplus of $50,000. Later it is plan- 
ned to increase the capital to $500,000 
and the surplus to $250,000. This is 
the first company especially organized 
to write accident insurance on the in- 
dustrial plan. The policies will be 
for $1,000—$2,000 covering accidental 
death, will carry a natural death bene- 
fit of $100 and a weekly indemnity for 
accident. Only the better classifica- 
tions of white people will be written. 

The company will enter at once the 
following states: Kentucky, Ohio, In- 
diana, Michigan, Wisconsin, Minnesota, 
Kansas, Missouri, Pennsylvania and 
Maryland. 

The officers will be as follows: Pres- 
ident. H. R. Kendall; to take this posi- 
tion Mr. Kendall has resiened as super- 
intendent of the Louisville district of 
The Prudential. of Newark. All of 
Mr. Kendall’s insurance experience 
has been with The Prudential, covering 
nearly thirtv vears. He started in 
Indiana in 1893 and has been superin- 
tendent at a number of important cen- 
ters in the South and Middle West. 

Frank J. Walker, president of the 
Kentucky Central Life & Accident, of 
Louisville, will be first vice-president. 
He will continue to hold both offices. 
Zacharv T. Miller has resigned as 
Louisville manager for the Metropoli- 
tan Life, to become second vice-presi- 
dent. He has been an industrial insur- 
ance man for over thirty-three years 
and has served both The Prudential 
and the Metronolitan in important 
cities, among them New York and 
Denver 

Mr. Ramev will be secretary-treas- 
vrer of the Fidelity Life & Accident. 
He has had experience in organizing 
work as he was the organizer of the 
First National Bank, of Eddyville, 
Ky., and for seven vears was its vice- 
president and cashier. He was ap- 
nointed commissioner of banking of 
Kentucky in 1910 and was made insur- 
anee commissioner at the beginning of 
1920. Mr. Ramey is also experienced 
in the production end of insurance, as 
he conducted a local insurance agency 
for fifteen years at Eddyville, repre- 
sentine fire, casualty and life comna- 
nies. He has heen prominent in politi- 
cal and other activities in the state for 
years and has three times been chair- 
man of the speakers’ bureau of the 
tepublican State Campaign Commit- 
tee. Harry N. Lukins, of Louisville, 
will be general counsel of the company. 

PRUDENTIAL HOUSING LOANS 

During the first four months of this 
vear the Prudential has made housing 
Inans amounting to $14,665,820, provid- 
ing accommodatfons for more than 5.000 
families. This compares with $11,320,- 
534 loaned in the first four months of 
1922. This year’s loans were on 2,731 
dwellings and on 159 apartment houses 





OPEN LIFE DEPARTMENT 
Tate, Mayer & Company, Inc., New 
York, announce the extension of their 
general insurance service by the open- 
ing of a life insurance department un- 
der the management of Edwin C. Tharp. 
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Insurance Department 
To Remain Unchanged 


iN NEW PENNSYLVANIA CODE 





Opposed to Changes in 
Insurance Will Not Be 
Affected + 


Gov. Pinchot 
Code, But 


The Pennsylvania Insure ince Depart- 
is to continue as a distinct unit in 
government of that The 


which has had charge 


ment 
the 
Senate 


state. 
committee 
-organization 
the Insur- 
proposed De- 


of Governor Pinchot’s ré 


code has entirely divorced 


ance Department from the 


partment of Commerce. 


The Committee made several) hun- 


dred changes in the re-organization 


code, Among them, it eliminated all 


reference to the proposed Department 


would have ab- 


banking de- 


of Commerce, which 


sorbed the insurance and 
partments as bureaus. 
Another 


partment of 


to leave the De- 
Mines as a 


change was 
separate de- 
partment, instead of a bureau under the 
Department of Labor and Industry. 
These changes were made after much 
pressure was brought by the businesses 
and industries affected by the changes 
desired by Governor Pinchot. 

Governor Pinchot is much opposed to 
the changes made in his code, and there 


is talk of “deals” to put some parts of 
the code back in the original form. 
Such replacements, however, will not 


Insurance De- 
has said, as 


include any affecting the 
partment, the committee 


the protest against subordinating the 
Insurance, Banking and Mines Depart- 
ment was too unanimous to be over- 


looked. 
SURPRISE PRESIDENT FISKE 


Fiftieth Anniversary With Metropolitan 
Life Made Occasion of Many 
Handsome Gifts 
President Haley Fiske began his ser 
vice with the Metropolitan Life fifty 
years ago this month and his fellow 
officers gave him a surprise luncheon 
to mark the event. The officers and 
superintendents. of agencies presented 


him with a handsome’ Rolls-Royce 
limousine, while the field force, veter 
ans and officers contributed a number 


of other gifts among them being, a 
magnificent solid gold serving set con 
sisting of a coffee set of five pieces, one 
dozen each of cups, saucers and spoons, 
on a large tray, four golden candla 
sticks, a heavy beautifully designed 
center piece bowl on a pedestal of gold, 
for fruit or flowers, a complete man’s 
toilet set of nine pieces and a beautiful 
gold pencil inscribed from the veterans. 
In addition to the officers there were 
present Mrs. Fiske, Mr, and Mrs. A. F. 
C. Fiske, the Misses Katherine and 
Lois Fiske, Haley Fiske Jr, and th> 
following from the field: 
Managers P. J. Kraus of 
North, who made the presentation 
speech; Joseph Mills of Garfield; C. J. 
Kallmeyer of Milwaukes, representing 
the Great Western Territory; D. G. C. 
Sinclair of Murray Hill; Peter Ferest er 
of Harlem; Henry Hart of Bedford: S. 
S. Voshell of Brooklyn; G. A. Weigel of 
Morrisania; J, A. Jarvis of Riversid®: 


Chicago 


F. J. Williams of Syracus2, represent 
ing the Empire State Territory; John 
Dolph of Washington; J. K. Voshell of 
Calvert; Adam Schussler of Chesa 


peake. 
tory; 


representing the Southern Terri- 
A. Shafer of Carondelet, repre- 
senting the Southwestern Territory; 
W. R. McEachern of Toronto Centey, 
and F. F. Taylor of Riverdale, 
senting the Canadian Territory; John 
R. Fox of Philadelphia Middle: W. O. 
Washburn of Wilkes-Barre 
the Middle Atlantic Territory: 
Keenan of Dorchester, 
New England 


M. Hi. 
ropresenting the 
Territory 











repre- 


representing 





$7,000,000 a Year 
For Old Age Pensions 


AIM OF PENNS SYLVANIA LAW 
Fraternal 
$25,000 


New Statute Sponsored by 
Order Can Get Only 
Appropriation 





now in 
bill was 


An old age pension 
effect in Pennsylvania. The 
prepared by the Fraternal Order of 
Eagles in Pennsylvania, and sponsored 
by Senator William S. Vare, former 
Congressman of Philadelphia. It pro 
vides that for indigent persons over 70 
years of age, whose income is” less 
than a dollar a day, the 
pension them for the 


system Is 


state is to 
difference, 


The bill originally carried $2,000,000 
appropriation to make the bill effec 
tive, but because of the deficit facing 


the state 
was cut to 
amount 
the system 


treasury, the 
$25,000 before 


appropriation 
passage, This 
will not be sufficient to make 
fully operative in the state 
but, as was the case with Pennsyl 
vania’s mothers’ assistance fund, it is 
planned to increase the appropriations 


every two years until the $7,000,000 a 
year, estimated as necessary to give all 
aged dependents the share needed, is 
reached, 

Pennsylvania has been working on 
old age pension ideas ever since 1917, 
when James H. Maurer, president of 
the Pennsylvania Federation of Labor, 
was appointed chairman of a commis 
sion to study other systems and make 


recommendations for one for 
vania. 


Pennsyvl 


WILLING & INSLEY APPOINTED 

J. Klerick Willing and Maurice H 
Insley have been appointed general 
agents aft Philadelphia for the State 
Mutual Life, of Worcester, Mass. under 
the firm name of Willing & Insley. Mr 
Willing has been assistant general 
agent at Philadelphia for the Connecti 
cut Mutual Life and Mr. Inslev has 
been with the same company 


also 


IVES & MYRICK MOVE 


Ives & Myrick, managers of the Mut 
ual Life, New York, have moved the‘) 
offices to 46 Cedar Street, directly oppo 
site the Mutual Life Building. The 


agzency will occupy the 
floors in the new 


second and third 
location 


Shows Individual’s 
Financial Status 


A SELF INVENTORY FORM 
New Kind Personal Statement Sug- 
gested By Metropolitan Life in 


Form of Balance Sheet 





Life has 
personal 


The Metropolitan brought 


out a new form of financial 


appraisement which it calls the “Self 


Inventory Form” and sets up assets and 


liabilities as in a balance 


sheet. The 


corporation 
statement is as follows: 
Liabilities 
Monthly living expenses 
of your wife and house 
HOW: «6s. BY 
Monthly living 
for education and main- 
tenance of children, ..4 
Monthly living 
for support of 
Monthly living 
of other dependents. .$ 
Total needs....$ 
Principal sum needed to produce 
monthly income required for 
20 years (multiply total month 
ly needs hy 2a0):.....6.%..- $ 
‘ash required at your death for 
familly oc... : ere ON 
ash required at your death for 
mortgages and notes......... $ 
‘ash required at your death for 
business associates ......... $ 
‘ash required at your 


expenses 


expenses 
mother. $ 
expenses 


monthly 


death for 


other obligations ..... MOORES 
Cash required at your death for 
last illness and burial $ 


ash required at your death for 
Federal and State inheritance 
taxes ... $ 


Cash renuleed at your death for 
unpaid income taxes........ $ 
(A) Total liahilities.......$ 
Assets 

Amount of Jife insurance now 
1 cg i 2 A ee inate Sere Set SRA a eA $ 
All other assets........,. trie 
(B) Total assets .......... $ 

(A) Total WWabilities. ...4...... $ 
(B) Total assets $ 


insurance re 
your neods 


Additional — life 
quired to. cover 
(A minus B) 


Where Happiness Is To Be Found 


By JOHN BUCHANAN in 


“The Columbian,’ 


Published By 


Columbian National Life 


It was one of the Greek sages who 
centuries ago, in discussing the princi 
ples of government, stated that happi 
ness lies in action. It does not lie in 


strength, nor wealth, nor 
three. It lies in ourselves. 

It follows therefore that the 
mum of happiness lies in the maximum 
ot beneficent action and we who are en 
gaged in the most beneficent activity 


power nor all 


Wax!) 


on earth, religious ministrations only 
excepted, should surely be the happi 
est of men, 

We life insurance men minister not 
to minds diseased. We minister to 
men, and women too, while in the pride 
of their health and strength We offer 
protection not only against untimely 
death but against the day when they 
shall grow old and their strength shall 
wither as the flower of the field It is 


ours to throw the 
around the 


arm of 
dependents of 
we have taught to provide 
day of sorrow. 

The calling of life 
culiarly blessed 


protection 
those whom 
against the 


insurance is pe 
im that it produces the 


very perfect flower of happiness 
There is no joy of service which com 
pares with that which every true. life 
insurance man has experienced when 


he broug 
tangible 
devotion 


ht to a tricken widow the 
expression of her hushand’ 
often the only bulwark be 


























tween grim 
tency! 

The Greek philosopher was 
Happiness lies in action. The 
sis is true; misery lies in 
Life insurancesdemands 
have the, consciousness of — re 
that as we succeed, we 
of human joy, 

And this is the 
the world can bes 


want and a modest compe 

right. 
antithe- 
stagnation, 
action and we 
add to the sum 
best 
tow, 


possession that 


N. H. COMMISSIONER DIES 
Commissioner John J. 
New Hampshire, died a 
Of him the “Standard,” of 


few days ago. 
Boston, said: 


“Not a large figure in the insurance 
world, or even prominent in the commis- 


sioner’s convention, yet 


Donahue was of the sturdy, stalwart, 
unflinching type which makes for best 
citizenship, and he had large influence 
in his own city and state. He admin- 
istered the affairs of his office with ef- 
ficiency and unvaryving integrity. He 
never flinched in doing his duty, all 
had equal rights under the law and 
none were allowed to transgress it. He 
was always on duty and was faithful 
to the end." 


Make the disagreeahle 
vzreeahble, save TL. G 


pert lank 
Saunders, of the 
tactful talks 














pros 


























Provident, in a series of 


valizing. 


Donahue, of 


Commissioner 
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sulfa 




















J. E. DICKERSON’S RECORD 

Richmond Man Short Time in Busing 

Sets Fast Pace; Active in 
State Politics 





‘AMPAI 
James E. Dickerson, of 


Nicholas, 


Dickerson 


general agents at Richmoy@loW Lift 


Va., for the Shenandoah Life, has q lem; ¢ 
nounced his candidacy for the Virgi 
house of delegates, subject to the 4 

: One 0 
tion of the Democratic primary to enced 


held in 
primary 
He is 

council, 


August. Nomination in tiegopera 
of decid 
paign is 
nen Wh 


will be equivalent to electig 


now a member of the = ¢ 


Although he has been writing life j 


surance only a few years he is rat 2 S 


as one of the best in the business 


partici pa 


town. He ihowsaam 


his home started out wit 


the Richmond office of the Equitabl 

of New York, landing nine applicatioy S] 
for $1,000 each the first day, bringin " 
the cash in with each “app.” In thi ed dt 


first year he topped all agents in sout 




















ern territory with applications excel ir, Un 
ing 200 and as a consequence was 4 either 1 
corded membership on the board vided tl 
governors of the Equitable  Centy ing to ¢ 
Club. Together with Cary A. Nichola oo, A 
who was associated with him on {j way an 
Equitable, he took on the generycon da 
agency of the Shenandoah the first A shat cit 
this year, and the two had_ paid fo consists 
$384,000 up to May 1, surpassing at ( 
other agencies of the Company for thi nce CO 
four-month period. The bulk. of thigg |; . gel 
business was written in Richmond an® nq eh 
immediate vicinity. Since January Jp Vutual. 
both have qualified cach week for th 4 pro 
Apaweke Club, B entire 9 
already 

the E. P 


= oi Butfa 


Build Your Own Business 


pe being u 


ae 
SOY eR 














under our direct general agency contract | The { 

me will bri 

Our Policies provide for: d iu 
Double Indemnity, | eoeied 
Disability Benefits, |» 
Reducing Premiums E fore 
See the new low Rates a he 

JOHN F. ROCHE, Vice-Pres’t A up his 

THE MANHATTAN LIFE |‘: 
INSURANCE COMPANY |“). 
66 BROADWAY NEW YORK | in conn 
Organized 1850 = igs 

part of 

_ : 

Lia ion 
A NEW YORK LIFE IN. = , 





SURANCE COMPANY pi 
Offers an attractive manager’s oO — 


tract for HARRISBURG and SOUTH 
ERN PENNSYLVANIA in which tet 


vitory the Company is not representel” 


. 
co-operation at 4 


Agents receive 
times, they are assisted with prosnett 
service plans, $100,000 and $200,000 


Clubs, attractive literature, up to daté 
policy contracts, and quick action one 
applications. 3 
A Home Office official will be glad ty 


talk with you about a practical metho!” 
of developing a successful agency. 





strictly confidential® 





All negotiations 
Address Success } 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 
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Ce 


Se mT er aS 











iness 
ut wit 
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bringir 
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gener 
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fuffalo Agents 
Advertising Plan 
‘AMPAIGN LASTING ONE YEAR 


yow Life Underwriters Met Cost Prob- 
lem; Get Co-operation From Local 
Trust Company 

Qne of the difficulties usually expe- 
jenced in starting any movement for 
q-operative advertising is the question 
of deciding how the cost of such a cam- 
paign is to be apportioned among the 
men Who benefit by it. This was a 
problem that gave the Buffalo Life Un- 
derwriters, Inc., some little trouble. 

Qne suggestion considered was that 
each of the general agents who were to 
participate contribule ten cents per 
thousand on the amount of paid-for 
jusiness during the previous year. An- 
other Suggestion Was ten cents per 
thousand on all paid-for business se 
red during the current year. All of 
comprised in the Bulfalo 
Life Underwriters could not agree on 
either method and finally it was de 
cided that every general agent wish 
ing to Come in should contribute a flat 
P00, About $3,000 was raised in this 
way and the Buffalo campaign has 
Sheen launched in the newspapers of 
that city. The committee in) charge 
Fensists of Clinton Davidson, general 
Saent Connecticut Mutual Life Insur 
nee Company, Chairman; I. A. Y. Mer 
ill, general agent State Mutual Life 
and Charles Pierce, manager Phoenix 





the agents 








Mutual. 

A program has been outlined for the 
Bentire year and part of the copy has 
F already been prepared and placed by 


the E. P. Remington Advertising Agency 
Mof Buffalo, all of the Buffalo newspapers 


 leing used. 

Subjects To Be Used 

s The first advertisements of the series 

wil bring home to the public the mag- 

Pnitude of the life insurance business. 

S After that these subjects will be 
“Life insuranc? and health,” 

insurance and happiness,” “Life 

and marriage.” Others will 

the campaign pro 


Rach general agent participating in 
Ph the campaign will be given copies of the 
advertisements before they are printed 
pin the newspapers so that he can make 
up his lists of prospects that are likely 
lo be affected by each particular appeal 





Sand base his selling campaigns on a 
close tie-up with the advertising. 
Following is one of the letters sent 





YORK |) it connection with the second advertise- 
sinent of the series: 
“Every insurance man knows he is 
accel 


HIN, 


i 


E IN 





ANY 


ti | 
‘hich ter ‘ , 
"\! American Central Life 


prospect! 3 
$200, 0008 
p to dates 
ction one 


glad tis 


i} meth 
cvency. 


ifident 


rriter 








bart of a great, growing, tremendously 
vital business. This advertising is to 
j five the general public some idea of 
how big and important that business is. 


“To get the most benefit from. this 
campaign you and your agents” will 
Want to tie up with it by carrying a 
‘opy of the ad and using the facts it 


bresents, so we have printed proots for 


You will receive 
Was sent of ad 
word to. in- 


the use of all agents. 
the same quantity as 
No. 1 unless we receive 
crease it.” 

The Marine Trust Company of 
falo, which has been using full 
in the Buffalo newspapers to 
its work as trustee of estates, 
has announced its intention of co-oper- 
ating with the life insurance agents by 
running one full page advertisement in 
each paper when the agents run their 
advertising on life insurance trusts and 
on life insurance for inheritance taxes. 

The Marine Trust has sent a letter 
to every member of the Buffalo Life 
Underwriters, Inc., asking for ideas 
that will help them in arranging their 
advertisements, 

It is anticipated that the present 
Butfalo campaign will make the work 
of the insurance salesman much easier, 
in that it will get over to the public 
many of the fundamentals of insurance 
so that the salesman will not have to 
spend time convincing the prospect of 
the fundamental fact that insurance 
is a pood thing to have, Investment 
and protection udvantages are common 


But 
pages 
empha- 


$1ze 


to all policies, regardless of what com 
pany writes the insurance and. these 
are things that will be thoroughly 


brought home to the public through this 
cumpaign, 


Next September, when the schools 
and colleges are Opening, the educa 
tional angle of life insurance will be 


developed. Copy will also touch on the 
general influence of insurance on credit, 
business and on helping the indi 
vidual to get ahead. 

The slogan, “Play Sate With the Iu- 
ture—-Insure Now” will be featured in 
each advertisement, 


on 


NEW FRANKLIN LIFE RATES 
Company Making General Revisions 
Downward; Ordinary and Limited 
Pay Premiums Announced 


The Franklin Life, of Springfield, H1., 
is making general reductions in- its 
premium rates which will be announced 
as completed. The present Ordinary 
Life and Limited Pay Life policies are 
beng superseded by policies maturing 
as endowments at age $5. The rates on 


the endowment at age 85 with contin 
vous premiums and without disability 
benefit are as follows: 

Age Premium 

1h $12.61 

an 13.99 

25 15.74 

30 17.99 

35 20.92 

41) 24.93 

15 Bog 

50 33.49 

ry 49.12 

60 635.59 

An analysis of the business of th: 

Netional Life of Vermont shows that 
more than 67% of the agencies of the 
company wrote more business during 


March 1923 than they did in March last 
year. 








ig 
ne 





Insurance Company 


INDIANAPOLIS, INDIANA 


Retablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 











and Permanent Disability Clause. 











PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 


An Increased Dividend Scale for 1923 














C. J. Edwards Tells 
Of Foreign Tour 


HE SAW EGYPT AND NEAR EAST 
Produces 
Applications; Equitable 

Officers 


Welcome Hlome Dinner 


Shower of 
Among Guests 


Charles Jerome Hdwards, one of the 
managers of the Equitable Society, was 
welcome home dinner 


viven a big 


the 


by 


members of his agency on his re- 
turn from an extensive tour of KHurope 
Africa. One 
members of the 
cies in New York and Brooklyn were 
present and from the home office were 
present Vice-Presidents William I. Tay- 
lor, William J. Graham and Dr. A. J. 
lox. 


und hundred and twenty- 


eight Ndwards agen- 


Uarold H. Letcher, assistant manager 
of the Kdwards agencies, who was in 
charge during Mr. Edwards absence, 
was presented with a watch In honor 
of Manager Edwards return the agents 
presented him with one hundred and 
four applications for $356,500 insurance 


which were presented as a “shower” 
that literally covered the speakers 
table. 

Mr. Kdwards talked for more than 
un hour most interestingly on condi 
tions as he had observed them in Eu 
rope and the Near Kast. He had vis- 
ited England, France, Egypt and Near 
Iast) points He first described his 
visit to Jerusalem and told of the va- 
rious forms of worship in the Holy 
Sepulchre. One interesting feature 
wus that the police guards in charge 
of the Church of the Holy Sepulchre 
were Mohammedans chosen by the au- 
thorities because of the inclination of 


the different sects to wrangle and even 
fight in the very presence of the tomb. 





Mr. Edwards then told of the trip up 
the Nile and conditions in Egypt. His 
hearers were much impressed with an 
wccount of the songs of the fellahlen 
who toil from early morning to night 
hailing water from the Nile for irriga 
tion and he likened the songs to the 
weirdness of the snake enchanting a 
bird. The Valley of the Kings, Mr. Ed- 
wards said, was no valley, but barren, 
arid wastes, with bleak stretches of 
burning sands and sunbaked rocky hills 
stretching far into the distance. He 
next described conditions in Turkey and 
the persecutions of the Armenians and 
Greeks. 


Mr. Edwards visited battle lines of 
the World War and described vividly 
many of the historic spots among them 
the Trench of Bayonets near Fort Doua- 
mont where a company of French sol- 
diers were buried alive by an upheaval 
of earth caused by a monster German 
shell. 





JOINS JEFFERSON STANDARD 
Associate Actuary of Southern Life 
and Trust Becomes Actuary of 
Greensboro Company 

KF. &. Cann, who since 1918 has been 
with the Southern Life and Trust Com- 
pany, of Greensboro, N. C., as actuary, 
will this week sever this connection and 
become identified with the Jefferson 
Standard Life as associate actuary. He 
is expected to assume his new position 
immediately. 


Mr. Cann is an M. A. of Queen's Uni- 
versity, of Kingston, Ontario; a fellow 
of the Actuarial Society of America, 
and also of the American Institute of 
Actuaries. He is a native of Canada, 
and was with the Manufacturers Life, 
of Toronto. He became identified with 
the George Washington Life as assist- 
ant actuary, where he remained until 
going to Greensboro. 








MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 


Incorporated in 1851 


MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 








JOSEPH C. BEHAN, Superintendent of Agencies 
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F. A, Lanahan’s Prize 
Winning Essay 


PHILADELPHIA 





READ TO MEN 





Subject Was “What Shall We De With 
Our Savings?”—An Estate on 
Payment of First Premium ‘i 

“What Shall We Do With Our Sav- 
ings” was the title of the paper of F. 
A. Lanahan, of the Provident Mutu- 
al’s Philadelphia agency, 
the prize offered to members of the 
Philadelphia Association of Life Un- 
derwriters by William H. Kingsley, 
vice-president of the Penn Mutual Life, 
for the best essay, on life insurance. 
The judges were E. J. Berlet, manager 
of the Guardian; J. M. Darby, manager 
of the Massachusetts Mutual; and Wil- 
liam Harper, manager of the Aetna. 
The essey was read yesterday at the 
annual meeting of the association. The 
essay follows: 

I believe the truth of the statement, 
will be generally admitted, that there is 
no better financial device for the con- 
sistent, automatic and progressive pro- 
tection of one’s savings, than a life in- 
surance contract with a company of es- 
tablished reputation. 


Protection Is the Keynote 
Protection for our dependents; for 
our own old age; for our business; for 
our estate taxes; for our investments; 
for our mortgaged home. 


Fourteen Other Uses for Life Insurance 

To assist in buying property or erecting a 
building. 

2. To protect one against bad debts. 

3. To enable one to educate their children. 
4. To protect a mortgage, a loan or a trustee- 
ship. . 

5. To protect endorsement of a note. 
6. To liquidate a church debt. 
erdow charities. 


8. To found a scholarship. 

9. To start a son in business. 

10. To facilitate a loan. 

11. Te insure a debtor’s life to protect a credi 


12. To be used as a retiring fund for old age. 

13. To procure funds for extending your busi 
ness. 

14. To retire a loan, etc. 

Even a government bond does not 
possess any advantages not possessed 
by an endowment insurance policy, ex- 
cept of course by an investor who can- 
not secure life insurance. All who are 
financially and physically able have 
need for life insurance of the endow- 
ment form. ? 

Maximum Need of Insurance 

The maximum need of insurance is 
for those who have the smaliest in- 
comes or earning power and, in conse- 
quence, least probability of accumulat- 
ing a competence out of savings for use 
in their own lives. The percentage nec- 
essarily grows smaller, also the actual 
amount increases until the point is 
reached where $50,000 insurance can be 
earried. Insurance beyond this point 
for special purposes is often desirable. 

The man of comparatively small in- 
come should take no risks. This is ax- 
iomatic. Men and women, no matter 
what their age or physical condition 
may be, can always enter the invest- 
ment or speculative field, if they have 
the “price.” But for life insurance a 
different standard obtains. Today we 
may be physically fit. But tomorrow 
otherwise. And in any event, procras- 
tination may require a larger premium 
deposit owing to a change in the insur- 
ance age. 

Houses and merchandise are in dan- 
ger of destruction by fire, with loss to 
the owners. The absolute prevention of 
fires is not possible, but owners, by the 
system of indemnity provided for fire 
insurance, can be compensated for the 
destruction of their property. 


The Fundamental Function of Insurance 

A large majority of men, dying under 
the age of sixty, leave their families 
poor or insufficiently provided for, and 
of every thousand persons living at the 
age of twenty-one, approximately one- 
third of the number will have died be- 
fore the age of sixty. Death cannot 


be averted; neither can the chances of 


San, d 


which won. 


of a family shall be certain of securing 
early in life a competence for his de- 
pendents. A system ‘similar to fire in- 
surance is therefore needed, by which 
the families of those who have been 
removed by untimely death shall be 
saved from poverty or humiliating de- 
pendence; or, in cases where the con- 
sequences are not so disastrous, shall 
have continued to them those comforts, 
convenience and refinements of life 
which by use have become necessities. 

This is the principal function of life 
insurance, to afford protection against 
loss and disaster in the event of death. 
But another great purpose is accom- 
plished incidentally and subordinately 
by what is known as endowment insur- 
ance. 

Policies of life insurance are of three 
kinds. First, term policies, affording 
temporary protection for five or ten 
years, during which period they may be 
converted, under certain conditions, into 
life or endowment policies. Second, life 
policies, which are payable at death, 
whenever it may occur. Third, endow- 
ment policies, which are payable to the 
insured himself should he live to a given 
age (say sixty years of age), or to his 
family or estate if he should die sooner. 


Endowments 


Endowments are very attractive, for 


of life insurance is most needed while 
the children of the family are of tender 
age, and are not self-supporting. As a 
rule, they will have attained or nearly 
attained their majority by the time their 
parents are sixty years old. Thus in 
most cases further protection will not 
be greatly needed; at least protection 
for them will not be so much needed as 
protection for the old age of the insured 
himself and of his wife. 

But a small proportion of men who 
live to sixty have much accumulation at 
that age. It is a happy arrangement by 
which the policy, after protecting the 
family during the dependent condition 
of the children, becomes payable to the 
insured himself for the support of him- 
self and wife during their old age. 

The difference to a young man be- 
tween the premium on a life policy and 
the premium on an endowment policy is 
small. 
not be saved except for the compulsion 
voluntarily assumed of paying the pre- 
mium at stated intervals, and the 
amount of this difference would be too 
small to invest safely and judiciously, 
and if it were invested where it could 
be conveniently withdrawn, might under 
temptation be expended or ventured in 
speculation. In point of fact, the very 
general admission of persons receiving 
endowments at maturity is that the 


The difference would probably, 





have been saved. It should not be ove 
looked that the money accumulated j 
this way is exempt from the risk almog 
inseparable from the investments of the 
average investor. 

A young man insuring his life on th 
endowment plan not only protects hj 
family during the period in which the 
are dependent upon him, but, in receiy 
ing himself the amount of his policy aj 
the beginning of old age, gets back al) 
that he has paid in with an additioy 
which represents a moderate rate of jp. 
terest, an excellent return considered 
in connection with the security of the 
investment and the protection of the jp. 
surance: 


Credit 


The modern insurer demands that his 
policy shall also offer protection to hi 
beneficiary against the loss of the pro 
ceeds of the policy by injudicious invest 
ment. This is accomplished by settle. 


ment options, by the terms of which® 


(in lieu of settlement in a lump sum) 
payment may be had (first), in a fixed 
number of annual income installments 


or (second), in continuous annual jn” 


come installments to the beneficiary for 
life, or (third), if the policy matures 
as an ecvdowment, in continuous annual 
income installments as long as eithe 
the insured or beneficiary shall live 

















the following reasons: The protection yearly amounts would not otherwise No matter how excellent your credit 
CTower~ 
Union 
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Agents’ loyalty and enthusiasm, plus New 
Home Office Service features produce Team- 
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Teamwork Tells 


work and increase production. 


tion 





TEAMWORK—Boosting Policyholders and a Loyal 
Ageney Force backed up by the Home Office insure 


For agents: 
Service—Special 
creased to $200,000. 


For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disabil- 
ity Clause 


These new features will help Union Central 
Agents get more business: 


For policyholders: Increased Cash Values made retro- 
active—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 
deposit. 


Bulletin 


Substandard Insurance. 





success for the Union Central Agent. 


For agency relations write the Home Office. 


Tne Union Central Life Insurance Company 


Home Office leads—Letter Circulariza- 
Service—Limit 


in- 
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partner dies, insurance may be the only 
thing to prevent failure. 

Many bankers today demand that all 
their loans shall be covered by life in- 
surance. The time may come, and come 
quickly when all banks will insist upon 
this protection. Impaired health then 


will impair credit. 
Isn’t it good business to secure ade- 
quate coverage before your changing 


age increases the rate? 

A merchant was asked how it was 
that he became the largest insurer in 
the United States, carrying sixty-two 
policies, and gave these five reasons in 


reply: a 
FIRST 
That he was insurable, and accident or ill 
health might come at any moment when he 


insure reyes 
ECOND 
That life Ne was one of the best forms 
of investment because it gave after one deposit 
an instant guaranty that would repay principal 
and interest, and more. 
THIRD 

That life insurance in the long run 
caving fund that not only saved, but took aver- 
age care of any deposits, and took him into 
partnership, into possible profits, that not infre 
quently returned principal and interest. and 
profit. 


would not be 


was a 


FOURTH 

That life insurance, regarded from the 

point of quick termination, was more 

than any other investment he 
FIFTH 


stand 
profitable 
could make. 


That it enabled a man to give away all he 
wished during his lifetime by providing an estate 
for those left behind. 

Business Insurance 

No development of life insurance has 
been more remarkable within recent 
years than the increasing use of life in- 
surance for business protection. It is 
well known that in many instances the 
death of a partner has caused a more 
serious loss than a fire, and that life 
insurance has provided a compensating 
indemnity therefor. Many of the most 
successful corporations have taken out 
large insurances upon the lives of of- 
ficers Or Managers to whose skill their 
success has been due. It has also been 
seen that a business well protected by 
life insurance is in a more favorable 
position for obtaining credit. 

The development of the Federal Re- 
serve System has had the effect of em- 
phasizing the necessity for life insur- 
ance; in scrutinizing commercial paper 
presented for rediscount, inquiry is 
made as to whether this paper is pro- 
tected by life insurance. It is now cus- 
tomary for the commercial reporting 
agencies to include in their reports the 
amount of life insurance carried. 

But it is not only the large business 
which needs the protection of life in- 
surance. It is peculiarily the “one man 
business” which stands in greatest need 
of it. Experience shows that in the 
event of the owners death, where a 
“one man business” is protected by life 
insurance, the possibility of avoiding a 
forced sale results in a much higher 
figure being obtained when the business 
is disposed of, than where such _ pro- 
tection is lacking. Nor is the need of 
life insurance sensibly less in the case 
of small partnerships. 

Inheritance Tax Insurance 

The imposition of heavy estate taxes 
hot only by the Federal but also by 
Many of the State governments has cre- 
ated an altogether new situation. Not 
oily is the principal of the estate les- 
sened by th amount of these taxes, but 
the necessity of paying tne taxes in 
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next birthday 


and are up-to-date in every respect. 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, egg | 
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INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE a a a 
PEACE OF MIND HE 
MAN WHO LOVES HIS. FAMILY 


JOHN 
BRYAN KYLE, Medical Director 


P. J. CUNNINGHAM, Vice-President 
h > GALLAGHER, Treasurer 








PHILADELPHIA, PA 











eash has carried with it, in an exceed- 
ingly large number of cases, the neces 
sity of disposing of securities at prices 
far below their normal value. Alert 
and farseeing men have turned to life 
insurance as the best solution of the 
problem. By the payment of a rela- 
tively small annual cash deposit, they 


can secure, the guarantee of the large 
amount of ready cash which will be re- 
quired to pay inheritance taxes, costs 
of administration, etc., so that the en- 
tire estate, unimpaired and undimin- 
ished by taxes and costs passes to the 
designated beneficiaries, and the pur- 
pose of the testator is not defeated. 
Modern insurance comes nearer to 
giving something for nothing and mak- 
ing this something sure and certain 
than any known institution of our time: 
Indeed, so sure, cheap and certain has it 
become that no man, however poor, can 
righteously plead any excuse who does 
not take advantage of the inducements 
offered him to lay up a little money to 
bury him when dead, and provide sup- 
port for his afflicted and stricken loved 
ones when he is called away. 
this 


Picture to yourselves 


Guardian. 


Family 


I am a firm foundation upon which to build. 

I am a sure conservator of limited savings. 

I am the chief cornerstone of future family 
prosperity. ; : 

1 am solid security for the young business 
man, 

I am an alert opponent of financial trouble. 

I am a generous provider of education for 
the children. 

l am the constant solace of the watchful 
mother. 

1 am the star of hope in the family circle. 


I am the custodian of comfort for life’s ebbing 
years - 

1 am bottled sunshine all along life’s way. 

1 am the application of the golden rule in 
every day living. 

1 am the fulfillment of the 
“Bear ye one another’s burden.’ 

I am never asleep and I never grow weary. 

I am everyhody's s friend and no one’s enemy 


Biblical charge: 


Il am the always efficient guardian of family 
sunshine. 
I am a cheery blending of joy and sorrow, of 


ind comforts of life. ; 

alwe ays popular endowment policy. 
Sav- 
for 


the troubles ¢ 
I am the 
Life Insurance starts you saving; 
ing for yourself, for your family, 
your business or profession. 
It holds you to the saving habit, be- 
cause you always think of your policy as 


so many thousand dollars worth that 
you would be giving up if you quit 
i. e., you think of it in terms of the 


full amount of the policy, and its income 
returns. Statistics prove that men hold 
on to life insurance longer than they do 
savings accounts. 

It gives you an estate 
the first premium. 

The policyholder puts none of his 
time into the life insurance investment. 
You pay your premiums and the com 
pany makes money for you. No need 


on payment of 





Court Calls Typhoid 
Fever An Accident 
PRINCIPLE 


NEW INVOLVED 





Michigan Case of Employe Claimed to 
Have Become Infected During 
Employment 


Typhoid fever is held to be an acci- 


dent under a ruling handed down last 
week by the Michigan State supreme 
court. The ruling was made in a de- 


cision rendered in the case of Ethel 
Frankamp vs. the Fordney Hotel Co., of 
Saginaw and the Travelers Insurance 
Co. 

Typhoid fever is an accident, the 
court held, at least when the disease is 
contracted in the ordinary course of 
one’s employment and the source of in- 
fection may be presumably traced to 
the premises of the employer while the 
victim is engaged in his or her usual 
and customary vocation. 

The case lays down a new principle 
in upholding the ruling of the depart- 


ment of labor and industry awarding 
the plaintiff compensation under the 
state industrial accident law. The re 
spondent companies contended that the 
young woman's illness could not be 
considered an accident, and that even 
so the source of the disease was pre- 


sumptive, pointing to the fact that the 
hours of labor were not continuous, be- 
ing from seven to nine-thirty in the 
morning, from twelve to two in the af- 
ternoon, and from six to eight o’clock 
in the evening; that outside these hours 
she followed her own inclination and 
that she could have contracted the dis- 
ease outside her vocation. 

Testimony before one of the commis- 
sioners of the department of labor and 
industry was to the effect that typhoid 
ferms were present in the water 
ply which came from a private well at 
the hotel where she worked. After 
stating that there was no Michigan case 
directly in point, the court laid down 
the legal definition of accident as “an 
unforeseen event occurring without the 
will or design of the person whose 
mere act causes it; an unexpected, un- 
usual or undesigned occurrence, the ef- 
fect of an unknown cause.” 


sup- 


for the insured to “watch the 
bond and real estate market.” 
Policies which mature by death in the 
first few years pay 300 to 5,000 per cent 
on the investment. 
When a 


stock, 


policy matures it is quick 
cash for emergencies, and it also can 
be made payable in monthly install- 


ments Over a series of years. 
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As Selling Medium 


LESSEN Ss AL ES _ RESISTANCE 


Paper Company Has Prepared Cam- 
paign Which Shows Intelligent 
Use of Medium 


With so much misinformation ap- 
pearing in print on insurance matters it 
is a relief and a surprise to find a manu- 
facturing concern getting out business 
promotion literature in which life in- 
surance is discussed with intelligence 
and point. The Standard Paper Manu- 
facturing Co., of Richmond, Va., is get- 
ting out a special series of advertising 
blotters for the use of life insurance 
ugents which are so well done that 
they deserve to have attention called 
to them. A special folder just issued 
by the Standard Paper Manufacturing 
Co. tells of the uses of blotter advertis- 
ing in selling life insurance. 

Instead of constantly 
money to acquire and train men, the 
folder says, many far-seeing general 
agents and companies are striving to 
make the work of their present force 
easier—more pleasant and productive. 

Anything that will make it easier for 
the agent tO approach prospects on the 
subject of life insurance—that will 
change the public’s attitude towards 
the solicitor, would tend to retain men 
already in the field and attract desir- 
able men from other vocations. 

No advertising is going to bring the 


spending 


public flocking to the insurance office, 
but it can teach them that a policy is 
their best. protection—their agent their 
friend. 


The campaign of twelve blotters em- 
bodies the best thoughts of successful 
insurance salesmen. They are brief 
enough to be read by busy men—epi- 
grammatic enough to be remembered. 
The full set can be had from your 
printer as well as rights to use them 
without cost. 

A monthly calendar appears on each 
blotter so that it is apt to stay before 
the recipient for 30 days. If sent out 
monthly to prospects and policyholders, 


the desirability of insurance will be 
presented daily, helping to prevent 
lapses and assisting in the writing of 
new business. 

If field men leave them after calls 
and mail them to prospects, they will 


aid materially in lessening sales resist- 
ance and securing favorable interviews. 
In short, these twelve best arguments 
is aimed to help them to see more peo- 
ple--sell a bigger percentage and sell 
them in less time. They should lessen 
policy mortality, agent mortality and 
drive home the facts. 

Life insurance will educate your chil- 
dren—an endowment policy falling due 
when they are ready for college. 

It has cash and loan value which are 
emergency funds if need be, because of 
a doctor’s big bill or of an accident. 

No lawyer can break a life insurance 
bequest as wills can be broken. 

Life Insurance is the safest invest- 
ment known. It is thoroughly super- 
vised and must maintain an adequate 
reserve on each policy. 

Assets of life insurance companies 
are most carefully invested and money 
earns compound interest. 





JACKSON MALONEY 
Vice-President 
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PHILADELPHIA LIFE INSURANCE CO 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 


ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 








tives. 


Independence Square 





THE PENN MUTUAL 


is national in the scope of its operations. 
It is individual in the service that it renders 
to its members and to its field representa- 


Back of your independence it is ready to 
stand as an economic bulwark. 


The Penn Mutual Life Insurance Co. 


Philadelphia 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














If a man thinks every one 


As a is against him, he will 
Man soon begin to treat them 
Thinketh so they will be. If he 
thinks every one is his 
friend, he will treat them right uncon- 
sciously, and they will soon be his 
friends, says the Bulletin of the In 
surance Club of Chicago. 


The man who lives his daily life ac 
cording to this formula has in bis make 
up a spark of sound and true philoso 
phy that will make his life brighter. 
If we put into all the relations with our 


fellows a full measure of friendliness 
and good will we are pretty sure to 
get it back, full and overflowing. 

On the other hand, if a man is sus 


picious of everybody, everyone will be 
suspicious of him. The man who goes 
about looking for a fight is sure to get 
licked some day, good and plenty. 

True friendliness is founded on sin 
cerity. And sincerity is about the only 
thing in this world that can’t be coun 
terfeited. The impulse toward friend 
liness springs from the very soul of a 
man, 

The world needs friendliness, and 
kindness, and good will. Not Sundays 
only, but every day in the week, and 
every hour of the day. Think friendly 
thoughts. If you've got a soul, don't 
be ashamed of it. Bring it into the 
office with you. For the soul is the 
source and fountain-head of every good 
and worthy impulse. Put your faith 
in men. Believe they are your friends, 
and they will be. 

* 


e 

The Union Central sug 
Resolutions gests the following reso 
For the lution as the basis for 
Prospect a life insurance program: 


(1) “My estate will be 
debt free without the sacrifice of a sin 
gle portion of it through ‘forced sale.’ 


(2) “I will guarantee a living income 
for my family for as long a period 
after my death as is within the capa- 
city of my present income, with the 
purpose of eventually extending this 
period to a lifetime. 

(3) “My children will -not be de 


prived of their education even if I 
not here to pay the bills. 

(4) “I will accumulate an estate so 
that I will be financially independent 
in my old age, because if | do not see 
to it myself, perhaps nobody else will.” 

es ¢ « 


am 


Jesse Biggers of Great 

Use Of Bend, Kansas, placed 
Graphics) a Franklin Lif? policy re 
Sold Him cently by using a very 


apt illustration in his in- 


terview with a prosperous but rather 
slow thinking farmer. The prospect, 
though an exceedingly practical man, 
failed to see that life insurance held 


any benefit for himself or family until 
Mr. Biggers made a rather striking 
comparison between the prospect's ex 
ceptionally fine farm animals, of which 
he was pardonably proud, and his fami- 
ly. of which he was unusually con- 
siderat> 

With infinite pains Jesse Biggers 
drew a map of this farmer's land, plac- 
ing the buildings and fences exactly 
where they belonged. The tarmer 
watched, with interest’, offering sug: 
gestions and commenting freely. When 
the picture was finished, Biggers placed 
his pencil on a square representing a 
field in ithe northeast. corner of the 
drawing. “Mr. Farmer,” said he, ‘you 
told me a moment ago that you grow 
your own feed for the live stock you 
keep on your place; and I judge that 
it takes about this much of your land 
for that purpose, on, the average, year 
in year out.” 


“Yes,” answered the farmer, “just 
about.” 
“And I judge,” continued Biggers, 


= 


“that when we 
crops fail, that 


have a bad year and 
you buy feed in town. 
You don’t let the stock go hungry.” 
‘Right again,” replied the farmer. 
“I’ve had to do that several times; but 
I can count on that much land, on the 
average, to feed mv stock.” 
“Well now,” said Jesse, 
pencil on a much smaller square in 
the opposite corner of the drawing, 
“why not do the same thing for your 
family. If you would just set aside the 
produce from this smaller piece of land, 


placing his 


year in year out, and put it into a life 
insurance policy, your family would 
have the money to carry them on In 
case you, instead of your crops, should 


unexpectedly fail.” 
a 


on i] 
As a rejoinder to the 
“! Have “T have a Friend in 
a Friend in the Business” ohiec 


the Business” tion John H. M. Mar 


sching, Gothain Agen 


ev. equitable Life, New York, offers 
this: 

“Give your friend part of your in 
surance if you wish to, but not all. 
Why? Because if at some time in the 


future you should need to make a loan 
on your poliey, would you want your 
friend to know that you are hard up? 
Would it not be much better to deal 
with a professional life underwriter 
whose business relations with you are 
based on service, not friendship?” 


MEMBERSHIPS TAXABLE 


So-Called “Fellowship Clubs” With in- 
surance Benefits Are Subject To 
Tax Says Treasury Ruling 


The Treasury Department has ruled 
that certificates of membership in a 
so-called “fellowship club” whose mem 
bership is limited to employees of a 
certain manufacturing company and 
whose purpose it is to accumulate from 
contributions of its members funds for 
the relief of members or their depen 
dents in the event of sickness or death 
are subject ‘o tax under section 504 (a) 
of the Revenue Act of 1917 and section 
h03 (a) of the Revenue Act of 1918 as 
a “policy of insurance or other instru 
ment by whatever name the same. is 
called” by which a life is insured. 

In the absence of an apportionment 


of the monthly payments made by 
members between the insurance fea 
tures and social features of the club, 


the total amount paid as monthly dues 
should be treated as a premium for the 
purpose of taxation under the Revenue 
Act of 1918. 





MANAGER AT BALTIMORE 
W. D. Church In Charge of Branch 
Office of Missouri State Life Has 
Had Broad Experience 


W. D. Church, general agent of tne 


Missouri State Life at Wheeling, W. 
Va., has been appointed manager of 
the branch office just established by 


the company at Baltimore. Mr. Church 


formerly had extensive theatrical in 
terests in the East, but sold his 
theatres in New England, New York 


State and Canada during the war, and 
joined the Agency Force of the Mis- 
souri State~Life. Since going to 
Wheeling he has been active in civic 
and organization circles, being a Di- 
rector of the Kiwanis Club and a vice- 
president of the West Virginia Life 
Underwriters Association. For four 
years he conducted unusually success- 
fulful salesmanship classes for the 
Knights of Columbus and the Y. M. C. 
A. Mr. Church was born in Boston and 
trained for the legal profession, but 


embarked early in the commercial field, 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Mass. 
W. D. WYMAN, President 
This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 


Has always extended reasonable assistance and encouragement to its representatives 
to develop and hold their business. 


Has always rendered the highest grade of service to its policyholders. 


WINFIELD S. WELD, Supt. of Agencies 














INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most libera] forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $1250 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 


ee SRSA OPERA CER Coe POR IT Cie OAL NOU APR SOUT E OCOO ORE. $ 32,633,933.05 
BENNO NE! gion reno Coe Capes e ene oe Ok Son's esc eB nE sloime selene cas Faanacs ore cieale 28,512,821.50 
Se, FIN gi ieiccd'dmacekisecansouseeh canadeksabenskeduonapdesmanonenees 4,121,111.55 
BMBUTMRCO 1 GG oon dir ccracc cscs ccecevsedtiacenp ohouces saeeceasots sedans eeebee te 230,322,163.00 
aS: DO ao oo v.bace cn bn os Piae Ke xoavengeks esse icncersatekossecnes 2,531,155.50 
Total Payments to Policyholders since Organization......................000 $30,051,860.92 


JOHN G. WALKER, President 











MORE THAN 50% 

of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. Over $245,- 
000,000 in force. Faithfully serving insurers since 1878. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
A few agency openings for the right men. 











GENERAL AGENCY IN UNOCCUPIED TERRITORY | 


States of the Middle West that are feeding the world today are 
rich in opportunity for men of General Agency calibre. 
Liberal Contracts direct with the Home Office 
L. J. Dougherty, Secretary and General Manager 


GUARANTY LIFE INSURANCE COMPANY 
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HOME LIFE 


INSURANCE CO. 


NEW YORK 


nn 


WM. A. MARSHALL, 
President 





The 63rd Annuaj Report shows: 
Premiums received during the 
Larsen | 6” OOOO ET OT On arn $7,369,835 
Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 
ea eres Ris. 5,400,769 
Amount added to the Insurance 
ROSOPVO WUAGS isis ccvecsssccess 206,762 
Net interest Income from Invest- 
OR ons couric cv cessiuansse esata 2,110,922 
($722,352 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87% 
of the amount expected. 
Insurance in Force............... $232,163,052 
Admitted Assets 46,253,715 |i 


GREATEST 


ILLINOIS 


COMPANY 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
| 256 Broadway New York 
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An Agency Built On 
Advertising Plans 


WHAT J. B. THORSEN HAS DONE 








Independent Office in Chicago Has 
Built Up Remarkable Business 
Large'y Through Circulars 
For twenty-five years James B, Thor- 
gen of Chicago had been a life insur- 
ance general agent. Two of his four 
sons were in other lines, but close to 
the selling end.. About five years ago 
he decided to consolidate all this talent 
in one organization for the selling of 
life insurance and under the name of 
James B. Thorsen & Sons he brought 
together his four sons’ with their 
varied experience. His motto used on 
all his printed matter was “Remember 
Thorsen.” This he changed to “There 
will always be a Thorsen in the Busi- 

ness.” 

The plan of the Thorsen agency is 
'tosell by means of advertising especial- 
ly through circular letters. Approxi- 
mately 75% of its business is sold in 
this way. All the copy is prepared by 
a Thorsen in their own office. Last 
vear the agency paid for close to $4.- 
000,000 of life insurance and its acci- 
dent and health premiums amounted to 
nearly $70,000. 


eee 


While the advertising specialty of the 
Thorsen agency is circular letters, it 
uses other mediums such as the Chicago 
busses. A daily newspaper advertising 
campaign is now being planned. The 
plan of the Thorsen agency is to sell 
the idea of life insurance first and the 
Thorsen agency afterward. All of their 
publicity is built on the fundamental 
that people need life insurance and 
when they realize their need they wil! 
buy from the one that shows them. 


Mailing List of 5,000 

The office has a mailing list of 5,000. 
made up of policy holders and prospec- 
tive policyholders. Every month, each 
member on the list receives a letter. 
In the interim, special lettars are sent 
out such as change of aga, letters fol- 
lowing interviews, acknowledgment of 
applications, etc. It might be men- 
tioned at this time that over 300 mem- 
bers of the advertising profession of 
Chicago are policyholders of the Thor- 
sen agency. 

Just recently, after a great deal of 
study, the agency worked up a “house- 
hold expense budget” in a four page 
folder that was mailed, to everyone on 
the mailing list, accompanied by the 
following letter: 

WHERE DOES THE MONEY GO! 


We, all of us know that it goes, but 
few of us know where. 


How often the question——‘‘What 


should I spend and what should I 
save ?”—-and this frequently applies 
whether the income is large or small. 

You will probably agree with us that 
the budget system of adjusting expen- 
ses to income is a wise one, both from 
a business and a household standpoint. 

The THORSEN HOUSEHOLD BUD- 
GET which we enclose herewith and 
which is compiled from soure2s of 
information available to us or to any- 
one who cares to take the trouble to 
analyse them, may help to solve the 
problem of wise expenditures with a 
surplus for thrift items such as saving 
and life insurance. 

The amount to be set aside for these 
items will of course, vary with differ- 


ent conditions, but the budget may 
prove valuable as a basis or a guide to 
which each family can adjust itself. 

The figures are based on the present 
prices of commodities. However, it is 
our aim to revise them from time to 
time to meet changing conditions and 
we shall be glad to have suggestions 
towards that end. 

If it doesn’t interest 
hand it to someone it does. 
glad to send extra copies, 

As the budget will no doubt. interest 
life insurance men, it is hereby repro- 
duced. It should be mentioned that on 
the back page of the folder, under the 
heading “Write your own Budget,” 
were ths headings of the following: 


you, please 
We will be 


Household Expense Budget For Man, Wife and Two Children 


Net 
Incom. Rent Food Clothes 
2500 700 700 400 
5,000 1,100 1,000 800 
7.500 1,300 1,300 1,100 
10,000 1,800 1,500 1,300 
15,000 2,100 2,000 2,000 
20,000 2.500 2,400 2,400 
20,000 3,300 3,400 3,300 
50,000 5,000 5,000 5,000 
NET INCOME 


OPERATING 
insurance, etc. 
ADVANCEMENT--includes 
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Operating ment 
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“Twixt the Cup and the Lif” 





“Oft times many things fall out between the cup and the hip” 








HESE words were written over three hundred 
T years ago by Robert Greene, a contempo- 

rary of Shakespeare. Greene lived a disso- 
lute life and wrote on his death-bed “A Groats- 
worth of Wit Bought with a Million of Repent- 
ance.” The words first quoted above have stuck 
in men’s minds and we have a short modern 
version— 


“There’s many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has 
planned for, labored for, thought he was sure of, 
seemed to have in his grasp—that is the tragedy 
of life and endeavor. 


Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Sometimes 
they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose 
what we had set our hearts on, and that’s the 
tragedy. Occasionally the loss can be made good 
—only t'me and labor may be lost; but usually 
such losses, such failures “twixt cup and lip” 
affect us, our children and, ultimately, their 
children. 


What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 

Would it not be the welfare of your family? 


What-would be the greatest calamity that could 
befall you? Would it not be— 





FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that duty, 
you should decide to insure your life, and should 
apply for a policy and be found an acceptable 
risk, and then die while the papers were in tran- 
sit—that would be a tragedy indeed! That would 
be one of the many things that fail “twixt the 
cup and the lip.” There is something terribly 
suggestive in that title—‘A Groatsworth of Wit 
Bought with a Million of Repentance.” Greene 
was writing a record of his own life. 


Well, it need not so happen to you; your “mil- 
lion of repentance” may be avoided. 


If you apply to the New York Life Insurance 
Company for its new form of policy, pay your 
premium with the application, and are found to 
be an acceptable risk, you are insured from that 
moment. This is a new feature of New York 
Life policies, and it has already saved the insur- 
ance of at least one applicant who died before 
the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which 
was also included in the policy applied for, his 
family was paid double the face of the policy. In 
that case, “twixt the cup and the lip,” something 
fell “in” and not “out.” 


Send for a New York Life Agent and find out 
all about it. 








New York Life Insurance Company, 346 Broadway, N. Y. 








DARWIN P. KINGSLEY, 
President. 




















Advance- Miscel- 


laneous 


Life 
Saving Ins. 


200 200 100 100 190 
700 400 200 400 400 
1,400 700 300 700 700 
1,900 1,200 100 909 1.000 
3,000 2,000 600 1,800 1,500 
1,200 2 800 890 2,700 2,209 


6,400 
11,000 


1,700 
8,500 


1,200 
2 000 


4,200 
7,500 


3,500 
6,000 


after deducting ths income tax. 
includes service, medical, upkeep, personal taxes, other 


church, clubs, charity, education, travel, ete. 


As high as 10% returns on the cir 
cular letters sent out has _ been 
achieved. Following is a sample: 

It is more than Life Insurance that 
you have. 

It is Peace of Mind Insurance. 

And that is about the best thing a 
man can have. 

is Self Respect Insurance, 

The man who feels the need of 
more life insurance and fills that 
need without urging, will ex- 
perience and is entitled to a gain 
in self respect. 

It is Character Insurance. 

Most successful men will admit 

that the early self denials. the little 

hardships of premium payments on 
life insurance helped to build their 
characters. 


It is Old Age Insurance. 
Peace of mind, self respect and 
character are conducive to old age. 
Life Insurance can be used to build 
a pension for yourself. Though 
you may never need it, what harm 
to have it. 

It is Credit Insurance. 


Business men recognize the impor- 
tance of taking their Life Insur- 
ance when they can get it. Later 
when it may be needed as colla- 
teral, it may not be obtainable. 
You have your life insured. Have 
you insured it for the value you have 
the right to place on it? 





ACTUARIAL SOCIETY MEETS 
Addresses on Important Questions Be- 
fore Actuarial Fraternity Given 
at Annual Meeting 





The Actuarial Society of America is 
holding its annual meeting in this city 
today, having opened its s»ssions yester- 
day. Addresses on important matters 
before the actuarial fraternity will be 
made and discussed. Among the sub- 
jects and speakers are the following: 

Methods of Distributing Annual Divi- 
dends, by Arthur Hunter; Notes on th? 
Mortality Experience of the Equitable 
Life Assurance Society, by Mervyn 
Davis; Premiums and Reserves for 
Temporary and Total Disability Bene- 
fits Incorporated in Life Contracts, by 
K. H. Hezlett; The Determination of 
the Rates of Mortality at Infantils Ages 
from Statistics of the General Popula- 
tion, by H. H. Wolfenden; and Unem- 
ployment Insurance, By J. D. Craig. 





The New York Indemnity has been 
admitted to Virginia with its principal 
office at Richmond. The office will be 
in charge of Robert I. Boswell, state 
manager of the National. Mr. Boswell 
will handle all casualty and surety 
lines. 
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Inheritance Taxes and Their Importance to 
Every Man Owning $5,000 or More 





The Trend 


of 


Inheritance Tax Legislation and the Burden of 
Multiple Taxation 





By L. 


From ¢ 


A. HOPKINS 


» “Journal of Commerce” 





A former prominent Chicagoan was 


the articles 
inheritance taxes, running in Col- 
lier’s, to the effect that it would be 
better for this country in the long run 


recently quoted in one of 
on 


to make the Federal estate tax the 
basis for the larger revenue for the 
government and the income tax sub- 
sidiary. The senior Senator from the 
State of Illinois, Medill McCormick, is 
also a strong advocate of Federal es- 
tate taxes. Among the states, Wiscon- 


sin, at the present session of its legis- 
lature, in House Joint Resolution, mem- 
orializes Congress to increase the rates 
of the Federal estate tax so that leg- 
acies of over $1,000,000 would be, taxed 
out of existence. 

In Michigan a bill has been intro- 
duced in the Senate, at its present ses- 
sion, which materially changes the in- 
heritance tax law, imposes higher rates 
of tax, and provides, among other 
things, that no beneficial interest in ex- 
cess of $1,000,000 shall be transferred 
to any person or corporation. Any 
amount in excess thereof shall escheat 
to the state. 

The State of Washington this year 
has more than doubled its inheritance 
tax rates, and Montana, which formerly 
imposed a maximum tax on a widow of 
1% on the amount over $10,000 and less 
than $25,000, leaving the balance ex- 
empt, has just passed a law imposing 
a tax of 1% on the amount between 
$10,000 and $25,000; 2% between $25,- 
000 and $50,000; between $50,000 
and $100,000, and on all over $100.- 
000. 


207 
%7/0 


1% 


Tending to Higher Taxes 

From the above, the tendency to 
higher inheritance taxation, both by 
the Federal Government and the states, 
is quite apparent. Ask any man on the 
street if he is in favor of higher in- 
heritance taxes and you know what his 
answer will be before he gives it, and 
right here lies one of the dangers to be 
guarded against in future inheritance 
tax legislation. 

Naturally the man on the street fav- 
ors taxing the estate of his more suc- 
cessful and wealthy neighbor, not real- 
izing that by so doing those same in- 
creases in rates may affect his more 
modest estate even more adversely 
and the average man, after all; is our 
representative and the maker of our 
laws in the seats of government, 
whether at Washington or in the vari- 
ous capitals of the different states of 
the Union. For a state to impose too 
high inheritance tax rates would be 
harmful and would naturally react upon 
that state itself (assuming that all the 
other states did not, impose similar 
rates), and would drive out of that 
state the very ones who were perhaps 
doing the most good in building up the 
community. 

The theory of the inheritance tax is 
complicated. The term inheritance 
tax used as a generic name is not tech- 
nically correct. The designation “death 
duty” is more accurate, as it compre- 
hends all imposts of this nature, the 
inheritance tax being simply one spe- 
cies of death duty. Other similar forms 
of tax are probate duties, legacy duties, 
succession taxes, estate taxes, transfer 
taxes, together with a long et cetera. 
In Great Britain several species of 
ceath duties are imposed. The inheri- 
tance tax itself is one of the most an- 
cient of imposts. It was levied by the 
Egyptian government prior to the 
Christian Era, and in Rome about the 
time of Christ. It was well established 
throughout Europe during the Middle 
Ages and was in existence in all the 


3 No, 2 


principal countries of that continent 
prior to its first having a place on the 
statute books of the United States. It 
was introduced in this country as a 
Federal tax in 1798. The first state to 
make it a part of its fiscal system was 
Pennsylvania in the year 1826. 


Tax Expected to Remain 


As these inheritance taxes have been 
with us a long time so they will prob- 
ably remain, with the present tendency 
to higher rates and resultant large 
revenues. 

The most complicated feature of 
these taxes, perhaps, and the one seem- 
ingly most burdensome is found in the 
multiple taxation often imposed on a 
single holding, to which feature is at- 
tributed the heavy taxes imposed on 
some estates. Some states, for in- 
stance, will tax stock of a domestic 
corporation where owned by non-resi- 
dent decedent, but. will not tax bonds. 
Others make the taxability of such 
bonds dependent upon whether they 
are physically located within the state; 
whether they are registered, and also, 
in some instances, whether they are se- 
cured by real property. Again some 
states attempt to impose a tax on stock 
of a foreign corporation owned by a 
non-resident decedent, where such cor- 
poration has property within the state. 

In some quarters there is an under- 
lying impression that some of these 
taxes, which may be legally due, are 
not, perhaps, readily collectible by the 
various states imposing them. The 
trouble resulting when decedent holds 
stock in a corporation incorporated in 
two or more states and illustrating the 
check the various states have on the 
holdings of an estate, is well reflected 
in a letter written by the executor of a 
New Jersey decedent to the tax com- 
missioner of one of the central states, 
which reads in part as follows: 











Assets ... 


Surplus 





New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


December 31st, 1922 


ETUTETTTEETT TT, 
Liabilities ................ 121,028,068.67 


The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 


6,938,719.02 














“Will you, as soon as possible, send 
waiver for the X stock, as this is the 
last one we need. We have had to 
secure waivers from six different states. 
You may rest assured the executors of 
this estate are anxious to sell this stock 
as soon as possible, and that when 
they, or any of us, buy X stock, you 
can make up your minds that all hands 
have gone ‘cuckoo’.” 

Benefits From Knowledge 

In view of the tendency to higher in- 
heritance taxes and the resultant neces- 
sity of keeping more closely in tonch 
with these changing conditions, some 
of the benefits to be derived from a 
knowledge of these taxes may be sum- 
marized as follows: 

First, it is of material assistance in 
judging the relative advantages of dif- 
ferent securities, the purchase of which 
is under consideration, and at which 
time the tax to be imposed is estab- 
lished. 

Second, it makes possible a readjust- 
iient of a person’s holdings in order to 
secure an equivalent income, but to 
avoid exorbitant taxation. 

Third, it permits the calculation of 
the amount of inheritance taxes that 
will be imposed upon death, and the 
prevision for them by carrying an ade- 
qaate amount of life insurance, thus 
evoiding the forced liquidation of the 
estate. 

Fourth, it is needed when a trust is 
created to determine whether a_ tax 
would be imposed on the trust property 








$30,046,105. 











Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 


Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), 
dividends to policyholders $32,832,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


| 34 Nassau Street, New York City 


and it has set aside for 1923 




















in the event of the death of the creator 
of the trust. 

Fifth, it is needed in the drawing of 
a will, which requires a consideration 
of the effect of the inheritance tax, 

Sixth, it permits the speedy and gat. 
isfactory settlement of an estate. 

Seventh, in the transfer of securities 
of a decedent’s estate, corporations, 
transfer agents, and trust companies 
must comply with requirements of the 
various inheritance tax laws. 





COMMISSIONERS SET DATES 


Will Meet In Minneapolis August 21 to 
24; Lake Trip Planned For 
Eastern Delegates 





The executive committee of the Na- 
onal Convention of Insurance Com- 
missioners has fixed August 21 to 
24 as the time for the annual 
convention, which will be held at the 
Radisson Hotel, Minneapolis. Com- 
missioner Joseph Button, of Virginia, 
has announced that for those who go 
from the east, there will be a trip 
through the Great Lakes from Buffalo 
to Duluth, leaving Buffalo Tuesday 
morning, August 14, arriving at Duluth 
Saturday morning, and leaving for 
Minneapolis the next day. The party 
will rendezvous at New York and leave 
for Buffalo Monday night on special 
sleeper. 
tatives and guests can join the train 
at Albany. Those who took this trip 
in 1917, when the commissioners met in 
St. Paul, have the most delightful recol- 
lections of it. i 

The executive committee will meet in 
June to arrange the program for the 
convention and the commissioners are 
asked to suggest topics for discussion. 





JEFFERSON STANDARD GAINS 

The Jefferson Standard Life, of 
Greensboro, N. C., had one of the larg- 
est months in its history during April 
which was called “Gold Month” in hon- 
or of the treasurer, Charles W. Gold. 
The agency force produced over $9,000, 


000 in applications, more than double — 


the amount produced in the same month 
last vear. The last day of the month 


was the largest day in the history of s 
of 356 @ 


total 
than a 


the company reaching a 
applications for more 
dollars. 


million 





DETROIT LIFE ELECTION 
The Detroit Life held its 


and directors were re-elected. Presi 





The New England represen © 


‘annual © 
meeting last week when all the officers — 


go erat 








dent M. E. O’Brien reported that the © 


company now has $38,000,000 of insur 7 


ance in force, and is doing business al 
the rate of $1,500,000 a month. 


ten story Home Office on the corner of 
Park and Columbia streets May 15. 





ATLANTIC LIFE ANNIVERSARY. 
The Atlantic Life, of 
celebrating its twenty-fourth 
anniversary with a special drive 
business during May. The agents were 
urged to make an extra spurt May 10 


The | 
company planned to move into its new © 





Richmond, 18 : 
birthday © 
for > 


in honor of the twentieth anniversary | 


of President Edmund Strudwick’s con 
nection with the company. 


000 of business in force. 


The Atlan § 
- tie Life now has approximately $95,009, 





Sev 
ance 
Work 
clude’ 
whic 
Asser 
dump 
30 da 

Ass 
of th 
cong! 
of his 

The 
hours 
inves 
altho 
of its 

Nol 
bills 
ceive 
had a 
legis] 

Ins 
hands 
are a 

Ass 
chins 
121 I 
agree 
ard fi 
ly pr 
not b 

Ass 
chins 
231 I 
mum 
by fr 
on lo 

Ass 
ching 
Law, 
liabil 
porta 
were 
ducer 

Ass 
chins 
Law 
fire ¢ 
may 

Ass 
ching 
suran 
marit 
lishin 
State 

Ass 
ching 
Law, 
he fir 
insur: 
cally 
of sec 
faith, 





23 


May 18, 1928 


THE EASTERN UNDERWRITER 


11 
















ator 


gz of 
ition 


ep Na- 
Com- 
1 to 
nnual 
it. the 
Com- 
‘ginia, 
ho go 
1 trip 
uffalo 
jesday 
Yuluth 
g for 
party 
leave 
special 
yresen- 
. train & 
is trip 3 
met in © 
| recol- i 


re? 


Pie ata 





neet in | 
or the § 
Ts are & 
ussion. — 


INS \ 
ife, of : 
1e larg: & 
ge April © 
in hon- | 
7. Gold. & 
$9,000.- 
double 
» month 
, month 
story of 


4a 
, 
y 
a 
¢ 


of 356 
million — 
‘annual F 
. officers 4 

presi @ 
‘ e & 
that th & 
of insur = 





siness al 
h. The 
its new 
orner of 

ay 15. ff 


SARY_ 
mond, 18 
birthday © 
rive for 


May 10 & 


iversary @ 


‘k's con 2 
he Atlan § 
$95,000, 





: 


| Making associations. 


) unde 


=~ Bills Now Awaiting 


Action By Governor 


SEVENTEEN PASSED AT ALBANY 





Majority of Minor Import; Auto Lia- 


bility Bills Were All Killed; 
Brief Summary 


Seventeen amendments to the insur- 


ance law and five amendments to the 


Workmen's Compensation Law are in- 
cluded in the 750 legislative measures 
which the New York State Senate and 
Assembly adjourning on May 4 has 
dumped into the executive chamber as 
30 day bills. 

Assemblyman Hutchinson, chairman 
of the insurance committee is to be 
congratulated in passing the majority 
of his own legislation. 

The Assembly during its closing 
hours killed the Hamill resolution to 
investigate insurance by a party vote, 
although there was never any danger 
of its passage. 

None of the flock of indemnity bond 
bills for all owners of automobiles re- 
ceived serious consideration. They 
had all of the ear marks of being strike 
legislation. 

Insurance law amendments in the 
hands of Governor Smith as 30 day bills 
are as follows: 

Assembly Print No. 943 by Mr. Hut- 
chinson, amends subdivision 3, section 
121 Insurance Law, by providing every 
agreement or rider attached to stand- 
ard fire insurance policy must be plain- 
ly printed in type, face of which shall 
not be smaller than eight point. 

Assembly Print No. 944 by Mr. Hut- 
chinson, amends subdivision 4, section 
231 Insurance Law, by increasing maxi- 
mum amounts of total benefits payable 
by fraternal benefit societies operating 
on lodge plan. 

Assembly Print No. 1252 by Mr. Hut- 
chinson, amends section 109 Insurance 
Law, relative to provision for notice in 


liability policy. (This is a most im- 
portant amendment details of which 
were furnished when Dill was intro- 


duced.) 

Assembly Print No. 1253 by Mr. Hut- 
chinson, amends section 129 Insurance 
Law by providing that more than two 
fre or marine insurance corporations 
may consolidate. 

Assembly Print No. 1254 hy Mr. Hut- 
chinson, amends sections 150, 161 In- 
surance Law, by changing definition of 
marine insurance and relative to estab- 
lishing agencies beyond the United 
States. 

Assembly Print No. 1585 by Mr. Hut- 
thinson, amends section 96-a Insurance 
Law, by authorizing superintendent, if 
he finds that agency operation of a life 
insurance company is being economi- 
cally conducted and that requirements 
of section 97 are being Observed in good 
faith, to suspend on application of com- 
pany the limitation of new business 
for calendar year. 

Assembly Print No. 1601 by Mr. Hut- 
thinson, adds new section 111-a Insur- 
ance Law, providing for incorporation 
of mutual or assessment associations 
for insurance of property of members 
tainst fire, lightning or explosion not 
otherwise covered by provisions of law. 

Assembly Print No. 1829 by Mr. Hut- 
thinson, amends section 117 Insurance 
law, relative to estimation of surplus 
of a fire insurance corporation. 

Assembly Print No. 1835 by Mr. Hut- 
thinson, amends sections 60, 248 Insur- 
ice Law, by extending prohibition 
aainst misrepresentations to include 
fraternal benefit societies operating on 
subordinate lodge system and mutual 
Msurance companies. 

Assembly Print No. 1899 by Mr. Hut- 
‘hinson, amends sections 141, 141-a, 
MLb Insurance Law, relative to rate 
Title or mort- 


3 : f 
4 _ Msurance are excepted along with 


ife contracts. 
charging higher or lower 
ose fixed by a rating 
T certain conditions. 
Assembly Print No. 2197 by Mr. Hut- 


Provision is made for 
rates than 


organization, 


chinson, amends sections 39, 40, 44, 45 
Insurance Law, providing for examina- 
tions by Superintendent of Insurance 
into affairs of any insurance corpora- 
tion or other insurer and any pension 
fund or retirement system required to 
make reports; and relative to time of 
making reports and form thereof. 

Assembly Print No. 2198 by Mr. Hut- 
chinson, amends sections 341 to 346, 348 
and adds new section 341l-a Insurance 
Law relative to mutual automobile cas- 
ualty insurance corporations. Section 
350 is repealed. (This is the measure 
under which auto bus owners calculate 
to secure protection.) 

Assembly Print No. 2316 by Mr. Hut- 
chinson, amends section 16 Insurance 
Law, relative to investments of insur- 
ance companies other than life. 

Assembly Print No. 2317 by Mr. Hut- 
chinson, amends section 49 Insurance 
Law, by providing every agent or other 
insurer in all advertisements shall pub- 
lish true name and location of corpora- 
tion or other insurer to which advertise- 
ment relates. . 

Assembly Print No. 2381 by Mr. Hut- 
chinson, amends sections 70 and 71 In- 
surance Law, relative to powers and 
deposits of casualty insurance eompa- 
nies. 

Senate Reprint No. 2332 by Mr. Hut- 
chinson, amends sections 185, 187-189, 
190, 194, repeals section 186 and adds 
new sections 186, 197 Insurance Law, 
relative to mutual employers’ liability 
and workmen’s compensation insurance 
corporations. 

Senate Print No. 1732 by Mr. Dunni- 
gan, amends 143 Insurance Law by an- 
thorizing superintendent of insurance: 
to personally examine any broker ap- 
plying for certificate of authority and 
relative to discriminatory laws of other 
states with regard to licenses and fees 
therefor. 





JOINS HAIGHT ORGANIZATION 


Frank H. Davis Resigns From Mer- 
chants Life of Des Moines to Be- 
come Associated With Actuary 


Frank H. Davis, for the past seven 
years actuary and_ secretary of the 
Merchants Life of Des Moines, has sev- 
ered his connection with that company 
to join the organization of Frank J. 
Haight, consulting actuary, of Indian- 
apolis. The change will take effect 
July 1st. 

Mr. Davis is a University of Mich- 
igan graduate, class ‘of 1908. After 
graduation he spent eight years with 
the American National, of Galveston, as 
actuary and manager of the ordinary 
department before going with the Mer- 
ehants Life. He is married and has 
three daughters. 













B. H. WRIGHT, President 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


Has for seventy-nine years been one of the leading purely 
Mutual Life Insurance institutions of the country, constructive 
and progressive in all things of value to its policyholders. 


The cordial relations between the home office and the 
loyal and efficient field force is a constant source of gratifica- 
tion to all those connected with the company. 


STEPHEN IRELAND, Superintendent of Agencies 


Time for Education 
Endowment Insurance 


SOME OF PROVIDING 


WAYS It 


Endowment Simp!est But Limited Time 
May Compel Other Forms of 
Protection 


In this season of college commence- 
ments, education insurance will be in 
the minds of all parents. The Penn 
Mutual Life makes these suggestions: 

When the first baby arrives to the 
father—and even before— the educa- 
tion endowment policy is in order and 
this is the ideal time to sell it. There 
are countless fathers, with children 
nearing their teens or in them, who 
know both the value of college educa- 
tion and the possibility that parental 
death may prevent college entrance. 
And they are willing, and many of them 
eager, to learn of any plan, within their 
power to adopt, that shall prevent the 
failure of their purpose. An ordinary 
life or a limited payment life policy is 
their need. The intervening time is 
too short for an endowment—the outlay 
is usually too heavy. The life policy 
when the children are along a bit has 
a double use. The father may not ex- 
pect to need help when college time 
comes, and so his policy fits into his 
general plan of family protection. If 
he dies before college time the educa- 
tional program will be carried out; if he 
doesn’t the insurance continues in 
force, beyond college time, to serve any 
desired purpose. Commonly there are 
two children, close in age, to be edu- 
cated, and the policy is made large 
enough to care for both. On the other 
hand, there are parents who will need 
help at college time, and so the policy 
mav be of a size whose surrender value 
will supply all or a part of the college 
cost. 

Still Another Way 

Sometimes a father cannot carry 
either an endowment or a life policy. 
If you are sure of his inability, a Term 
policy should be suggested—-the purpose 
being to change it ta one of the other 
plans if circumstances later permit. 

If the father dies before college time, 
no matter what kind his policy may be, 
the company will hold the proceeds, 
and will compound interest on them 
until pav date comes—usually at age 
18—or will forthwith pay principal and 
interest. or, annually, interest alone, to 
a guardian. 

Almost any desired 
the fund may be made. 
in annual, semisannual, 
monthly instalments, to 
ditions of the 


plan of paying 
We will pay it 
quarterly, or 
suit the con- 


particular case. 








—_———__ 


D. W. CARTER, Secretary 


If the fund matures before college 
age through the death of the father, 
and is retained by the company, it is 
held, at interest, under the special 
beneficiary provision, until the time 
comes for making the first payment, 
and then the instalment payments be- 
gin, and are annually augmented by an 
excess interest dividend. 

If the beneficiary dies before college 
time, or while there, the father—the 
insured-—-makes what disposition he 
chooses of the beneficial interest or of 
the unpaid remainder of proceeds. 

Do not forget that under the endow- 
ment and the life plans there is the 
added protection of the disability pro- 
vision---waiver of premiums, and a 
monthly igcome for the father, fortify- 
ing the policy against surrender or 
lapse. And the double indemnity claus3 
doubles the amount payable in case of 
death by accidental means before age 
70.-if that occurs, in addition to the 
college fund an equal sum, goes to the 
mother or other beneficiary, if the boy 
or girl is not to receive it. 


LIFE COUNSEL AT MILWAUKEE 





Semi-Annual Meeting Will Be Held 
May 24-25 At Hotel Pfister; 

Speakers Announced 
The Association of Life Insurance 
Counsel will hold its semi-annual meet- 
ing May 2425 at ths Hotel Pfistier, 
Milwaukee. William J. Tully, secre- 
tary of the Association announces the 
following speakers, who will select 
their own topics: 

Follett W, Bull, 
Security Life; W. H. 
al counsel, Central 
Hodskins, counsel, 
Mutual; Harry W. Price, counsel, 
I}linois Life; CC. Petrus Peterson, 
counsel, Bankers of Nebraska; H. H. 
Orr, counsel, Western Reserve Life In- 
surance Company; Robert E. Henley, 
attorney, Life Insurance Company of 
Virginia. 

Members will select their own topics 
and for that reason the subjects of the 
papers are not included in this notice. 

Arrangements for the meeting, are 
in the hands of a local committee con- 
sisting of George Lines, Michael J. 
Cleary and Lawrence A, Olwell. 


general counsel, 
Hinebaugh, gener- 
Life; Frank G. 

Massachusetts 





ERRORS COST $2 EACH 


Franklin Life Says That Is Minimum 
On Corrections Made At Home 
Office; Seeks Remedy 


The Franklin Life of Springfield, Tl. 
has made a study of the operations re- 
quired in making corrections at the 
home office in applications and it has 
found that the minimum cost of such 
corrections is two dollars per corr2c- 
tion. The company points out that the 
correction of an occasional error is of 
no consequence but that the number of 
avoidable errors is so great that it Is 
taking steps to remove this loss. It is 
urging special scrutiny at the local 
office to cut down this cost. 

Another item of expense that is re 
ceiving the attention of the home office 
is the cost of making special calcula- 
tions. It was found that less than one 
policy in one hundred on which special 
calculations were asked by the agents, 
was placed. In most cases the regular 
policies would answer the purposes of 
the prospect. 


PRUDENTIAL AND HOUSING 

The Prudential Insurance Company is 
increasing its efforts to solve the hous- 
ing problem. For the first four months 
of this year this company has loaned 
$14,665,820 for housing purposes. These 
loans provide accommodations for 5,038 
families. The loans are on 2,731 dwell- 
ing houses for a total of $10,549,820, ac- 
commodating 3,097 families, and on 159 
apartment houses for $4,116,000, ac 
commodating 1.941 families. The Pru 
dential’s loans for housing purposes 
during the first four months last year 
amounted to $11,320,534, providing ac- 
commodations for 3,988 families. 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor-. 
poration, office and place of business 
8 Fulton Street, New York City. 
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J. A. O. PREUS 
Insurance people were much_ inte- 
asted in the newspaper - dispatches 


from St. Paul last 


expected resignation of Governor J. A. 


week telling of the 


O. Preus to accept an appointment as 


United States Senator for the unex; 
pired term of the late Senator Knute 
Nelson. Governor Preus will be re 


membered as insurance commissioner 


of Minnesota ten years ago and _ pre- 
viously state auditor. He was one of 
the youngest men ever appointed to 
that office but he made a strong and 


lasting impression on his fellow com 
missioners and on company executives. 
He is still under forty and will be one 
of the youngest United States Senators. 

Governor Preus is the type of man 
who would have gone far in the insur- 
ance business had he chosen to enter 
it. Opportunities were not lacking for 
he 


was, on more than one occasion, 
offered attractive company  connec- 
tions, but he never swerved from the 


early advice and guidance of Senator 
Nelson, whose secretary he once was, 
and his election as governor by a great 
majority and the certainty of his ap- 


pointment to the Senate confirm the 
soundness of that decision. Governor 
Preus will be a credit to the Senate 


and the insurance business will have in 
him a sound and intelligent advocate. 
He is a conservative. Each of his cam- 
paigns has involved an open battle 
against the Non-Partisan League. 





FIRE COMPANIES AND LITIGATION 

That fire insurance companies go 
into court only as a last resort and 
then only in a very small percentage 
of cases where there have been con- 
troversies over settlements is demon- 
strated conclusively by a statement of 
the adjusted and litigated claims of 
the loss committee of the New York 
Board of Fire Underwriters for the 
years 1918 to 1922 inclusive. In this 
period there were 16,178 losses incur- 
red for $89,714,431 and 
eight of all these claims 
litigation point. 

In 1918 the loss committee adjusted 
2,210 for $10,225,840. Of this 
number only seven were litigated. In 
1919 2,134 were adjusted for 
$8,242,251 with only six going to liti- 


only eighty- 


reached the 


losses 


losses 


justed for $12,871,449. Of these seven- 


teen were litigated. In 1921 3,895 
losses were adjusted for $17,275,108, 


of which twenty-seven were litigated. 
In 1922 4,546 losses were adjusted for 
$18,594,218, thirty-one being litigated. 





BANK AGENCIES AGAIN 

Bank agencies have entered the fire 
insurance fighting arena again and it 
looks as if that is to one of the 
leading subjects of discussion for the 
National Association of Insurance 
Agents at Buffalo in August. The 
Western Union recently passed a reso- 
lution about local board endorsement 
and another resolution was passed by 
the Western Insurance Bureau. Both 
resolutions were carefully worded and 
seemed simple enough on their face, 
but those on the inside gave the reso- 
lutions a political aspect and in dis. 
which followed the figure of 
Neal Bassett, militant president of the 
Firemen’s, again loomed up for target 
practice. 

The resolutions were 
Walter H. Bennett, secretary of the 
National Association of Insurance 
Agents, in a talk in Florida this week. 
Ordinarily, Mr. Bennett is soft- 
spoken, diplomatic, and pours oil on 
troubled waters, but on this occasion 
there was another Mr. Bennett, this 
time a vigorous, outspoken commenta- 
tor going to the bat with a club in 
each hand. The National Association 
of Insurance Agents is not pleased 
with the Western Insurance Bureau’s 
resolution and there is a kick all the 
way through the Bennett speech, in- 
cluding the last paragraph, which sug- 
gests that the members of the National 
Association of Insurance Agents should 
forget neither their friends nor their 
enemies. Mr. Bennett has‘a lot to say 
about bank agencies and his talk will 
be found reproduced elsewhere almost 
in full. Thus, another chapter is writ- 
ten in the famous fire insurance book 
“History of the Louisville Board,” 
with more chapters to come. 


be 


cussion 


discussed by 





FRATERNAL “TRANSFERS” 


New Kind of Organization Has Grown 
Up To Bring Members In Under 
Reorganizations 


In recent years there has grown up in 
the fraternal field a new kind of or- 
ganization, kpown as “transfer organi- 
zation.” with whom the frat2rnal 
societies contract to send out salesmen 
to visit the members and bring them 
in under reorganized plans. One of the 
first and the largest of these is the C. 
A. Owen Jr. Insurance Service Co. of 
Detroit. This organization is now en- 
gaged in transferring the Mac sabees. 
A large organization of “transfer men” 
is maintained and they are givan the 
official lists of members and work the 


entire country in sections with the 
official endorsem2nt and co-operation 
of the fraternal. 





W. D. VAN DYKE ON BOARD 

W. D. Van Dyke, president of the 
Northwestern Mutual Life, has belen 
made a member of the board of direc- 
tors of the Northwestern Casualty & 
Surety Company, which has been grow- 
ing fast and has about 350 agents in 
eleven states. Vice-President M. J. 
Cleary is also a member of the board. 


The Human Side of Insurance 














LAWRENCE M. CATHLES 


Lawrence M. Cathles, who is slated 
for the presidency of the new and 
powerful North American Re-assurance 
Co. of New York, has a great vision of 
the possibilities of re-insurance life in- 
surance business in this country. His 
exp2rience in life insurance has been 
so varied and broad that he grasps the 
possibilities from the viewpoint of the 
enthusiastic producer as well as the 
trained executive who must think the 
problem out to its conclusion. Mr. 
Cathles is now vice-president and 
actuary of the Southland Life of Dallas 
and is also president of the American 


Institute of Actuaries. He believes 
that under present day conditions ro- 
insurance facilities are neccssary for 


the small company as well as the big 


one. Maximum lines are becoming so 
common that all companies get them 
and the individual big cases are get- 


ting bigger and bigger and are drawing 
more and more companies into the re- 
insurance circle. 

e s s 

Henry G. Parker, president of the 

National Bank of New Jersey, of New 
srunswick, N. J., has been elected a 
director of the Prudential. 

s 


« 
W. Clifford Klenk, formerly field as- 
sistant for the Travelers, is now as- 


sociated with the Zurich General Acci- 
dent & Liability Insurance Company 
with headquarters at 45 John street. 
s 
M. G. Nichols, general manager of 
the European General Re-insurance Co., 
has gone to Europe on a business trip. 





REPUBLIC INCREASES CAPITAL 

The board of directors of the Repub- 
lic Fire, of Pittsburgh. has authorized 
the issue of 2.000 shares of the increase 
of stock which the stockholders author- 
ized some time ago. New shares will 
be sold at $85 a share par being $50. 
Under the law 2ach stockholder is en- 
titled to a thirty day option to sub- 
scribe to one share of the new stock 
for each two shares of his present hold- 
ing. Any stock not subscribed to will 
be disposed of by the board of direc 
tors The book value of each share of 
stock is over $100. 





FIELD CLUB MEETS JUNE 4 
The Suburban New York Field Club 
will hold its annual meeting this year 
at the Nassau Hotel, Long Beach, on 
June 4. In addition to the luncheon 
and meeting, there will be some sports 
events. 





GOOD MAGAZINE ARTICLE 
“Why worry: I'm Insured” is the 
title of an article in “The Nation's Busi 
ness” for May. It is a protest against 


carelessness. 





—= Fo 
Henry Cragin Walker, author of Hor 
Walker Talks in The Eastern Under. 
writer, and well-known originator of 
attractive selling copy for several in- 
surance companies in addition to many WILL 
widely circulated insurance pamphlets, 
will sail for Europe tomorrow. ‘ 
err Applic 
G ' . mul 
eorge W. Yuengling, who was re. 
cently appointed the Eastern manager 
of the surety department of the Conti- 
rental Casualty at 75 Fulton Street, The 
commenced his insurance career in the & writin 
surety department of the Empire State # Maine 
Surety in the New York office about & and |: 
twenty-one years ago. He remained other 
with the Empire State for two years & cover: 
and then joined the forces of the Title which 
Guaranty & Surety in the fidelity and 
surety department. His advance was vame 
rapid and he left there in 1913 as Locatio 
assistant manager of the metropolitan pad 
surety department to become associate in 
manager of the metropolitan fidelity adja 
and surety department of the Globe In "? 
demnity. With the Continental Mr. Any \ 
Yuengling will make a specialty of all eh 
lines of fidelity and surety business, -_ 
devoting his chief attention to fidelity Name 
and contract bonds. He is contemplat- net 
ing establishing branch offices through- ~_ 
out the eastern territory. Mr. Yueng- 7 What 


ling was graduated from Princeton Uni) ,. 
versity in the class of 1901 with the de. 


gree of Bachelor of Science and is now ae 
secretary of his class. oe 
* 28 86 What 

William Robinson Pitcher. widely | dat 
known as the dean of adjusters in this |! lot 
city, was guast of honor on Tuesday at Bh 
a luncheon given by his intimate friends \re tl 


in celebration of his seventy-fifth birth |" 
day anniversary. For many years Mr) '' 


Pitcher has been one of the most popu: Give. 
lar and best beloved adjusters in New mn 
York. He represents several com: | 
panies, including also the Royal, Hart: A 
ford Fire, Willard S. Brown & Co. and Ror 
Wallace Reid & Co., For many years jr 


Mr. Pitcher was a membe2r of the firm 
of Halsey & Pitcher, independent ad- sx J 


justers. Since the dissolution of that ae 
firm he has adjusted independently. | wt c 
cee a 

General Manager Besnard, of the Ur- pei 


baine, and Pierre Allizon, inspector of 
agencies of that company, two disting: | 
uished French underwriters, are visit: | 
ing America. On Monday morning M./ 
Besnard held a reception in the offices tions 
of Fred S. James & Company, United » 











States managers of the Urbaine, and The 

met the various heads of the depart: and 

ments, Later in the week Messrs. Bes 7 ji!" 

nard and Allizon visited Canada. They ~ 

will sail for Europe in June. B Date 
* * * 

Harry Hayden, formerly with the My 
statistical department of the Royal at et 
84 William street, New York, is now it sit 
vaudeville, being billed under the name ar 
of “Happy Harry Hayden.’ He plays ty 
the piano and the banjo; sings; does St 
recitations and card tricks. All of 
that versatility was not needed in, fire © inh 
insurance. On the stage he has made an 


a real success. 
. * H 
Herman H. Mattman, a member of © 
the Philadelphia Bar, has been apy 
pointed a workmen's compensation I | 
surance referee to fill the vacancy) 
caused by the resignation of Warren © 
G. Graham. The appointment Wa? ] 
vecommended by Senator Vare. is 

s > e 
Sir Edward Mountain, of the Eagle. 
Star & British Dominions, recently lost 
six horses and a bull as the result of 





a fire at Norbury Park fair. Leather 

head, England. Four of the horse 

were valuable animals. ; 
*“ 2 © 





Ken § 


Elijah R. Kennedy, of Weed & Ken] 
Rapid — 


nedy, is suing the Interborough 


Transit Co. for $100,000 for injuries T i 
ceived by being thrown from a train on 
September 21 last. 
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Fire Insura Departm ES MITH 
ire insurance a ent CHARLES HOYT S 
. . . . N e n ‘ 
a Home Writing Timber Big Crowd Going To MARSHALL & STERLING, INC. 
le e ° 
or of n T ; j 
or of Now in Three States Syracuse Convention Poughkeepsie Trust Co. Building 
iin! f WILL EXTEND COVER TO OTHERS A GOOD PROGRAM PREPARED POUGHKEEPSIE, N. Y. 
ts, 
Application Copy of Contract; Maxi- Superintendent Stoddard, J. L. Case, Telephone 3271 
— mum Line of $25,000 at Present; T. C. Moffatt, John L. Mee Among 
an Copy af Form Speakers; Reports From We pay Brokers liberal commissions and protect their accounts. 
Conti- —— Committees WwW 
‘ ‘ e furni 
stress i the teen Cem ie os be . = insurance Engineering and Prevention Service gratis en 
in the § writing standing timber insurance in All indications point to a large con- ire and Compensation risks. 
State MH Maine, Massachusetts and Vermont,  veation of the New York State Associa- : - 2 
about & and later will furnish this coverage in tion of Local Agents on Tuesday and We write Fire and allied lines, Compensation, Liability and Automobiles, 
nained HF other states. At present the maximum Wednesday of next week at the Hotel . 
years coverage is $25,000. The application, Onondaga, Syracus2. Glenn H. John- We represent fifteen of the leading Fire Companies and are General 
» Title @ which is part of the contract, follows: ‘Son, president of the Insurance Agents’ Agents for the Globe Indemnity Company. 
Ly and Standing Timber Insurance Club of Syracuse, will give the address 
2 Was Vame of Assured........-.seeeeees edaet nace tans of welcome. Response will be given 
113° as location of tract—attach map or diagram show bv Krank L. Gardner, of the New York 
potitan fp ycmatne ay river, lakes. wasn State Association, On the opening the secretary and treasurer, Eugene A. QED 
sociate in immediate locality. within five years morning there will be report of the Beach, of att Ther re will also b= /e ° bbetts Heads 
fidelity adjacent’ blueberry lands, etc.......+..5 vases Company conference committee of discussion of the following topics: ° 
obe [n- ee a eee ee, oe ee which Kdward H. Warner, of Buffalo “What has been the effect of the new New Jersey Specials 
al Mr. \ny Mortgage? If so, to whom and amount? is chairman; of the fire prevention rules regarding acquisition cost? and 7 DoD RAE be 
of all AERC TER rage gs? 0 aaa committee of which W. Clarke Bavg. of | What are the proper functions of a lo- ELECTED AT NEWARK MEETING 
siness, kind Ane tad aaa ea Rie cna ate Utica, is Chairman; and the report of Cal agents’ organization?” — 
fidelity \ame varieties to be insured (only named va sts The rest of the program follows: Has Traveled S ‘ 
) we "fetes wil] be imsured).......ssccssesesseceess Tuesdé after : addresses “ ’ age State for Years; Began 
mplat \verage size (diameter measured 4% feet from half feet above the ground, and f from ed : rig ecw oo — — How as File Clerk in North British 
rough: REE TE RRR eee ddr ken, pc hte tar Mee gg Fe Will Business for 1923 Be Affected By : 
Yueng. ©) What is the stumpage per acre (cords.......... This policy does not cover timber growing the Railroad Situation?” and ‘Bonds & Mercantile 
ym Uni- - \ vale get 7 ELSA Ro Rtas SR enEe e eee ee Re Ree ) in such or gg as to render it sos oe ge Are you writing your share?” The lat- asiinhadididaas 
Va ) 2 Pre rer rr tT erry rere ere Te a 0 yOISS o log sz ae Ss re +) rf —_ . " : > « * 
the de. I, timber being or about to be cut?.......... caee Lan ace eee pose pe = | oe will be a talk by John L. Mee, vice- The annual meeting of the New 
is now 


ae peers planned during term of — cover such timber or any species or varieties president of the National Surety. Re Jersey Special Agents’ 
this policy , 


L L ! Association 
of timber or growth on property other than ports will be given of the membership 





























was held in Newark Monday : 
When last operated! that above described. 2 i — - r . ~reety on onday at the 
SoMR-cmiina wpeutinwn fave ten per ae tae “vagy <o Menagea: 2 Oe Te ——— by Frederick V. Bruns, of Newark Athletic Club. The new presi- 
wit 2 aon years? Give full) particulars and commas — he liable = case of ae if: an, ; a ae : th ’ legislative committee dent is Charles H. Ebbetts, of the 
; Y Fates... s sees eeee sees nese ene ee cee es ee only for ithe difference between the value o dy . L. Austin, of Albany; and of the North British & Mere H 
in this | Is Jot exposed or adjacent to other lots?.......- the standing merchantable timber before the service Committee by J. H. Miller f ’ ° , ercantile. Mr. 
sday at liso. give area of adjacent woodland..........-. fire and the salvage value of the said) mer Shei one P y : afte pfal € Ebbetts is a New Jersey war horse 
ribs Peenetry 1aNGS AULOINING! sccrccvcscrcccsseccns chantable timber immediately after said fire. Utica. General discussion will follow He has traveled ev ick er 
friends \re there any portable or permanent saw mills It is understood and agreed that the pre on (a) Are you handling your credits . a ee ae ee and corner 
1 birth: | on tract or adjoining tracts?.... oneee mium rate named in this policy includes a satisfac “lv? 2 , ; in the state and knows everybody in 
t \n there any railroads running through this hary { f ‘| j 1 satisfactorily? (b) Is the annex situa- it; i 
ame ee ene ‘ charge of §.....-.».- Sie OMe one hundred. dol tion a peril? it; that is, he knows as many as any 
tr t . wRCbeRERS UC He eeee ban lars © ns 4 4 ‘ = r azar - ” ° 5 ; s 
t popu: Give full particulars of fires in’ this vicinity curred dedaa ‘ee a ae a aa ee Bien? The Banquet fire insurance special agent could pos- 
in New in oo ia il ri the es poreceants of this Leger td and the The annual banquet and dinner will sibly know. He is a hard, earnest 
b ’ . ‘ age » 31 ( 1 . 2 a » « t ae > r 4 & 
ye 5 OD | Ree 1 l a Pan P . 1 a is ee in case hip, thal: fai then: eee 7 worker and will make a fine president. 
.~* SS ga eas piiteeeenees # cancellation by the assured the return pre d in the ball room of the Onon- M Ebl ia Sa : ; 
, Ha Amount of Loss Cause mium shal] be calculated at the customary -daga Hotel Tuesd: eni rj Mr. ubbetts started as a file clerk 
‘Yo. and Weesbsersevecscceeses __ beeceene fecerere oaasscall ; short rates of the difference between the dry & Be ‘ sobrceinge cA ation en with with the North British & Mercantile 
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Anderson Refutes 
Kenlon’s Accusations 


PROTECTION MUST BE READY 





State Will Step in if Companies Refuse 
Insurance Without Real Reasons; 
Views on Agents 

Thomas H. Anderson, United States 
manager of the London & Liverpool & 
Globe, again refuted, when addressing 
the members of the Insurance Federa- 
tion of Pennsylvania at Reading last 
week, the accusations that insurance 
companies directly encouraging 
arson by insuring many bad risks. 
Mr. Anderson referred to remarks 
made in New York by Chief Kenlon of 
the New York City fire department, 
and expressed himself as irritated by 
such comments coming from a man of 
Chief Kenlon’s position. 

Insurance companies cannot turn 
down the principle of protection to 
values against loss by fire, Mr. Ander- 
son said. The covering of bad moral 
risks is one factor that can be reduced 
to a minimum by careful inspections 
but never entirely eliminated. The 
companies must grant fire insurance 
to all who desire it, unless visible evi- 
dence warrants an unanswerable excuse 
for refusing it, or the state will step 
in to give insurance service. Neither 
the public nor the insurance companies 
desire state funds for fire insurance, 
but such will come in the event that 
the stock companies discriminate with- 
out just cause in the selection of their 
assureds. 

Admitting that some faulty under- 
writing was bound to occur, Mr. An- 
derson stated that it was largely the 
fault of the agent or broker when 


were 


moral hazards were bad. They have 
first hand information concerning per- 
sons they seek to insure which is not 
available to home offices. Consequent- 
ly the latter must be influenced largely 
by advice from the field. Mr. Anderson 
referred to the rotten loss situation in 
Philadelphia today, where arrests and 
convictions for arson are difficult. 

Deploring as a great shame _ the 
loose appointment of agents, Mr. An- 
derson also asserted that it was decid- 
edly harmful to careful underwriting 
and to service to the public to grant 
too large commissions and too liberal 
covers, to cut rates and not to investi- 
gate losses thoroughly before paying 
them. No agent should receive a li- 
cense, in the opinion of the speaker, 
unless he proved himself competent to 
render the service required. There are 
too many persons today soliciting in- 
surance who know absolutely nothing 
about the insurance business. 

Mr. Anderson cited instances of 
many policies being rewritten, figura- 
tively, after a fire has occurred in or- 
der to have them conform with the in- 
tentions of assureds, because some 
agent or broker was careless in writ- 
ing the policies. Technically the com- 
panies could deny liability on such pol- 
icies, but as the fault was the agent’s 


‘and not the assured’s they pay. 


P. O. BARENDT iN NEW YORK 

Paul O. Barendt, foreign fire man- 
ager of the Atlas, arrived on the “Ber- 
engaria” a few days ago. 





George W. Adlard, for many years 
with Hollis, Perrins, Kirkpatrick & Com- 
pany, Boston, has become connected 
with Wheelock & Serrat as assistant 
to H. D. Serrat in the automobile de- 
partment. 





Kenneth Spencer, San Francisco in- 
surance man, has returned from a 
month’s visit to Hawaii. 
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Cash Capital 
$2,500,000.00 


SPRINGFIELD 


| Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 





| “IT PAYS!” 








Text of Proposed 
Newark Agency Limits 


WITHIN CITY 





FOUR AGENTS 





Companies to Meet Next Friday to 
Vote on Changes; New Rules 
Are Constructive 





The Fire Insurance Society of New- 
ark meets next Friday, ‘May 25, in the 
Globe Indemnity Building to pass upon 
the proposed changes in rules that are 
aimed to clear up the multiple agency 
tangle in that city and adjacent terri- 
tory. President Walter R. Pruden has 
sent copies of the recommendations to 
all the member companies and each 
will be represented at the meeting by 
an executive officer. 

New Section 9 provides for the elec- 
tion by the governing committee of a 








Actual market value for all securities 





D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t Sec’y 
John A, Snyder, Secretary 


THE 
MECHANICS 
INSURANCE CO. 


ef Philadelphia 
Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ........$ 600,000.00 


Reserve’ Rein- 
surance Fund. 1,701,950.09 


Reserve for all 
other Liabili- 
SOD oe Sa wickane 


Net Surplus ... 


214,301.13 
945,537.10 


TOTAL .......$3,461,788.32 








D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital . «+e. -$2,250,000.00 


Reserve’ Rein- 
surance Fund. 7,266,029.10 


Reserve for all 
other Liabili- 
rrr 


Net Surplus ... 


1,738,271.91 
4,436,386.20 


TOTALS Gseser $15,690,687.21 











H. M. Gratz, President 

D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CO. 


ef Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ....:...$1,000,000.00 
Reserve Rein- 

surance Fund. 2,355,674.15 
Reserve for all 

other Liabili- 

OOS shiaesais . 810,004.35 
Net Surplus .. 1,110,233.48 





TOTAL .......$4,775,911.98 








Loyal to friends and loyal agents 





“committee on agency qualifications” 
to consist of executives of two Newark 
companies and executives of five out- 
side companies, whose duty it shall be 
to pass upon questions relating to com- 
}liance with Sections 10 and 11 and to 
determine the eligibility of agents to 
recognition and compensation as such, 
according to the intent and purpose of 
these sections. All agency appoint- 
ments must be reported to this com- 
mittee and agencies disapproved must 
be taken up. The decision of this com- 
mittee is to be final. 

Proposed Section 10 provides for 
classification and limitation of agencies, 
In Newark city no member may have 
more than four agency offices (one of 
which may be a branch office) “to be 
known as Class A agents, with author- 
ily to accept risks located in any part 
of the territory defined in Section 20 of 
this agreement and issue policies there- 
on.” (The territory defined in Section 
20 is all of Essex County and the part 
of Hudson County west of the Hacken- 
sack River.) Class A agents are to be 
compensated by the brokerage named 
in Section 12 (the same as provided in 
eld Section 9) plus not more than 10% 
overriding commission. This is to in- 
clude all agency expenses and no com- 
pany is to pay more and no agent is to 
accept more directly or indirectly as a 
contingent on profits or otherwise ex- 
cept as provided in Section 14 (old Sec- 
tion 11). 

“Any agency representing a company 
through the company’s underwriting 
agency department (whether such de- 
partment is conducted by the company 
individually or in conjunction with an- 
other company) shall be considered as 
one of the four agencies which the com- 
pany shall be permitted to have under 
this paragraph.” Likewise the local 
counter of a Newark company or the 
branch office of an outside company 
shall be considered one of the four 
agencies. 

Outside of the City of Newark com- 
panies may appoint any member of 
Class B agents, to be compensated by 4 
brokerag2 as named in Section 20, and 
not over 10% overriding commission. 
Class B agents may write preferred 
business in the City of Newark, with 
the exception of the congested district, 
as now hereafter defined by the Nas 
tional Board of Underwriters, but Class 
B agents are not permitted to write 
other classes of risks in Newark. 





APPOINT N. Y. STATE SPECIAL 

The Pittsburgh Underwriters have al- 
nounced the resignation of special agent 
Howard Stephenson covering New York 
State territory and the appointment of 
J. B. Hotaling to that field, who will 
have his office in the University Build- 
ing at Syracuse. Mr. Hotaling has had 
experience in the New York field, hav- 
ing traveled that territory for the E. K. 
Schultz general agency of the Ohio 
Farmers for over three years. Prior to 
his connection with E. K. Schultz, Mr. 
Hotaling traveled for the Globe Assur 
ance, of Pittsburgh. 
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Penn. Federation 
Has 7,873 Members 





LARGEST IN THE COUNTRY 
Not a Single Adverse Bill Passed 
Legislature This Year; Advisory 


Boards Functioning Well 


With a remarkably large paid mem- 
bership of 7,873, the Insurance Federa- 
tion of Pennsylvania is one of the 
strongest state bodies in the country 
to combat hostile and socialistic insur- 
ance legislation. This was brought out 
in the address of President J. H. Barr 
before the Federation in annual meet- 
ing last week in the Rajah Temple at 
Reading, Pa. 

Mr. Barr said, in part: 

We started the year with a paid-up 
membership of 3,202. We also began 
the year with a new membership plan 
hased upon annual production of busi- 
ness. This new plan of graded dues 
had to be “sold” to our membership. 
For this purpose we put on a member- 
ship campaign during Federation Week, 
October 9-16, under the leadership of 
Walter A. Munns, of Philadelphia, to 
whom credit is due for the successful 
outcome of the drive. I met Mr. Munns 
at Erie and together we visited a great 
many of the cities in the Western end 
of the state. Many of our directors 
also attended these meetings. 

Later on [ visited cities in the eastern 
portion of the state accompanied by 
a number of our directors and our for- 
mer Insurance Commissioner, Mr. Don- 
aldson. 

At these meetings, we explained the 
new membership plan and secured hun- 
dreds of new members. The speakers 
also told of the work accomplished by 
the Federation. At the close of the 
meetings, Advisory Boards were organ- 
ized where they were not already in 
existence. 

The membership of our Pennsylvania 
Federation is now 7,873, an increase 
during the year of 4,671. I believe we 
are now, in point of membership. the 
largest in the United States. 


Better Relations With Public 

One of the purposes of the Federa- 
tion has been to create a better under- 
standing on the part of the public for 
the business of insurance. Insurance 
has been given wide publicity. We 
have distributed during the year 1,100,- 
(00 pieces of literature. Thousands of 
columns in our Pennsylvania news- 
papers have been given to Federation 
work, and out of the state newspapers 
like the Journal of Commerce, New 
York have rep2atedly carried Federation 
hews items. I wish also to give credit 
to the Insurance Journals who have at 
all times willingly opened their col- 
umns in support of our work. Walter 
A. Munns’ article on Insurance Service 
originally printed in “The Manufac- 
turer” has been copied in other jour- 
nals and has been widely read by the 
buyer of insurance. 25,000 copies of 
the Federation News containing this 
article have been broadcasted from 
Maine to California. 

I feel therefore that so far as the 
business of insurance in Pennsylvania 
is concerned, that we are on a better 
footing with the insuring public than 
we were twelve months ago. 

With the idea of assisting the local 
insurance man with his problems we 
have furnished speakers for meetings 
of Chambers of Commerce, Rotary, Ki- 
wanis, and Lions Clubs. Your presi- 
dent, members of our Board and men 
from various branches of insurance 
have spoken at these meetings. 


Success of Advisory Boards 

The Advisory Boards have been func- 
tioning well. I believe in every case 
& policy has been followed of being 
Sure of their ground before taking ac- 
tion. So far as I can learn no personal 
feeling has entered into decisions re- 
garding applicants for license. This is 
a8 it should be. The minute we allow 
the Advisory Board plan to become sel- 




















ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








An Ever-Expanding Market 


very day the local agent’s market for 


automobile insurance is growing larger. 
ISvery day factories are shipping thousands 


of new cars all over the country. 
Their new owners must carry insurance. 


The agent who gives an auto owner the 
policy of The Home of New York is provid- 
ing the protection of America’s Largest and 
Strongest Fire Insurance Company. 





HE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 
































fish it will react unfavorably upon our 
Federation work, 

A word as to former Commissioner 
Donaldson. In my opinion he is the 
best friend the insurance man has ever 
had in Pennsylvania. Frank, out- 
spoken, constructive, energetic in put- 
ting down bad .practices, and fighting 
every minute for the things by which 
the business can be bettered, he has 
helped every one of us to look ahead; 
to minimize our differences and magni- 
fy our opportunities. Men, we have 
been lucky to have had Mr. Donaldson 
our Commissioner for the past four 
years. 

As to legislation, owing to. the ser- 
ious illness of the chairman of the Leg- 
islative Committee, Sidney H. Pool, 
vice-president, I was obliged to take a 
more active part in legislative matters 
and have spent considerable time at 
Harrisburg. I found considerable legis- 
lation to keep me busy. In the House 
und Senate there have been 42 bills 
introduced affecting the business of 
insurance, 18 in the Senat2 and 24 
in the House. Some were good, 
some were bad, some were indif- 
ferent. No class of insurance was ex- 
empt; the State Fund, Automobile, Life, 
Fire, Bonds, Workmen’s Compensation, 
Boilers, Elevators, Public Liability; all 
came in for their share of attention. 
Some of these bills, otherwise good, 
were drawn without knowledge of tech- 
nical details. One of the boiler bills, 
for instance, was patterned after an old 
steamboat bill and did not apply to pre- 
sent day conditions. In this work it has 
been necessary to interview the Gover- 
nor, the Attorney General’s Depart- 
ment, the Department of Labor and In- 
dustry, the Insurance and Banking De- 
partments; not to speak of the various 
committees to which these bills have 
heen referred. In some cases we 
drafted new bills, in others amended 
them; in some cases we had to recon- 
cile differences of opinion between in- 
surance men from various sections of 
the state. 

No Adverse Bills Passed 

At the time I write this speech not a 
single adverse measure has been passed 
and many bills improving conditions 
will go through. 

I would like to make a constructive 
suggestion. We need in this state a 
thorough study of insurance laws by in- 
surance men. 

I attended a hearing on House Bill 
846, regarding increase of medical 
compensation under Workm2n’s Com- 
pensation. Everybody took a shot at 
the insurance companies; our profits, 
our rates, our employment of the best 
physicians, our lack of sympathy; 99% 
of it was untrue. It is our business to 
make them understand before these 
bills are presented; not after the bills 
have been presented and a public hear- 
ing held. 

Before closing, I would like to pay a 
tribute to our Secretary, G. R. Dette. 
Cheerful, hard working, with lots of 
good ideas, knowing the insurance men 
from all sections of the state intimate- 
ly, he has labored zealously for the best 
interests of insurance men, and has 
been most valuable to me in carrying 
on the work of last year. 





Cc, D. COLE A SPECIAL 





Son of National Union’s President Goes 
Into Field in District of Columbia 
and Virginia 





C. D. Cole has been appointed as- 
sistant special agent for the Virginia 
and District of Columbia territory of 
the National Union, being associatea 
with Walton H. Griffith, who was 
recently appointed special agent. Mr. 
Cole is the youngest son of President 
KE. E. Cole of the National Union and 
for the past two years has been con- 
nected with the automobile Department 
of the company in the home office. 

NEED NEWARK LOCAL BOARD 

Newark, N. J., May 17.—There is a 
growing sentiment that the best way 
to correct multiple agency evils in 
Newark is through a local board. 
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What Federations 
Are Fighting For 


R. ADIC AL INROADS 


Albert N. Wold, at Pennsylvania Meet- 
ing, Tells How Members Have 
Fought State Funds 


TO DOWN 


the Insurance 
with the 
federations, 





Federation of 
co-operation of the 
has helped to 
insurance from the 
radicals and publicity 


How 
America, 
many state 
safeguard success- 
ful onslaught of 
seeking politicians was described last 
Albert N. Wold, assistant sec- 
the Insurance Federation of 
America and managing editor of 
“The Federation News,” in his talk be- 


week by 
retary of 
also 
fore the Pennsylvania Federation meet- 
ing in Reading 

After relating the 
underlying the government of this coun- 
try and the natural tendencies of the 
American, people, Mr. Wold told of the 
rise of radicalism in many centers and 
in many businesses. Continuing he 
said; 


political theories 


Danger Sensed by Insurance 
The organizers of the Insurance Fed- 
eration of America sensed the rising 
menace of radicalism ten years ago 
when the foundations of the Federation 
movement were laid down. They real- 
ized that insurance would be one of the 
first branches of business to be at- 
tacked. Ten years ago a good deal of 
mystery enveloped the insurance busi- 
ness. The general public did not un- 
derstand it, principally because of its 
technical nature. Prejudice against in- 
surance was, under the circumstances, 
easily aroused. So far as known, the 
Federation was the first national busi- 
ness organization to declare opposition 
to state industrialism to be a part of its 
working program. 

Business men of the country should 
be alert to the dangers which beset the 
underlying principles of our capitalistic 
form of economic organization. Pri- 
vate initiative is being hamstrung and 
private enterprise is being circum- 
scribed. Insurance men must realize 
that their business is peculiarly sus- 
ceptible to nationalization. They should 
not hesitate to take the lead in oppos- 
ing the growth of socialization. 

Insurance men should be a unit in 
carrying out the purposes of the Insur- 
ance Federation of America. These pur- 


poses are: 
1. To bring about a better under- 
standing of the business of insurance 


by the general public. 

2. To support legislation designed to 
safeguard and promote the interests of 
the public in relation of insurance. 

3. To oppose a state or the nation 
becoming an underwriter of insurance 
hazards of any description, other than 


in time of war for the protection of 
soldiers and sailors. 
4. To keep the insurance business 


free from politics. 

The public is in need of a better un- 
derstanding of the insurance business. 
It does not know, for instance, that the 
life insurance companies, identified 
with the Association of Life Insurance 
Presidents, have invested trust funds 
of their policyholders to the extent of 
$1,306,621,229, in farm mortgages. It 


does not know that trust funds have 
been similarly invested in railroad 


stocks and bonds to the extent of $1,- 
679,846,344. It does not know that the 
admitted assets of the companies be- 
longing to the Association of Life In- 
surance Presidents total $7,447,402,086. 
It does not know facts of equal import 
concerning the fire insurance and the 
casualty insurance companies. The 
public should be informed in regard to 
insurance fundamentals, in regard to 
kinds of insurance carrier, in regard to 
the benefits of insurance. A public 
which is uninformed in regard to in- 
surance matters is a likely convert to 
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the agitator who wants to do away with 
private enterprise in the field of in- 
surance, 


The Public Point of View 


In matters of legislation affecting in- 
surance, the insurance men of the coun- 
try should take the point of view of the 
public into consideration. The public 
will be the final arbiter as to the kind 


of insurance which shall be written in 
this country. In 1921 the Insurance 
Kederation of America, received, ana 
lyzed and examined 1,471 bills, intro- 
duced in 44 state legislatures, affect- 
ing our business. Some of these bills 
were good, some wer? bad and 
some were’ innocuous. In the atti- 
tude we took on these biils w: 


were actuated by the spirit of fair-play. 
The public had an interest at stake as 
well as the insurance companies and 
insurance agents. The facts, data and 
arguments we presented, for or against 


the respective bills, were made in an 
open and above board manner. We 
have felt that the public was entitled 


to know why we supported or opposed 
certain bills. In this manner we have 
gained the confidence of lawmakers. 
We are looked upon as the representa- 
tive spokesmen for all lines of the in- 
surance business. In 1923 the record 
of 1,471 bills will, it seems, be far sur- 
passed, At the present moment, after 
but a few months of legislative ac- 
tivity, approximately 1,700 bills affect- 
ing insurance have been presented. 
Regarding insurance legislation insur- 
ance men must be alert. 

Insurance men should most vigorous- 
ly oppose the establishment of addi- 
tional state insurance funds, We have 
too many of them now. Every state in- 
surance fund established is an addi- 
tional step toward a scrapping of our 
representative form of government and 
our present system of economic organi- 


zation. In 1921 a total of 38 state in- 
surance bills were introduced in 21 


states and the United States Congress. 
With a single exception all of these 
bills were either defeated or rendered 
innocuous and ineffective, The last 
one was defeated on January 22, when 
the Fitzgerald Bill w2nt down to defeat 


in the House of Representatives at 
Washington. The defeat of this par- 
ticular bill was a splendid victory for 
the Insurance Federations. It was de- 
signed to serve as a model for state leg- 
islative bodies to copy after. If en- 
acted it would have had the prestige of 
the national government back of it. 
Former Records Broken 


The number of state insurance bills 
introduced during the present legisla- 
tive season breaks all former records. 
Counting measures designed to estab- 
lish systems of state rate-making—a 
sort of demi-state insurance—approxi- 
mately twice as many proposals to put 
the states into the business of insurance 
have been recorded this year as last. 
It should be a matter of gratification 
that none of the state fund insurance 
proposals have been enacted into law; 
unfortuitous circumstances were re- 
sponsible for the enactment of one of 
the state rate-making proposals. In- 
surance invites proper regulation but 
opposes unjust interference. 

State industrialism in the field of in- 
surance—or in any field of industrial 
wctivity, for that matter—can never be 
a success so long as the political factor 
is present. And there is no hope that 
politics can be divorced from any gov- 
ernmental enterprise. The public does 
not, however, appreciate this. It is in- 
cumbent upon every insurance man, 
who believes in public service insur- 
ance, privately owned and _ privately 
operated, to inform the public. If he 
does not do it the propagandist for state 
industrialism will take possession of the 
field of public opinion before he ar- 
rives upon the scene. Once in posses- 
sion it will be difficult to evict him. 
Possession is nine points in the law. 


The insurance business must be di- 
vorced as much as possible from poli- 
tics. The Insurance Federation of 
America is not a political organization 
vund it hopes that, in time, it can be 
instrumental in reducing the political 
hazard so far as our business is con- 
cerned, ° 





The Atlas Assurance will move to 55 
Fifth Avenue on Friday, May 25. 
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Donaldson Tells Of 
Advisory Bo Board Work 


BETTER AGENTS — IN BUSINESS 


Plan to Extend Scheme This Year; 
Eliminating of Unfit Will Help 
All Concerned 


“Tom” Donaldson, former commis. 
sioner of insurance for Pennsylvania, 
and the most popular man at the Read. 
ing convention last week of the Insur. 


ance Federation of Pennsylvania, spoke 
on his pet subject, insurance advisory 
boards, at the banquet Thursday eve. 
ning. The advisory boards have proved 
successful to date in their work of rais- 
ing the standard of insurance agents, 
Through refusing licenses to the obvi- 
ously unfit and retaining for the 
trained agent the business that requires 
his intelligent supervision, Mr. Donald. 
son said, the public is better served. 

Continuing the speaker stated: 

In June, 1921, the Pennsylvania De- 
partment and certain officers of the 
Federation began to tour the entire 
state of Pennsylvania to stimulate in- 
terest in the Federation and to pro- 
mote what was called, and is now called, 
Insurance Advisory Boards. So far as 
I have been able to crystallize or focus 


the experience of eleven and a half 
years with the Insurance Department 
of my state, it may be expressed in 


this way: That if the producers of 
business—the agents, brokers, solici- 
tors are, and remain amateurs, the 
home offices and the public have no 
chance. A home office has a multi- 
plicity of details to care for daily and 
there is not sufficient energy or equip- 
ment in a home office to apply con- 
stantly the most important of all things 
in the insurance business. That is to 
say, the personal element of attention, 
ability and service, which must be giv- 
en to the buyers of insurance. 

» some insurance is sold by mail. If 
the mail-order business was the rule 
in insurance [| would feel safe in writ- 
ing a dental parlor and saying: “My 
mouth is four inches deep and three 
inches wide. Make for me a nice set 
of false teeth.” The life underwriters 
have had an uphill game to convince 
millions of people that cemeteries are 
permanent things. The fire underwrit- 
ers have sometimes had it easier be- 
cause much of the soliciting was done 
by a man’s creditors who compelled 
him to get fire coverage. Casualty has 
had to battle fiercely, and as much to 
prevent insolvency and impositions as 
to place the business. But, this long 
journey was not a mail-order crusade 
or public advertising. It was the in- 
trusion of the personal element. With 
it, everything fails! 

Therefore, the joint campaign of the 
Pennsylvania Insurance Department and 
the Insurance Federation of this state 
emphasized, from the first day, the hu 
man element; the rigid necessity of 
bringing into the business the compe 
tent and industrious and mentally 
equipped and barring from the busi 
ness for all times, if need be, but at 
least until preparation was had, the 
slouch and floater who, by the privilege 
of placing business, had within his 
power the wrecking of the insured’s 
business career by ignorant disregard 
of his needs or the very existence, 
should he die, of his dependents. 


Advisory Board Work 

In the past year the Advisory Boards 
have done a vast amount of work— 
real work. There has been nothing 
like it in the history of the producing 
field in this country. The echo of it is 
resounding through many of our states 
as is proven by the unusual activities 
of insurance folk from coast to coast. 
The buyer of insurance is just as hw 
man as the seller; but he is wary of 
the unknown. Insurance technicalities 
are unknown to most of the buyers. 
Therefore, one bit of psychology fore 
seen in the work of the Advisory Boards 
was what might be termed “mass play” 
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or “big stuff.” It is a part of any ball 
game or business rally to enjoy vast 
numbers. Crowds lead to excitement 
and enjoyment. The Federation is at- 
tracting a crowd; a _ vast following. 
But, the ultimate is the one thing which 
makes it endure. It is educational. 

We hear so much, especially while 
our Legislatures meet, of “education,” 
but without exception the word “edu- 
cation” is stupidly applied only to a 
public schools’ system and the peren- 
nial howl of underpaid teachers. How 
about the educational accomplishments 
of a forestry department, a health de- 
partment, a banking department, a de- 
partment of agriculture? Such depart- 
ments reasonably well administered 
can educate, and do educate more than 
you have the slightest conception of. 
| know what I’m talking about. I’ve 
geen them at work and on a “shoe- 
string,’ so far as appropriations are 
concerned. I’ve seen this Federation 
of ours work on a “shoestring,” so far 
as budget is concerned. Why? I’m 
blest if I know! It is impossible for 
me to understand why every man and 
woman actively in the business of in- 
surance fails to contribute a fair sum 
annually for the support of his or her 
life or casualty or fire or fraternal or 
mutual fire or reciprocal or what-not 
organizations. And, say, at least $5.00 
a year for the general functioning body 
such as is this one and only Federation 
of ours. 


Much Work To Be Done 

Much work is to be done—by a rela- 
tively few—in 1923-1924 of Federation 
history. A few of us are willing to do 
much. We few are asking you—the 
many—to contribute a little because 
the benefits are directly yours. We 
must have funds, we must have en- 
couragement. The Federation’s ad- 
vance is discussed by those who never 
before knew of insurance or insuranc? 
activities. I refer to business men who 
now are immediately aware of the men- 
ace of legislation which encroaches 
upon insurance; quite as much aware 
as they would be of attempts at legisla- 
tion to monopolize, for instance, the 
grocery business, banks, the coal busi- 
hess, grains and what-not. Our buyers 
of insurance have speedily come to the 
realization that no misfit amateur can 
serve them properly in the fire, casual- 
ty or life coverages. There is a sort 
of renaissance in the old state! Do 
you think it came by chance? It did 
not! The breadth, the merits, the 
basic worth of all lines of insurance 
had been pounded by this Federation 
into the minds of the buyers of insur- 
ance in every far corner of this Com- 
monwealth and at great personal sacri- 
fice by a devoted few in the old days 
who have enticed a real following in 
present days. Our legislators, our com- 
monwealth executives, have had our 
message carried to them not in a vain- 
glorious or combative way, but by men 
who are of real standing and high re- 
pute in the business. Insurance men 
of the great service army whose word 


is good and whose ultimates cannot be 
questioned, 





VIRGINIA CHANGES 

Following the recent resignation of 
Thomas A, Bush as Virginia special 
agent for the American Alliance, that 
territory of the company was placed 
under the general agency of Alexander 
Webb, of Raleigh, N. C., and the Amer- 
an Alliance was added to a list of sev- 
a others under the Webb agency for 
in — E. B. Travis has been traveling 
= irginia for several years. It is also 
as that Mr. Travis will prob- 
rite be given an assistant in the near 
- ai because of his increased duties. 
now has his headquarters at Bowl- 
Pe _— Va., but contemplates mov- 
a © Richmond in the fall. Mr. Bush 
Sp ey to the New York office while 
Aline” Special agent for the American 
wa Men He is now traveling in Cen- 
en -y York for the Insurance Com- 
with of North America, having gone 

this company May 1. 
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HE Annex idea is unfair to the 

agent. By setting up unneces- 

sary competition within limited 
zones, it reduces his legitimate prof- 
its. Thereby in the end it weakens 
the agency system, striking at the 
first essential of true public service— 
substantial, trained, expert agents. 


“No Annexes” is the expressed policy 
of the Central Fire Insurance Com- 
pany of Baltimore. We believe that 
this means success and service for 
both company and agents. 


IENTIRAL 
FIRE INSURANCE 


COMPANY 
BALTIMORE 


Joun P. Lauper, Pres. Cras. H. Koppeiman, V. Pres. Cras. H. Rotoson, Jr., Secy 





SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922, 


“‘The Company adjusts and settles its losses 
promptly and with justness and fairness.”” 
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Lines Neglected By 
Many Insurance Agents 


GROUP AND DISABILITY 


LIFE 





John S. Turn, of Aetna, Also Cites 
Public and Protective Liability; 
How to Increase Income 





John §. Turn, secretary-manager cf 
the New York office of the Aetna, gave 
some good advice on the development 
of neglected lines of insurance to the 
members of the Insurance Federation of 
Pennsylvania who heard him speak last 
Thursday at the annual convention at 
ths Rajah Temple in Reading. 

Mr. Turn said, in part: 

It would be a presumption on my 
part to take your time explaining what 
forms of insurance may be provided to 
give coverage on the previously men- 
tioned sources of loss, but I cannot pass 
the cpportunity to call attention to a 
few of the lines of insurance that ap 
pear to be neglected by many agents 
and brokers. 

First, there is group life and group 
disability insurance. I fancy that many 
ugents and brokers think that these 
lines are handled solely by the spe- 
cialist in life insurance, but both of 
these lines should and .can be sold by 
men who sell general lines of insurance 
to business concerns, and | believe that 
the agent or broker who neglects lo 
present them to his clients leaves an 
opening wedge for another agent or 
broker, who perhaps would eventually 
obtain complete control of certain 
clients’ business. 

Agents and brokers in general lines 
of insurance overlook a great oppor- 
tunity to sell the ordinary lines of life 
insurance to their clients. Every man 
needs and should have life insurance. 
Why should an agerit or broker leave 
to the specialist the sale of life insur- 
ance to any of his clients? Likewise, 
the same thing can be said about acci- 
dent and health insurance. This line 
seems to have been left almost soleiy 
to those who specialize in it. When 
one considers that every person over 
eighteen years of age is a possible pros- 
pect for this kind of insurance, it can 
be easily seen that the limited number 
of those specializing in this particular 
line cannot possibly see all the pros- 
pects, 

Just recently a broker in New York 
told me that he has insurance pre- 
miums coming to him from one risk 
amounting to $30,000 annually, and this 
business was started by him through 
the sale of a $5,000 accident policy at a 
premium of $25.00 a year. 

Sell Liability Covers 

Compensation insurance has now be- 
come a real necessity, and in many 
states it is compulsory for employers 
to carry this insurance, but too fre- 
quently, and particularly outside of the 
large cities, the agent or broker neg- 
lects to sell his client liability insurance 
covering claims arising from accidental 
injuries or death to persons other than 
employees, or so-called Public Liability 
Insurance, 

Business men do not fully realize 
how extensive their liability may be 
to the public. They think of this ex- 
posure only in connection with those 
that they see about their plants, not 
fully realizing how many persons not 
in their employ gain admission to their 
plants daily and are in no sense tres- 
passers, such as factory, insurance 
company, gas, electric, light, steam boil- 
er and other inspectors, expressmen 
and men delivering goods, and not over- 
looking the little fellow who brings his 
Dad’s dinner can, who, if injured, could 
not. be denied the right of bringing 
claim or suit, nor. if killed, could thos» 
dependent be denied the same right. 

The great importance of public liab- 
ility insurance to contractors is not al 
ways considered. No building of any 
size is erected except there be more 
than one contractor engaged in the 
work. Liability for injuries or death 
caused by reason of the work of a 
carpenter contractor to the employees 








18 


THE EASTERN 


UNDERWRITER 





May 18, 1993 





or u vice versa, 
Public Li 


liability 


contractor, or 
would only be covered by a 
ability Poliey. The public 
hazard is greater in connection with 
construction operations than in most 
other kinds of business, which accounts 
for the greater rate required for it. 

Contingent er protective liability in- 
surance is a neglected line. The con- 
tractor subletting work or the owner 
letting out work by contract is almost 
sure to be party to any suit for damages 
that may arise by reason of such work. 
The rate for contingent or protective 
liability insurance is very low for. the 
reason that it must be admitted that in 
most instances the owner or the gen- 
eral contractor, When joined in suit with 
others, is successfully defended in such 
auction, but if he were not insured it 
would be necessary for him to provide 
legal defense. This policy and the pre- 
mium required, which in most instances 
is less than the initial retainer fee of a 
competent attorney, provides cover for 
all such expenses and, up to the limits 
of the policy, will pay the claims and 
verdicts, if any. 

The great business of fidelity and 
surety has not received the attention 
that it deserves from agents and brok- 
ers. Many are overlooking the fine re- 
turns that come from it. Most of your 
clients will from time to time need 
some form of bonds such as might be 
required by contract, court or law. It 


mason 


must be admitted that this line is a 
specialty, but all companies have sal- 
aried specialists who will assist the 
agent or broker in working out the 
necessary details to issue bonds for his 
clients. 


BUFFALO ENTERTAINMENT 
The entertainment provisions for the 
convention of the National Association 
of Insurance Agents in Buffalo August 


ee artnet 


LLOYDS AFTER TOBACCO COVER 
Stock Companies May Be Able To Re- 
tain Insurance Which May Amount 
To $200,000,000 





Fire underwriters in the S. E. U. A. 
territory, are deeply interested in the 
outcome of the conference which was 
held in Richmond, for the purpose of 
Considering the situation with refer- 
ence to the tobacco lines of the Export 
Leaf Tobacco Co.; the British Ameri- 
can Tobacco Company and the Imperial 
Tobacco Company. 

These three lines aggregate 
than two hundred million dollars and 
for some time there have been well 
authenticated rumors that Lloyds of 
London was anxious to secure the cover 
and was offering the tobacco concerns 
a very attractive reduction—-amounting 
to 15%, together with some other fea- 
tures in the shape of an open cover. 

Manager Jos. Raine of the S, BE. U. A. 
and a number of prominent members 
of the association were in Richmond for 
a conference with the tobacco interests, 
and while the matter is apparently 
still under consideration by the asso- 
ciation, it is anticipated that the S. KE. 
U. A. may in all probability make the 
desired concessions to meet the Lloyds 
offer and prevent the loss of this busi- 
ness to the association companies. 


more 





LAW ON PREMIUM NOTES 





Colorado Latest State To Prohibit Sale 
or Hypothecation of Notes Prior 
To Policy Delivery 





A law has just been enacted by the 
legislature of Colorado making it unlaw- 
ful for any insurance Company or any 
agent, who shall have accepted a pre- 
mium note in payment of a policy of 
insurance. to hypothecate, sll, assign, 
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E. S. ALLAIRE ON E. G. SNOW 





Red Bank Agent Discusses Long Ac- 
quaintance and Says Home’s Presi- 
dent Has Been Like a Father 





In 1873 the late Edward S. Allair? 
established an insurance agency in Red 
tank, N. J., which is now run by 
Edward §. Allaire, his son, under the 
name of Allaire & Son 

Edward S. Allaire in 1888 went to 
work for the Home in its office which 
119 Broadway, the presi- 
dent being Daniel A. Heald. The Red 
Bank agency was ‘the first that was 
established in Monmouth County, New 


was then at 


Jersey. In discussing the present 
president of the Home EK. 8S. Allaire 
said to The Eastern Underwriter: 


“Mr. Snow has always been like a 
father to me and I hold him in very 
high esteem, and to express my regard 
for him would fill a volume. [| am 
really at a loss for words to tell you 
how much | think of him; he’s every 
inch a man and is loved by everyone 
who ever knew or was associated with 
him. JI remained with the Home in 
New York until 1892 when I was made 
a member of the firm of Allaire & Son, 





EXPLOSION CONFERENCE MEETS 


H. S. Poole Elected Chairman; Many 
Western Members in Attendance; 
Changes Advised 


For the second year in succession 
several Western members of the Explo- 
sion Conference attended the annual 
meeting held last week in this city, 
The significance of the fact is that the 
regional branches of the parent organi- 
zation are finding explosion covers to 
be more in demand. 

Harold §. Poole, 
Home, was elected chairman of the 
conference. Other officers are: Vice. 
chairman, John Kremer; secretary of 
the Insurance Company of North Amer- 
ica; treasurer, Wallace Reid; secretary, 
William F. Roembke. The committee 
on rates and rules submitted a tentative 
report advising certain changes in both 
rates and rules for explosions, riot and 
civil commotion covers. After discus- 
sion the °recommendations were re- 
ferred back to the committee for final 
revision. The work of the year was 
reviewed in the report of the execu. 
tive committee. 


secretary of the 





R. Y. SKETCH HERE 
R. Y. Sketch, general manager of the 
Phoenix of London and the Norwich 
Union Fire, has arrived in this coun- 
try. 





21, 22, 23 and 24 will be good. A visit dispose of or attempt to collect said) which has been Continued uninter- 

to some of the old forts about Buffalo note prior to the delivery of said in- ruptedly all these years.” 

will be made and, of course, the Falls surance policy to the applicant. This c . 

will be visited and one trip under con- law takes effect May 31, 1923. Similar ; 

sideration is a visit to the home of the laws are in force in certain other A gas explosion loss in Worcester, 

late Elbert Hubbard at East Aurora. states. Mass., caused a $75,000 property loss. 
ees — as 
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' The Sign 
of Good Casualty Insurance 











Guarantee and Accident 
Company, Limited 


OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 


of public 





INCORPORATED 1860 
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COMPANY 
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Home Office—100 William Street, New York, N. Y. 
F. W. LAWSON, Chairman of the Board 





PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. 

M. B. YATES, Secretary 

HENRY A. KNABE, Asst. Secy. 


Over sixty years of public 


have established the United Firemen’s as an institution 


of utmost dependability. An 


Fire, Tornado and Automobile Insurance. 


service 


service faithfully performed 


old reliable company writing 
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I notice this question: ‘‘Who is 

responsible for moral hazard, 
Agent or Company, or both?” In 
answer I will say that the local agent 
is wholly to blame. I give you an 
actual case in point: 


Ee your bulletin of some time ago 


A—lIs an insurance agent who is de- 
voting his entire time and atten- 
tion to the insurance business. 


B—Is a banker, writing insurance 
as a side line. 


C—A customer. A laborer living 
with his family in a three-room 
house. 


C applies to A for insurance on the 
contents of his house. A inspects the risk, makes 
a mental inventory, meets C on the street and says: 
“T inspected your risk, and I think you should 
carry about $350 to $400 on your contents.” 


C remarks: “If I cannot get more than that I would 
not carry any.” C calls on B, tells him he would 
like to have $800 insurance on his household goods. 
B writes it without inspection. Within sixty days 
his company pays total loss. Who is to blame in 
that case? 


I contend that the local agent is to blame entirely. 
If he reported the goods worth $1200 which he must 
have done to write $800 insurance, how was the 
home office to know any better unless their field man 
inspected the risk, which they do not do very often, 
and which in this, and many other like cases, he 
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“The Local Agent Is Wholly to Blame 


would have to have done in a hurry 
to beat the loss. 


Primarily I blame the Special 
Agents for appointing just anyone, 
in order to get an agent. I think 
the remedy will be found in the 
Companies getting together on that 
proposition, and in towns like this, 
with about 1800 to 2000 population, 
agreeing on one or two agencies, 
giving the companies to men who 
will devote their entire time to the 
insurance business, who will inform 
themselves on the subject, and in- 
spect each and every risk before 
binding the company. 


Another way to insure a good underwriting prac- 
tice would be, if possible, to sell to each agent a 
small block of stock in the company he represents. 
Where he is financially interested he will exercise 
more care and better judgment in accepting risks, 


»] 


knowing his dividends will depend on the class of - 


business placed on the books. 


The local agent is sole judge of the moral hazard, 
for the reason that he should know something of the 
moral status of his client, if he is to protect his com- 
pany. The company has no way to find this out 
until it is too late. 


When a customer asks for more insurance than 
you know he should carry, I think a safe rule is to 
stay off of the risk. 


(Signed) C. L. CLARK. 








Under the heading “THE GLENS FALLS 
FORUM” we run occasional discussions from 
those who have worthwhile ideas to express on 
insurance subjects. This page is open to all. It 
has a great number of readers because it reaches 
the combined circulation of many insurance 
papers, and the freest comment is invited. This 
comment may be constructive or it may be 
destructive, but, in any case, it must be sincere. ‘ 
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Calls Western Bureau 
Action Meaningless 


BENNETT GIVES AGENTS’ SIDE 


Sharp Comment on Local Board Reso- 
lution Adopted After Western 
Union’s Action 

Bennett, secretary of 
Association ol 
Agents, discussed the recent action of 
the Western Union and the Western 
Insurance Bureau relative to endorsing 
local boards in a talk he made at Pa 
lackta, Fla., on May 14. 

He called the action of 
Insurance Bureau, which 
White Sulphur Springs, meaningless and 
went into the history of the local agents 
fight against bank agencies, referring to 
the Firemen’s fignt with the Louisville 
board, although he did not mention the 
name of the company or the name ol 
the city. .He said in part: 

Recently we observed the 
ing of the Western Insurance 
ganization of fire insurance 
throughout the middle west 


Walter H. 
National 


the 
Insurance 


the Western 
was taken at 


approac hing meet- 
Bureau, an or 
companies operating 


As we drew nearet 


and observed the meeting in operation we saw 
to our consternation the action of the Bureau 
on a piece of legislation calculated to promote 
and upheld decent and respectable practices in 
the insurance business 

The occasion was the consideration of a rule 
of practice adopted before that time by the 
(Western) Union, another company organization 
operating in the same _ territory his had to 
do with local beards and provided that the 
members of the Union should be obligated to 


observe the rules of any regularly constituted 
local, association which had been passed upon 
and approved by the Joint Conference Commit 
tee Operating these two company organ 
izations 


between 


Had to Be Joint Action 

tefore the rule could 

and = effect it was Hecess 

curred in by the Western 

was this proposed 

attention of the 
the country 

The Western 
cur in the rule. 

It must be apparent to all 
in the business that the 
on that rule constitutes a breaker ahead. 

An impartial investigator always looks for a 
Most effects are produced by a definite 
cause. It is generally understood, by those in 
formed upon the subject, that there was a 
definite, outstanding, militant cause that pro 
duced this action by the Bureau. It is thought 
that the cause did not spring spontaneously from 


become of full force 
ary that it be 
Insurance Bureau. It 
concurrence that excited the 
entire msurance traternity of 
Insurance Bureau did not con 
right-thinking men 
action of the Bureau 


the meeting One is led to wonder if it did 
not date back to about three years ago. And if 
it was not born in a sharp controversy between 
the then vice-president of an important insur 
ance company and one of the old, prominent 
and well established local boards of the middle 
west, over the question of the appointment of a 


bank as an 
separate the 


Insurance 
two. 


Bank Agency Principle 


ago the National 
Agents announced its 
end of the insurance business could 
best be lifted to a higher plane of ethical prac 
tices by excluding from company representa 
tion banks as insurance agents. We recognize 
the harm that flows from the 


agent. It is hard to 


Three years 
Insurance 
producing 


Association of 
belief that the 


coercive power of 
credit in placing property insurance. The banks 
of America have become the great credit factor 
in the development of our individual businesses 
today. Industries of all kinds, operating upon 
a necessary line of credit, are forced to seek 
help from these financial institutions in the form 
of loans. When a property owner approaches a 
banking institution for one of these loans and 
is told that he will be accommodated provided 
the borrower will turn over to the bank his 
insurance, we declare that such a transaction is 
unfair competition, detrimental alike to the 


best interests of all concerned and a perversion 


of the true intent and meaning of agency service. 

Our attention was first directed to this menace 
by the operations of the Bank of Italy in Cali 
fornia, which showed us clearly that if the drift 
there setting in should continue until full tide 
throughout the country, grave dangers to the 
continued successful service of the American 


insurance agents 
In an effort to 


would be 
arrest the 


imminent. 


practice we declared 


our belief to be that the entrance of the bank 
ing interests into the insurance business, as com 
petitors of the agents, is in opposition, to and 
a direct attack upon the American Agency Sys 
tem. . ; 
We developed this declaration by holding that 


where an insurance company appoints a financial 
institution as its agent, it expects to obtain 
business by financial leverage instead of by the 
professional service of an experienced insurance 
agent. We believe that the extension of such 
appointments will destroy the American Agency 
System, if persisted in, and remove from that 
theatre of activity thousands of agents, many of 
whom have spent a great portion of their lives 
in upbuilding the interests of the companies. 
So that in tracing the origin of the Bureau's 
rejection of the Union rule, we are confronted 
with the query: was it founded in the opposi 
tion of an insurance company to the upholding 
of a National Association principle by a local 
board? We do not mean to imply that the 
rule was opposed by but one company. Our 


understanding is that perhaps 25% of the com 
panies represented in the meeting did not feel 
inclined to lend their approval to the rule, 
and that under the Bureau constitution this 
proportion was enough to prevent the rule be 
coming operative. Failing to secure the 75% 
necessary to concur in the rule, those present 
evidently felt called upon to take some cogniz 
ance of the situation, and accordingly adopted 
a substitute resolution. 


Calls Resolution Meaningless 


That the resolution 


adopted was 
i® evidenced by the 


fact that the 


meaningless 
Bureau felt 


called upon to issue a statement in explanation 
of it. Sut the statement explains nothing and 
only adds to the confusion producgd by the 


resolution itself, 


Out of it all comes a definite 
the part of many that, 
of the Bureau, 


conclusion upon 
notwithstanding the action 
perhaps 60% of its membership 
is in favor of co-operating with local agents 
even to the extent of providing a tribunal 
wherein local board rules may be considered and, 
f approved, become binding upon the companies. 
"The rule under consideration was calculated 
to further develop the co-operative principles 
already approved by the National Board of Fire 
Underwriters and the National Convention of 
Insurance Commissioners as evidenced by the 
appointment of conference committees operating 
between those bodies respectively and the Na 


tional Association 

It is difficult to believe that the motive in 
fluencing company executives was a fear that 
the demands of local agents might be unreasona 
ble. The record is wholly against such a con 
clusion In the past three or four years, and 
since conferences have been the order of the 


day, it has been definitely establishd that agents, 


in the conduct of their affairs with company 
conferees, have been fair and just in thei 
wishes and reasonable in their expectations. No 
sufficient ground exists for anticipating that ar 
bitrary methods would be employed or a dicta- 
torial position assumed. 
Splendid Instance Cited 

No better proof of this need be asked than 

the record made by the agents in a number of 


casualty conferences 
of last year. There 
tion questions of 
business. The 


during the closing month 
was then under considera 
vital moment in the casualty 
Superintendent of Insurance of 
the State of New York had called the attention 
of the casualty companies to practices tending 
to disturb insurance conditions and create sit 
uations driving toward chaos. He regretted the 


necessity for official interference and wisely 
advised the companies to attempt to settle these 
troublesome questions themselves. Subsequently 
the companies did attempt to do so, but had 
searcely started on the work when they recog 
nized the need of assistance from the agents. 


Accordingly they called in 
who 
tions, 

After it was 


a committee 


of agents 
sat with them through their 


many delibera 
all over the leading company ex 
ecutives in the casualty business were enthu 
siastic in their testimony that only through the 
wise and helpful assistance of the agents was it 
possible to secure a solution, In the face of 
such a record it is manifestly unfair to contend 
that fire insurance company executives might not 
expect equally good results. 

So we are driven to the irresistible conclusion 
that this Bureau action has been brought about 
by a very few companies who are unwilling to 
join with their associates in advancing one of 
the greatest steps in good practices suggested 
in a quarter of a century. 

However, it would not be 
bers of the National 
Agents should not 


fair, and the mem 
Association of Insurance 
allow any opposition to be 
directed against the entire group composing the 
Western Insurance Bureau. ‘There have been 
numerous instances of splendid co-operation from 


some of them, and to those should be accorded 
a full measure of appreciation for the spirit 
they have shown, 

If our members desire to prefer the compa- 











H. A. Smith, President Ss, 2. 
F. D. Layton, Vice-President 











National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement, January 1, 1923 





CAPITAL PAID IN.........cceceescoeee PTT TPT ese pan sg 
RESERVE FOR ALL LIABILITIES wseee sinéseeeu oe cebees vavey ane 
NET SURPLUS ........ccscsceeseccoece . 8,350,064.24 
CONTINGENT RESERVE FUND. 500,000.00 
WSGES. hcnincscvcavoce sosnstecccsges caenevegeesuee's deanseesins sesous 30,375,282.80 


TOTAL SURPLUS TO POLICYHOLDERS....secsc.0.+ 


Maxwell, 
C. B. Roulet, Ass’t Secretary F. B. 
G. F. Cowee, Asst. Secretary 


ceeeesees 10,850,064.24 
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FOARD AND BAILLIE PROMOTED 





Made Secretaries of the Home; Heads 
of Important Southern and Cana- 
dian Departments 


Foard and Arthur ©. Baillle, 
ussistant secretaries of the Home, 
on Monday promoted to the position of 
by the direc- 
tors at their meeting then. 
motions meet with hearty approval not 
alone by fellow associatas in the Honie 
but also by the many outside friends of 
Mr. Foard and Mr. Baillie. Both these 
men are in charge of work 
aut the 

Mr. Foard has been in charge of the 
Southern department of the Home 
since the death of Secretary William J. 
Dennis. He came to the company in 
1913 as assistant to General Agent 
Smith at Charlotte, N. ©. He was 
brought to the home office and mm 
January, 1921, was appointed an assis- 


Henry G. 
were 
secretaries board of 
These pro- 


important 


home office. 


tant secretary. 
Mr. Baillie went with the Home in 
the same year as Mr. Foard, as exec- 


utive special in the Canadian territory. 
Previously he had bean manager of the 
Nova Scotia Fire of Halifax which was 
re-insured in the Home. Mr. Baillie 
supervised the Canadian fi2ld for the 
Home for about seven years and then 
came to the New York offic2 where he 
was placed in charge of the Pacific, 
Canadian and foreign departments. In 
January, 1921, he was appointed an as- 
sistant secretary. 


nies that believe in and practice co-operation 
with agents, this preference should not be drawn 
along lines of company organization, It should 


extend to all that by their practice contribute to 
advancement and safe progress. Such companies 
should be commended and upheld. And as be- 
fore stated, by the same token, those that are 
endeavoring to pull down, retard, interfere with 
or destroy geod principles and practices, should 
be avoided and condemned. 


MorE THAN A CENTURY OF SERVICE 


RALPH B. IVES, President 
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COMMITTEE ON BLANKS MEETS 





Commissioners Consider Recommenda- 
tions To Come Before Annual Con- 
vention in June 


The Committee on Blanks of the Na- 
tional Convention of Insurance Com- 
missioners this week, held its regular 
annual meeting at the Hotel Commo- 


dore, New York City. A calendar of 
recommendations, including many mat- 
ters of importance, was formulated 


and will be presented to the executive 
committee of the Convention at its an- 
nual meeting in June. Following their 
approval or revision, the report will 
be published and made public as usual 
sometime during July. Deputy Insur- 
ance Superintendent Henry D. Apple- 
ton of the New York Insurance De- 
partment, as chairman of the commit- 
tee, presided. Those in attendance in- 
cluded S. W. McCulloch of Pennsylva- 
nia: Walter Robinson of Ohio; J. F. 
Williams of Illinois; Arthur FE. Linnell 
of Massachusetts. William Corcoran of 
Connecticut; J. M. Legris of Rhode 
Island; Charles P. Colburne of Virgi- 
nia, and A. T. Lehman of Indiana. 
Only four of the members of the com- 
mittee found it impossible to attend; 
H. G. Brunckwell of Wisconsin; Rus- 
sell A. Palmer of Michigan; K. 
Blaise of Iowa, and R. K. MacNellis 
of Tennessee. 





PLANS FOR GOLF TOURNAMENT 





N. Y. Fire & Marine Insurance Golf As- 
sociation Sets June 21 For 
Spring Golf Event 





The New York Fire & Marine Insur 
ance Golf Association will hold its an- 
nual tournament at ——— 
Country Club, Westfield, N. J. on Jum 
21. Formal notices will ha sent out in 


a few days. This spring tournament 
is one of the best social and sports 
events in the business and is  particl 


pated in by many of the leading men 
up and down William street. Eddie 
Gallagher sends out an informal warn- 
ing that unless members come across 
with the $5 annual dues in advance of 
this event they cannot qualify and will 
miss one of the big social occasions of 
the year. ae 





SPECIALS DINE AND DANCE 


Members of the Smoke and Cinder 
Cinb of . Pittsburgh, Pa., and their 
women friends, made festive the an 


nual dinner and dance of the club Mon- 
day »vening of last week. The affair 
was held at the Penn, Hotel and fea- 
tured, in addition toa dinner and dance, 
several vocal selections by Pr>sident 
G. S. Petrik and piano solos by Ernest 
Warren. A special vote of thanks for 
the success of the evening was tendered 
the committ2e on arrangements which 
consisted of A. Campbell Stewart, 
chairman; W. H. Kensinger, Kenneth 
F. May, Frank V. Fodell and H. B. Col- 
lomore. 





RHYAN JOINS NORTH BRITISH 

Walter R. Rhvan for three years on 
the staff of the Wisconsin Inspection 
Bureau at Milwaukee, will on June 
join the North British & Mercantil? a8 
engineer with the New England de part 
ment, 
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Donaldson Heads 
Penna. Federation 


—_—_— 


GETS CHECK FOR $1,000 





His Fine Work As Insurance Commis- 
sioner Won Him Friendship of 
Local Representatives 





Thomas B. Donaldson may have re- 
signed as Insurance Commissioner for 
Pennsylvania and gone to Newark in 
fire re-insurance, but that does not ex- 
cuse him 1 om working with and for 
the Insurar:2 Federation of Pennsyl- 
vania. He was elected president of 
that organization last week at the an- 
nual convention at Reading. More than 
that, as a mark of appreciation of his 
splendid efforts in behalf of the in- 
surance business and also of the Fed- 
eration while commissioner, the Fed- 
eration members presented him at the 
hanquet at the Rajah Temple last 
Thursday evening with a check for 
$1,000. 

As Commissioner “Tom” Donaldson 
was one of the leading snirits in the 
organization throughout Pennsylvania 
of Advisory Board Councils, whose 
principal functions are to see that all 
insurance agents are properly qualified 
to serve the public. to eliminate those 
obviously unfit to write insurance and 
in other ways to cement better feeling 
between the general public and the in- 
surance business. The Advisory Board 
Councils are succeeding well and with 
Mr. Donaldson at the Federation helm 
further progress will be made this 
year. 

The Insurance Federation of Penn- 
svlvania is the strongest body of its 
kind in the East. With a paid member- 
ship of nearly 8.000 insurance writers 
it has power and immense possibilities 
for much constructive work. Although 
the primary function of state insurance 
federations is to combat the inroads of 
state funds and to forestall political 
and radical attacks on insurance the 
Pennsylvania Federation has a broad- 
er platform, one that aspires to im- 
prove insurance conditions in many 
lines. 

More than 500 Federation members 
registered at the Reading convention 
last Wednesday and Thursday. The 
program of speakers was exception- 
ally strong. leadine figures from all 
branches of the business being present 
to address the convention. Special 
praise for the successful development 
of the Federation and puttine over a 
eracker-jack good convention is due to 
Secretary G. R. Dette, a real live wire; 
Jere H. Barr, Reading, president dur- 
ing the past year and presiding officer 
at the convention; James W. Henrv, 
Pittsburgh, nast president of the Fed- 
eration; and State Senator James C. 
Norton, general chairman of. the con- 
vention committee. 

List of New Officers 

Those elected to assist Mr. Donald- 
son with the affairs of the Federation 
during the coming vear include: 

_ First vice-president, James E, Norton. Read 


Ing. 

Second Woods, 
Pittsburgh. 

bernird vice-president, N. S. 
urg¢h. g 
Fourth vice-president, G. W. Mattson. Harris- 
vurg 

Fifth vice-president. G. FE. Mohler, Pittsburgh. 
Sixth vice-president, A.C. McLean, Sharon. 
Seventh vice-president, J. F. Tanner, Erie. 
Secretary. G. R. Dette. Philadelphia 
Treasurer, Tohn W. Doriss, Philadelphia. 
Directors chosen were: E. H._ Bair. Greens- 
burg; A . Reeve, Philadelphia: Walter J. 
Chase, Philadelphia: J. E. Parnell. Indiana; 
Wilmer Crow, Harrisburg: Walter Moses, Phila- 


Fdward A. 


Rivic re, 


vice-president, 


Pitts 


delphia: Charles H. Biddle. Wilkesbarre; 
Frank D. Buser, Philadelnhia: F. B. Burdsall, 
Philadelphia; James G. Tenkins. McKeesport; 
Iohn W. Donahue. Philadelphia, and S. FT 


Pool, Philadelphia. 

Exhibits by most of the leading in- 
surance journals were held in the con- 
vention hall. Amone those represented 
by booths were “The Weeklv Under- 
writer,” “Spectator,” “National Under- 
writer,” “United States Review,” “Fed- 


eration News” and The Eastern Under- 
writer. The Unit System Co. of Phila- 
delphia, which sells a system of ac- 
counting for local agencies, also had a 
booth. 

Resumes of most of the important 
talks at the convention appeared in 
last week’s issue of The Eastern Un- 
derwriter or are published elsewhere in 
this issue. 

Mayor John K. Stauffer of Reading, 
welcomed the delegates to the city. 
He asked that insurance men acquaint 
city officials with ideas for improving 
safety methods to guard against in- 
jury to life and property. 

Lunt a Good Salesman 

E. C. Lunt, president of the Sun 
Indemnity, mixed considerable humor 
with his talk on fidelity and surety 
bonds, proving himself a master sales- 
man not only of surety bonds but like. 
wise of books. Mr. Lunt is the author 
of a volume of surety bonds to which 
he modestly referred once or twice, 
Although not fascinating on the sur- 
face the surety business holds great 
nossibilities for local avents, said Mr. 
Lunt. Among the multitudinous types 
of bonds are judicial, contract, bank, 
fiduciary and others. 

In answer to a question asked by a 
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delegate whether small town agents 
should acquaint themselves with surety 
bonds, Mr. Lunt replied affirmatively, 
stating that many fine pieces of busi- 
ness have come out of small towns. Is 
a bankers blanket bond best for a coun- 
try bank, was another question fired 
at Mr. Lunt, to which he also replied 
in the affirmative. 


Griffin M. Lovelace, director of the 


life insurance course at New York 
University, gave an interesting and 
practical talk on business insurance 
for the preservation of estates and 
partnerships. 

George B. Muldaur of the Under- 


writers’ Laboratories, gave a talk on 
’ 





the service of the laboratories illus- 
trated with motion pictures depicting 
testing machines in action. 


David Van Schaak, of the National 
Safety Council, spoke on the preven- 
tion of automobile accidents, a prob- 
lem that is puzzling every large city 
government and with which state leg- 
islatures are increasingly interested. 

Edward A. Woods of Pittsburgh was 
toastmaster at the banquet. In addi- 
tion to Mr. Donaldson, President 
Charles Bellinger of the Insurance 
Federation of America, and Heber 
Ermentrout, president of the Chamber 
of Commerce of Reading, were among 
the after-dinner speakers. 
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up his advertising matter. 


DO YOU BELIEVE 


in 


ADVERTISING? 


Some agents do and some don’t. Those who do are enthusiastic. 


There is only one way for the agent to get results, and that is in following 
Mailing out circulars indiscriminately and 
then sitting back and expecting large returns, will discourage the most 
optimistic. However timely, however appealing a bit of advertising, it 
won't bring in the business by itself. We design each circular to fit our 
agents’ needs, and it is particularly adapted to its proper use, namely, as 
a forerunner to personal calls or as a clincher after the calls have been 
made. We feel sure that these are business-getters if rightly employed. 


Samples of our selling aids will be mailed upon request, and 


letters addressed to the Advertising Manager will be answered 
with a view to clearing up individual problems. 
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What Happens After 
; A Fire in Germany 


CAREFUL INVESTIGATIONS 





Landlord Has to do Some Tall Ex- 
plaining; Who Pays for Property 
Damage 





Dr. James C. Bayles gives an interest- 
ing account of the method of handling 
fires in Germany and the rigid inquiry 
into the cause, and the penalty imposed 
on those who violate the laws for the 
safeguarding against fires. He says: 
“An American gentleman, living with 
his family in Berlin, was one morning 
ewakened by the smell of smoke in his 
apartment, and found that a fire, origin- 
ating in a room overhead, was eating its 
way down through the ceiling of his 
dining room. The fire was extinguished 
with chemical apparatus without any 
water damage and without needless de- 
struction of walls or furniture, and be 
fore the firemen left they had removed 
every trace of debris and scrubbed the 
floors of the rooms in which they haa 
worked. 

“Meanwhile a careful investigation 
was made by officers equipped with 
notebooks, not by asking questions of 
tenants or gossiping with servants, but 
from personal observation, Next morn- 
ing the gentleman who had turned in 
the alarm was sent for and conducted 
before a fire marshal, or equivalent 
officer with inquisitorial powers. That 
he had important engagements else- 
where counted for nothing. Public busi- 
ness never waits on private con- 
venience in Prussia. He was asked all 
sorts of questions which he was able to 
answer satisfactorily. The fire was 
known to have originated in a_ coal 
Which had dropped from a_laundry 
stove in the attic and rolled upon an 
unprotected wooden floor. The tenant 
showed that the stove was an appoint- 
ment of the building provided by the 
landlord, and that it was neither his 
duty nor his privilege to change it. 

“Then the landlord was called. He 
showed that he had recently purchased 
the building, under the usual guaranty 
that all laws and ordinances had been 
complied with in construction and ap- 
pointments; that he had neither set nor 
moved the stove in question, and that 
his attention had not been called to any 
condition involving a fire risk. This 
Was not considered quite satisfactory, 
and he was told to await further instruc- 
tions. Then the builder from whom the 
landtord purchased was called. He had 
to admit that he, as a builder, was re- 
sponsible for the setting of the stove as 
the police had found it, and that he had 
violated the law in neglecting to pro- 
vide a suitable metallic hearth, of the 
required kind and dimensions. between 
it and the floor. For this he was held 
culpable. 

“The assessment against him began 
with the estimated cost to the city of 
responding to the alarm and extinguish- 
ing the fire, including the damage to the 
furniture and property of tenants, and 
Was rounded out by an, exemplary fine 
of 500 marks as a reminder that laws 
are enacted for a purpose, and carry 
substantial penalties for their violation. 
The damage to the building was not in- 
cluded in the assessment against the 
builder. It was held that while the 
owner had not committed the violation 
of law which caused the fire, he had 
been negligent in not discovering and 
correcting it, and for this reason he 
should pay for his own repairs and 
stand charged with knowledge of his 
duty in like cases.” 

The facts in this story are from “City 
Life and Municipal Facts.” 





A NEW STAFF ADJUSTER 
J. Henry Bourne, of Boston, a New 
England special agent, has been ap 
pointed staff adjuster for the “America 
Fore” group of eastern Massachusetts 
and Rhode Island. 














In the days 
of the 
“Prairie Schooner” 


OX wagon trains were just beginning to rum- 
ble across the Western plains when the Liver- 
pool and London and Globe commenced oper- 
ations in the United States 75 years ago. 

These “prairie schooners” were piloted by 
gold-seeking “lorty-niners” who planted the 
seed of cities in the vast territory that lies on 
either side of the Rockies. 

Villages and values established by these 
picturesque pioneers created a need for insur- 
ance protection, in consequence of which the 
L. & L. & G. was among the first to arrive 
with sound indemnity. 

Then, as now, it was also an “early settler” 
whenever losses occurred. 


It's a_ pleasure to be 
with the L. & L. & G. 


“FLVERPOOL, 


AN, 
0 JL ONDON 
> ”GLoBE 
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Vendee’s Liability 
To Perform Contracts 


BURDEN OF PROOF IN NEW YORK 








Who Should Bear Loss Following a 
Fire?—Subject Now Under Dis- 
cussion By Lawyers 





The law journals have been printing 
some articles on the question of liabil- 
ity of a vendee to perform the contract 
and pay the money where, for exam- 
ple, the improvements on the property 
have been seriously damaged or de. 
stroyed by fire before the date set for 
performance. 


den of proof in New York State. 


However, Edward N. Perkins, a law. e 
yer of 120 Broadway, takes the position | 
that the “Case and Comment” state. 


ment is misleading. Here is his argu- 
ment about it: 


“Down to 1910 the question seemed E 


an open one in New York, but in that 
year the Court of Appeals decided the 
case of Sewell v. Underhill (197 N. Y. 
168), which was an action at law by the 


vendor for damages on account of the ; 
vendee's refusal to take when the im © 


provements had been injured or de- 
stroyed, That case undertook to follow 
Paine v. Meller (6 Ves. Jr., 349) as 
representing the general law and being 
the leading case, and the court declined 
to follow the cases to the contrary 
which are found in some of our states. 

“I knew two or three years ago of a 
case where attorneys on a negotiation 
for the sale of real estate got into a 
serious dispute because the vendor in- 
sisted on putting into the contract a 
provision that in case of loss by fire the 
loss should be borne by the purchaser. 
The purchaser’s attorney objected vio- 
lently to this. Neither the attorney for 
the purchaser nor the attorney for the 
seller knew that in the absence of any 
provisions in the contract the _ loss 
would fall on the purchaser, and the 
attorney for the seller could have had 
his point by simply keeping still and 
not insisting on an unnecessary clause 
which raised the question. The result 
of the dispute was that the sale fell 
through. 

“There is a discussion of this subject 
in 12 Col. Law Rev., 257, where several 
of the New York cases on both sides 
of the matter are cited, and it is stated 
that Sewell v. Underhill seems definite- 
ly to place the loss on the vendee. 

“There can be little reason to doubt 
that the general law, namely, that the 
loss falls on the vendee, is founded nei- 
ther in any reason nor in any justice, 
hut the authority and plausibility of 
Paine v. Meller (supra) has carried 
with it almost all of the courts, and it 
is the leading case. 

“It will be observed that in all the 
printed forms of contracts used in New 
York City by the title companies there 
is a provision that in case of loss by 
fire the burden shall fall upon the 
vendor.” 





WILL OPERATE ON COAST 

The Affiliated Underwriters, to be 
operated by the New York Reciprocal 
Underwriters and the Individual Under 
writers, will be licensed in Pacific 
Coast states in May, according to John 
G. Clark, engineer in charge of the 
Pacific Coast office of the concerns. The 
Coast premium income of the New 
York Reciprocal Underwriters and In- 
dividual Underwriters was $20,000 from 


‘January 1 to April 30. 





B. D. COLE A VISITOR 
B. D. Cole, well known West Palm 
Beach, Fla., insurance agent, was 4 
visitor to New York this week. He 


represents the National Union and . 


other companies. 





May 





“Case and Comment” ‘ 
had an article to the effect that there is 
no well-settled doctrine as to the bur. S 
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What Some Leading 
knsurance Men Read 


SOME FAVOR BIOGRAPHIES 





Shallcross Likes Boswell; New Letter 
From Stevens; Views of Brainard 
and Levison 





The old question of what to read out- 
side of office hours will not down. The 
astern Underwriter has written to a 
number of executives and asked them 
what they read or what they would sug- 
gest that young men should read out- 
side of office hours. 

Cecil F. Shallcross, United §$§tates 
manager of the North British &* Mer- 
cantile, one of the most brilliant men in 
the business, replied that he had read 
with a great deal of interest a* paper 
on the subject of what to read delivered 
by President Stevens, of the Agricul- 
tural Insurance Company, before the In- 
surance Society of New York on 
October 28, 1919, and thought the 
Agricultural president’s advice was ex- 
cellent. Continuing h2 said: 

“As clerk and special agent I had 
not the benefit of Mr. Stevens’s advice; 
indeed, I had almost no non-working 
(waking) hours excepting Saturday 
afternoons (which were generally de- 
yoted to exercise) and some Sundays. 
If | had any spare time it was usually 
given to the study of reports, mannufac- 
turing processes, legal decisions, stan- 
dard investments or of some other sub- 
ject akin to insurance. Later on there 
came to be less reason for such close 
study and more opportunity for diversi- 
fication; but at that much of my read- 
ing after office hours continues to be 
of a miscellaneous character associated 
with our business and it includes The 
Eastern Underwriter. 

“This year I have read Pag?2’s Let- 
ters, am just finishing the first volume 
of Bryce’s Modern Democracies and 
have been dipping again into Boswell’s 
Life of Johnson. The Encyclopaedia 
Britannica is always: in my library and 
is the most absorbing of all modern 
compendiums of information. As a 
mental corrective Aesop’s Fables are 
good for anybody at any time; and as 
an antidote to business worries I oc- 
casionally buy a Zane Grey, a good de- 
tective story or something equally di- 
verting and improbable. I take the ‘At- 
lantic Monthly,’ ‘World’s Work’ and 
‘National Geographic Magazine’ and 
try never to devote as much as an hour 
fo the Sunday newspapers.” 


Prof. Phelps’ Book an Excellent Guide 

A letter was sent to President Stev- 
ens asking if he had any new thoughts 
to give on the subject. He said: 

“It would be a cruel absorption of 
your space to appropriate by the con- 
tribution you ask in an at all adequate 
review of worthy literature. May I 
confine myself to a few hints about 
what has interested me lately and I 
think should interest any business man, 
with only casual literary culture and 
an interest in the present world affairs, 
when he has time of an evening to get 
into his negligee and mayhap light his 
pipe, 

“The letters of Lane and Paige, 
Strachey’s Life of Queen Victoria, 
Ford's, McKialey and Roosevelt Admin- 
istrations, President Hadley’s little 
primer on Economic Problems of De- 
mocracy, Sherman’s book on Americans, 
Thayer's Washington, are not hard 
reading but amusing, instructive and 
Stimulating. If one wants a little more 
Pure literature and has moderate capa- 
cities in that direction, Prof. Phelps’ 
Browning and How to Know Him’ is 
én excellent guide. If fiction attracts 
I know of nothing better, say, than 
Mansfield’s Forsythe Saga, and it has 
an unusual interest in the fact that it 
IS In part autobiographic. That would 
he a hard heart which could resist Con- 
rad’s ‘The Rescue’ or others of his. If 
the past attracts, ‘The Burnt Njal,’ 
Which pictures Norwegian society one 
or two thousand years ago is in Dutton’s 
Every Man's Library;’ in limp leather 


it slips easily into the pocket for a dull 
railway journey. I presume a real 
litterateur would recommend Saintsbury 
and Santayana and Moore and Royce, 
but they did not write their ‘Ages of 
Reason’ and ‘Drifts of Romanticism’ 
for the idle moments of the tired busi- 
ness man, and while I must, of course, 
recommend them, no one can prove that 
I ever read them. 

“Will you accept this hasty skimming 
of the surface, like the flight of a swal- 
low across a mill pond?” 


From New President of Aetna Life 


President Brainard, of the Aetna Life, 
said that his own experience was that 
no one could select for another a list 
of books for a course in reading in 
which the other should be interested. 
Continuing he said: 

“In my own case, for the last few 
years my outside reading has been 
largely biographies or autobiographies 
of Americans and Englishmen. This 
has furnished me with a good deal of in- 
formation that I would not otherwise 
have obtained, and at the same time 
been sufficiently entertaining to war- 
rant my continuing along these lines. 
I hav? no faith in this course of reading 
as a universal prescription, but in my 
case at least it has proved very satis- 
factory.” 

What President Levison Reads 

A letter was also received from Presi- 
dent J. B. Levison, of the Fireman’s 
Fund, in response to the request from 
The Eastern Underwriter for sug- 
gestions from him as to what special 
agents and clerks should read after 
office hours, presumably other than in- 
surance literature. President Levison 
said: 

“This, of course, depends very much 
upon one’s tastes and inclinations and 
I cannot do better than tell you some- 
thing of my own reading. One should 
devote a certain amount of time to the 
reading of good novels which | did in 
my younger days but I am free to con- 
fess that there is so much reading to do 
in these days in order to keep abreast 
of the times that I have little or no 


leisure for novel reading. 
“Personally, I have always read a 
great deal, and been particularly in- 


terested in, the letters and memoirs of 
prominent and successful men which 
frequently are as romantic as novels. 
Of course, my mind naturally turns in 
this connection to the life and letters 
of Walter H. Page, as well as the let- 
ters of Franklin K. Kane, Thayer’s Life 
of John Hay and Roosevelt’s autobio- 
graphy stand out prominently in my 
memory as books that every man 
should read. 

“In my opinion one or two standard 
weeklies should be read regularly and 
fairly thoroughly. ‘The Outlook’ T have 
read religiously for over a quarter of a 
century and San Francisco Argonaut 
for a much longer period. My favorite 
monthly magazines are the ‘World’s 
Work,’ ‘Atlantic Monthly,’ ‘Review of 


Reviews,’ ‘Current Opinion,’ ‘Asia’ and 
the ‘National Geographic.’ With the 
limited time at the disposal of a busy 
man the magazines I have mentioned, 
together with such memoirs or biogra- 
phies as are attractive to the individual, 
should give one all the mental relaxa- 
tion and cultivation of the mind, to say 
nothing of broadening the vision, that 
can reasonably be demanded.” 


From an Anonymous Writer 


One of the best known executives in 
the business and president of a fire in- 
surance company who did not want his 
name mentioned summed up his advice 
as follows: 

“To the young: read everything that 
is well and truthfully written. 

“To the mature: read whatever gives 
you mental relaxation. 

“To the old: read anything. 

“To the studious: read diligently on 
the subject of your studies.” 


Frederick Richardson’s Views 

Frederick Richardson, United States 
manager of the General Accident, said: 

‘T am no great believer in telling 
other people what they ought to read. 
It is almost as impertinent as giving 
them gratuitous advice on the subject 
of what they ought to eat. At the mo- 
ment the world is full of people who 
want to pass laws making less preten- 
tious folk do what they do not want 
to do. If a man likes to smoke bad 
cigars let him, so long as he does not 
get to windward of our divinity. And 
the same thing with poor literature. 
Why should J say to a young man that 
he ought to read the plays of Shakes- 
peare when he would rather read ‘The 
Sheik’? 

“If I were asked to advise any young 
person in the insurance business what 
he ought to read, my inclination would 
be to suggest that instead of reading 
a treatise on modern insurance that he 
start to write one at a modest rate of 
fifty words a day. If he is a real fel- 
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low he will soon find that he will need 


assistance and that the only way to get 
this will be to gain access to an insur 
ance library. Of course, he will never 


finish his treatise, thank Heaven, but 


he will soon learn how little he knows 
and will graduate out of the class of 
those who know everything because 
they know nothing. As for general litera 
ture [| have lots of prejudices to air 
but no advice to offer. There is a 
great deal of aesthetic pleasure to be 


derived from reading the works of great 


writers, but as all great writers have 
been great aders, the terdency is for 
all great readers to think that they 
might become great writers, which does 


not follow. The 
is to read aesthetic 
that | mean plays, 


only hope, therefore, 
literature (and by 
poetry and fiction) 
somewhat sparingly. There is another 
good reason for this, which is that it 
is not at all a difficult task to read most 


of the b ost literature that the world 
has produced in the space of a few 
vears, provided one devotes a few hours 


a day to it on Arnold Bennett's plan. 
It will take longer if one wants to read 
it in original languages, but that is 
hardly ne when there are so 
many translations. The result is 
that a voracious reader will have burnt 
out all of the candles at too early a 
stage in his young life, and unless he 
can enjoy reading the same things over 
und over again, he will have nothing for 
the refreshment and inspiration of his 
old age. 


cessary 
rood 


The Remedy 

“What is the 
lightful 
read 


remedy? A very de- 
one in my opinion-—that is to 
books of travel or adventurous 
life. What we call culture is a plant of 
slow growth, and no one can claim to 
be the possessor of it who does not 
know something concerning other civili- 


zations than his own. Whether one 
travels with a naturalist of the emi- 
nence of Charles Darwin in ‘The Voy- 
age of H. M. S. Beagle,’ or wanders 


through ‘Walden’ with the philosopher, 
Henry Thoreau; whether we go whale 
hunting with Frank Bullen in the 


‘Cruise of the Cachalot,’ or on ‘Travels 
on a Donkey’ with Robert Louis Stev- 
enson, or walk ‘The Road to Rome’ with 
Hillaire Belloc, we are enlarging our 
vision of the world, and enabling our- 
selves to step out of the life of narrow 
routine into realms that are no less ro- 
mantic because they are real, Read 
Edward Carpenter’s ‘From Adam’s Peak 
to Elephanta’ and learn something of 
ancient and modern Ceylon; Ernest 
Henry Wilson's ‘A Naturalist in West- 
ern China’ to get some idea of the true 
character of the Flowery Kingdom; 
W. H. Hudson’s ‘Far-away and Long 
\go’ to realize what the Argentine was 
like sixty years ago; the Essays of John 
Burroughs, or the writings of John 
Muir, a great deal about the 
country to which you belong, but which 
most of you do not own because you do 
not know what you own.” 


HOME INSURANCE 
COMPANY’S FINANCIAL 
S TATEMENT 


to discover 


(Continued 


from page 
Government bonds Actual 
IMTIES WHE ic ccc did ceseae 16,473,100.00 
State and Province bonds 
Actual aasloe’ ee 5,481,500.00 


4. County and municipal bonds 
Actual market value 
Railroad bonds—Actual market 
BRMEE She tate oa ecko ken tance coe 
Industrial and other bonds 
Actual market value 
Railroad stocks 


5,335,289.47 
15,525,942.00 
5 628,060.00 


Actual market 


0 rE RS aa a 5,809,000.00 

Indus trial and other stocks— 

Actual market value.......... 11,153,200.00 
tank and Trust Co tocks 

Actual market value cist te ine 762,808.00 

The ifety of these investments and the 
assurance that they are supervised and 
handled with extreme care and every ef 


fort made to 


guard against endangering 
in any way the security of a Home In 
urance policy is most forcefully shown 


by the fact that all are 
governed by the financial 
our Board of Directors, comprising some 
of America’s most able financiers. 


10, Premiums uncollected .......$ 6,859,167.85 


controlled and 
committee of 
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Premiums uncollected, in course 
mission and in hands of agents. It is 
natural that in an organization transact- 
ing a gross business of over sixty million 
dollars every year, there should always 
be a quite large amount of premium in 
come on which payments have not reached 
us. The larger portion of this item is 
represented by premiums in the hands of 
our agents which are sent to us at month 
ly periods. Very likely a large share of 
this amount was in course of transmission 
to us at the date as of which our state- 
ment was prepared. 
11, Accrued interest ............ $ 683,612.00 
Practically all the bonds held by us pay in- 


terest semi-annually. Assume that a 
$1,009 bond gives an interest_ return in 
April and October. From October to 


January first, there is no money received 
from our investment, but there has ac- 
crued two months’ interest which will 
come to us after the first of the year at 
the time the next coupon is due. We 
are, therefore, considering the interest 
due us from the last payment until the 
first of the year as Accrued Interest 
which will be received sometime during 
the current year. This accrued interest 
is not included in the market value. 

12. Other admitted assets........ $ 462,061.00 

We frequently reinsure in other strong 
companies a share of the business placed 
with us. This is an extra safeguard to 
avoid our having too much liability on one 
risk, or district. If a loss occurs, the 
total is paid by us because our policies 
are in force. Then, we in turn, are re- 
imbursed by other companies to the extent 
of the percentage of reinsurance we 
placed with them. This item of ‘Other 
Admitted Assets” includes money owed, 
and in course of transmission, to us by 
other insurance companies, as their share 
of losses which we have already paid on 
policies where a portion of the risk was 
reinsured with such companies. 

Making total assets of........ $79,391,575.19 

It is interesting to note in connection with 
this item that the assets of The Home In- 
surance Company, New York, are greater 
than those of any other American Fire 
Insurance Company. Naturally it is a 


of trans- 


fact of which we are justly proud because 
it means that a Home of New York policy 
provides the property owner with the ut- 
most in fire insurance protection. 


13. We owe to policyholders......$ 7,124,379.00 


That is the amount estimated as required to 
reimburse policyholders for losses which 
they have sustained; having been reported 
to us as this statement was being pre- 
pared and which are, therefore, in process 
of adjustment. Every day a new batch 
of losses is reported to us; every day a 
new batch of losses is settled by drafts 
sent to policyholders. It runs on_contin- 
uously like Tennyson’s brook. There is 
no halting the incoming reports nor the 
outgoing payments. 

14. We owe to other insurance 
COTO ENICS 06,5 iiis:0 90-545 a0'ee ie $ 1,078,901.94 

A conservative fire insurance company al- 
ways avoids having too much liability in 
any one section or territory and is care- 
ful, too, not to carry too much insurance 
on any one piece of property. By oper- 
ating along these safe lines the company 
lessens the danger of heavy losses should 
a conflagration wipe out whole blocks of 
buildings, or, to consider a smaller scale, 
should a fire totally destroy one large 
structure on which the company carried 
all the insurance. The procedure —- 
ed to assure safety is for one compan 
reinsure a portion of the amount o oo 
business in another safe company, thereby 
spreading the liability and providing a 
greater degree of safety for the policy- 
holder and the company. The Home 
Insurance Company follows this safe and 
conservative plan, and the item of liability 
listed here covers moneys payable to other 
insurance companies for liability which 
The Home reinsured with them. 

15. We have reserved for taxes 
payable during 1923........ $ 1,000,000.00 

(a) Most of the State, Gove rnment and Mu- 
nicipal taxes impose od upon the Fire Insur- 
ance Companies are payable about sixty 
days after the first of the year. To assure 
the prompt payment of these taxes and to 
avoid any interference with the continuous 
conduct of our business, and the attend- 
ant possibility of endangering our policy 
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holders’ interests, we have reserved this 
substantial amount. It is a sort of a 
special provision for payments soon to be- 
come due. 

We have reserved for other ac- 
counts payable during 1923.$ 200,000.00 

(b) Certain miscellaneous expenses which 
have been incurred during the latter part 
of 1922 are not payable until 1923, but 
because these liabilities exist, we have re- 
served this sum to pay them promptly 
when due. Rents and similar current 
items that have been contracted for, but 
which are not due and for which no bills 
have yet been submitted, are also included 
in this classification. 

We have reserved for unearned 
premiums, being the unex- 
pired portion of premiums 
on all policies in force.....$34,356,968.00 

(c) If The Home Insurance Company was 
to suddenly discontinue business, halt all 
operations, and not write another policy, 
there would be a great amount of business 
in force which had not yet run out the 
full term for which it was written. For 
example, .if six months ago a home was 
insured under a three year policy, there 
is still two years and six months to run 
before we earn the full amount of the 
premium. And it would be necessary if, 
as we are supposing, the Company went 
out of business, to carry this liability to 
expiration or to return to the policyholder 
the amount of the premium that covered 
the two year and six months’ period for 
which we have not yet provided insur- 
ance protection. 

This item then of reserve for unearned 
premiums assures our being able at any 
time to pay losses on these policies as they 
occur, or to return to our policyholders 
that portion of the total.premium paid to 
us which has not yet been earned, because 
this figure represents the amount needed 
to close out any one, three or five year 
policy contracts which would not have ex- 
pired. 

Making a totai and reserve of .$43,760,248.94 

Leaving a — and surplus 
OE posnt eR ea cwaias siecoe seers sO Odlo2oied 

This here is our surplus as em policy- 
holders, and, like our assets, is the largest 
of any ‘American Fire Insurance C ompany. 
It is owned .by the stockholders and kept 
available as additional assurance of_ the 
security of Home of New York policies 
and for the extra protection of policy- 
holders against the happening of a catas- 
trophe, or even a possible succession 0 
them. The Chicago conflagration in 1871 
was quickly followed by one in Boston, 
Baltimore in 1904 was soon succeeded by 
San Francisco in 1906. It is in such 
times that the condition of certain pre 
paredness maintained by The Home 1s 
most appreciated by its policyholders. 


LESLIE A SPECIAL AGENT 
Greet Leslie will leave Wilcox. 
Peck, Brown & Crosby on June 1 to be 
come associated with the Pacific Fire 
as special agent for Pennsylvania with 
headquarters at Norristown 
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SHALLCROSS GOES ABROAD 
Cecil F. Shallcross. United States 
manager of the North British & Mer 
cantile sailed for England on Tuesday 
aboard the Berengaria. It is expected 
that his visit will be a short one. 
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Answers Brussels Rules Objections 





By CHARLES M. HOUGH, Judge .of United States Circuit Court, 
Before Chamber of Commerce of the United States 


Iam asked to sp ak on “The Work 
of the Brussels Conference,’ with 
particular reference to the “Reasons 
which led the Conference to the adop 
tion’ of some of the “Hague Rules,” 
around which ‘controversy centers.” 

Permit me to object to the phrase 
“Hague Rules.” Everything must grow, 
and the work presented by the Brussels 


meeting resembles the Hague Rules 
about as much as a chicken does an 
egg. They might be called “Interna- 


tional Bill of Lading Rules,” or if 
please, “Brussels Rules.” 

| The origin and nature of the Brus 
sels Conference. 

It grew out of the activities of the 
maritime law societies existing in most 
ship owning countries—private organi 
gations maintaining relations with each 
other through a central body known as 
the Comite Maritime Internationate. 
This central body has held a good 
many “Conventions,” the last and 
largest of which occurred in London 
shortly before the opening of — the 
Brussels Conference. 

For years these mavitime societies 
have started subjects for general dis 
cussion; their views are crystallized at 
these Conventions. The Comite Mari 
time has before last year represented 
to the Belgian Government the advisa 
bility of governmental conferences on 
subjects which have been extensively 
discussed between and in these mari 
time societies. 

The result was a most -vepresentative 
gathering of delegates from upwards of 


you 


twenty maritime countries, every one 
of them acquainted with the discus- 
sions at home and the interchange ot 


views at 
as being 


previous conventions, as well 
instructed by his own govern 


ment, 

ll. Why did the Conference unitedly 
recommend a standardized bill of 
lading? 

The interest of the world in bills of 


lading has mazkedly increased of late. 
They formerly seemed to atfect no one 
but the shipper and the carrier; indivi 
dual carriers were very numerous, and 
the shippers operated alone.  Increas- 
ingly the carriers constitute “Lines,” 
and increasingly the shippers belong to 
What may pvoperly be called “Unions.” 
Importance of Bill of Lading 

Further, the business of insurance 
has enormously increased, and every 
species of risk is more and more unde> 
Written. Again, bills or lading have 
become articles of merchandise, and 
the banker as a holder of collateral in 
creasingly finds himself the legal 
owner of goods with a title depending 
on a bill of lading. 

The prime object at Brussels was to 
produce a livable arrangement, a bene 
ficial practical cesult, for these four 
Interests. Accompanying this desire 
was one for legal uniformity as far as 


such uniformity was possible. The 
relation between carrier, shipper, 
Wnderwriter and bill holder is most 


variously viewed in different countvies 
equally civilized. But there is one 
piace where the law may be uniform, 
the deep sea. Therefore, after much 
Study of the hopelessly conflicting legal 
views held in different countries, a 
pe ata bill of lading is limited In 
“S elect to the period between the act 
of loading and that of discha ‘go, An 
arate the magnitude of which can 

y be understood by one who has had 
occasion to study bills of lading in 
many different languages as they have 
existed hitherto. i 

This desire for uniformity affects not 


( Pate . : 
_ law, but diffecent trades. To 
haan uniformity in bills of lading as 
‘tween liners and chartered single 


Ships is an enormous advance, and in 


my opinion a 
compromise. 
lil. What is it that the Conference has 
submitted with recommendation 
for adoption? 

Of course in 


triumph of diplomatic 


form it is something 
capable of being put on the statute book, 
It. will be called 


a law, and rightly so. 
But it is not cust in the ordinary form 
of a statute; it is not intended to be; 


it is primarily a business document, 
consisting largely of forms of words 
Which are intended to be bodily 
inserted in the deep sea bill of lading. 

The drafting was not dominated by 
lawyers, though many of us assisted: 
it represents the agreed commonsense 
of all four of the classes of parties 
interested above alluded to: each 
pavly represented, as a mouthpiece, by 
its own counsel, 


IY this standardized bill is accepted 
it will be a document recognizable by 
every business man, and yet [| think 
that any fairly educated business man 
can understand it, which is more than 
can be said for any current form of 
bill. 

IV. “The rules around which contro 
versy specially centers.” 

Of course every man thinks first of 
the controve-sy that is nearest to him 
Therefore you perhaps think most. of 
the American objections. That is a 


narrow view. 

Praises Liberal Spirit 

At Brussels undoubtedly the greatest 
objection was to the £100 limitation. 
We hear nothing of that here: but that 
France and Holland agreed to that 
limit is wonderful, and much to th ir 
credit. 

The most vigorously and ably put 
objections that I have yet heard came 
from the owners of the chartered ves- 


sels who did not want their ships ex 
posed to the burden of liability as- 
sumed by the carrier under the stan 
dardized bill, That all of the Seandi 
navian countrie finally agreed is 
aunother wonder, and greatly to their 
credit. 


1am now told of local insistence that 
the Acticle defining Carriage of Goods 
shall be made to cover the period be- 
fore loading and after discharge be 
cause that is thought to be the rule of 
the Harter Act; but the Harter Act is 


not impaired; American law, before 
loading and after discharge, is not 
changed; and this objection means 
nothing except that some persons say 


they will not play unless they can have 
their own way, not only in the United 
States but all over the wold 

It is said in America also 
Il, Sec. 6 (The demand 
clause) should have a 


that Art 
and sit 
rider about 
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making 
tion of 


“a signed receipt bearing nota 
shortage” equivalent to 
written notice of loss or damage. 
Whose notation? I suppose the 
receiver's. Is it possible that if he has 
enough energy to note loss or damage 


on the receipt he gives to some dock 
clerk, he has not enough wit and 
energy to make, not a formal claim but 
merely to give notiee to the carrier’s 
agent? 

There is s1 second proviso 


igvested a 
declaring that the carrier must 
and adjust” a “claim” presented 
year under certain 


“accepl 
Within 


one ci“cumstances 


“Claim” is a technical word that all 
well advised business men want to get 
away from, and here it is proposed 
again. Some people do not know when 
they are well off. Any man can sue 
within a year, notice or no notice, and 
if he has a good suit the carrier will 
pay rather than be sued. 

There is a further suggestion that 
Avt. IV, Sec. 2 j. shall declare that the 
carrier shall not have exemption from 


lockouts, 
carrier.” 


loss or damage resulting 
where the 


trom 
lockout is “by the 





! undertake to say that there is no 
system of law in any civilized country 
that permits a man or a corporation to 
benetit by his own wrong A carrier 
who said, “Ll locked out my men and 
therefore | am unable to perform my 
contract,’ would have judgment given 
rainst him on that statement of the 
case, 
Reasonable Deviation 

Some people say that Art. IV, See. 
! should declare that “reasonable 
deviation” should include only such 
deviation as the shipper has agreed to 
in writing. That is exactly what ship 
pers have been doing; they have been 
agreeing to the whole scheme of devia- 
tion in voyage as expressed in current 
bills of lading, and the moment they 


agree to a departure from the straight 


path there is no such thing as a devia- 
tion. This clause in the Convention 
was a subject of much discussion, 
especially at Brussels. In its present 
form it leaves every deviation (except 
to save life or property) to the. judg 
ment of the court and jury as to 
whether it is reasonable or not,--and 
that is the highest form of protection 
that the shipper can have unle he 
is permitted to dictate the voyage 
day by day before the ship starts. That 
is a large contract, and one that no 
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right-minded would desire to 
undertake. 

Article V is subjected to some criti 
cism, apparently on the ground that 
unde> it shippers may be discriminated 
against. Ll am not informed that any- 
has suggested how this can be 
done. Under that article a shipper may 
surrender some or all of his “rights 
and immunities,” that is, he may as- 
ume a larger measure of responsibility 
than the Convention imposes upon him, 


man 


one 


but under no circumstances can he get 
rid of any of his duties or liabilities. 
The minimum burden on the carrier 


cannot be further minimized. 

This is the article) which took its 
present shape after almost acrimonious 
discussion with the owners of chartered 


vessels, to wit, all Scandinavians. It 


is most favorable to shippers, and it 
is all--and a very respectable part of 
the world thinks move than—the ship 
pers have a right to demand 





PACKERS ADVISE CHANGES 


Think Chamber of Commerce Should 
Go On Record As Endorsing Sev- 
eral Hague Rules Amendments 
Institute of 
Packers, consistent 
Hague Rules, offered several amend- 
ments to the Brussels Convention this 
week during the annual meeting of the 
Chamber of Commerce of the United 
States at the Waldorf-Astoria Hotel. 
The Brussels Convention came up for 
consideration when Federal Judge 
Charles M. Hough, one of the American 
delegates to Brussels last year, dis- 
cussed the convention. His talk is giv- 
en elsewhere. Following are the 

recommendations of the packers: 

“Whereas the Chamber of Commerce 
of the United States at its Tenth An- 
nual Meeting held in Washington, D. C., 
in 1922, put itself on record as endors- 
ing the Hague Rules, 1921, as ‘a step 
in advance and asks Congress to enact 
legislation for the Hague Rules with 
such interpretations as may be deemed 
necessary’; and 

“Whereas these Rules have been fur- 
ther modified and are now before us in 
the form of the Brussels Draft Interna- 
tional Convention for the Unification of 
Certain Rules Relating to Bills of Lad- 


The American Meat 


opponents of the 


ing; Therefore, be it 

“Resolved, That the Chamber recog- 
nizes the necessity for specific statu- 
tory interpretations of the proposed 


rules in the following particulars: 

“1. Article 1-e should be brought into 
harmony with the Harter Act by appro- 
priate reference to that act making it 
applicable before the goods are loaded 
on and after they are discharged from 
the ship. 

“2. Article III, Section 6, should have 
a proviso added that would make a 
signed receipt bearing notation of 
shortage or damage equivalent to the 
written notice of loss or damage; a 
second proviso should require the car- 
rier to accept and adjust a_ properly 
supported claim presented within one 
vear where the accompanying evidence 


proves that prior notice could not be 
given. 

“3. Article IV, Section 2-j, should 
have a proviso to the effect that the 


carrier’s exemption from loss or dam- 
age resulting from lockouts shall not 
apply where the lockout is by the car- 
rier, They might elect to enforce a 
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lockout and should not be 
from losses in such a case. 
“4. Article 1V, Section 4, should have 
a proviso to the effect that the term 
‘reasonable deviation’ shall include only 
such deviations—except for the pur 
pose of saving life and property at sea 
as the shipper has agreed to in writ- 
ing at the time the freight was booked. 
“5. Article V, should be definitely 
connected up with the American Ship- 
ping Act so that carriers may not dis- 
criminate between = shippers. More 
over, a further proviso should prohibit 
special favors to preferred shippers.” 


exempted 


WESTERN CHANGES HANDS 





Appleton & Coax Made Ocean and In- 
land Marine Agents, Succeeding 
Carpinter & Baker 


The Western Assurance Company 
unnounces the 
Carpinter & Baker as its ocean marine 
and inland marine agents and his ap- 
pointment in their stead of Messrs. Ap- 
pleton & Cox, Inc., said appointment 
effective as of July 1, 1923. 


retirement of Messrs. 


Reference to the above change in 
agency representation was made in a re- 


cent issue of The Kastern Underwriter. 
The ocean marine department of the 
Western was formerly handled by the 
Maritime Underwriting Agency. When 
that organization closed the Western 
withdrew and remained inactive for a 
year and a half. Carpinter & Baker 


secured the ocean marine representa- 
tion late in 1921. Early this year Crum 
& Forster were appointed fire managers 
for the Western, 


CHAMBER ENDORSES RULES 


National Chamber of Commerce, in 
Resolution, Says Hague Rules 
Should Be Ratified 





At the close of the annual convention 
last week in New York City of the 
Commerce of the United 
States a resolution was passed to the 
effect that appropriate action should be 
taken for ratification of the Hague 
Rules, in order that they may be put 
into use to provide standard ocean bills 
of lading. A year ago the National 
Chamber had merely endorsed the 
principle of the Rules, while this year, 
despite strong opposition on the part 
of the meat packers, the convention 
leaned further in favor of the present 
wording of the Brussels Convention. 

Following is the text of the 
tion adopted: 

The last annual meeting testified to 
the chamber’s continuing interest in the 
Hague rules respecting the bills of lad- 
ing under which merchandise is carried 
by sea. These rules should result in 
rights and liabilities as between vessels 
and shippers which are equitable to 
both, are suited to the conditions of 
carriage of goods by sea and are caleu- 
lated to factlitate the use of ocean 
transportation. After a year of discus- 
sion the Hague rules were, in the latter 
part of 1922, revised in order that they 
may further promote these purposes. 
In the revised form they have been ac- 
cepted by a diplomatic conference, in 
which the United States was represent- 
ed. Appropriate action should be taken 
tor ratification of these rules, in order 
that further progress may be made. 


Chamber of 


resolu- 





NEW MARINE PAMPHLET 
Hoey & Ellison, prominent local 
agents in New York, have issued for 
the convenience of assureds a pamph- 


let explaining some of the important 
contracts and clauses in use in ocean 
and inland marine insurance. Various 


kinds of marine insurance are described 
briefly, also some of the important 
clauses together with instructions rela- 
tive to filing papers in event of claims. 
This pamphlet is distributed free upon 
application. Hoey & Ellison represent 
the American Eagle for marine insur- 
ance. 


Underwriters’ Control 
In Harbor of Genoa 


STEPS TO KILL  PILFERAGE 





Marine Men Organize to Elevate Moral 
Feeling; Supported By Govern- 
ment Authorities 


By Edouardo Girtanner, of 
Genoa, Italy 


The “Committee of Marine Insurance 
(Comitato delle 
Compagnie di Assicurazioni Marittime) 


Companies” in Genoa 


have recently organized a special con- 
trol in the harbor of Genoa, the object 
of which is the protection of the inter- 
est of merchants in general, and of 
underwriters (both Italian and foreign) 
in particular, in connection with all 
shipping operations in the harbor. 

This organization, which is paid by 
the Committee of Marine’ Insurance 
Companies, consists of a squad of per- 
fectly reliant and competent stevedores 
under the orders of Antonio Bo and of 
the aforesaid committee, who, not only 
by day and night keeps a watchful eye 
on all goods passing through the har- 
bor in order to prevent theft or pil- 
ferage, but also controls all operations 
of loading and discharging, and imme- 
diately advises the committee of any 
irregularities or inconveniences ascer- 
tained in order that immediate steps 
may be taken to eliminate such incon- 
veniences and that prompt advice may 
at the same time be given to under- 
writers. 

Appeal has also been made in public 
meetings to the moral feeling of the 
workmen employed in the harbor, in 
which meetings they have been duly 
catechized and clearly given to under- 
stand that the object in view; i. e., a 
strict discipline and a thorough im- 
provement of the general conditions of 
the harbor, are as much in the interest 
of the good name of Genoa as they are 
in the economical interest, not only of 
merchants and underwriters, but also 
of the working classes themselves. 

The new organization, which is sup- 
ported by the Government and local au 
thorities and by the Chambers of Com- 
merce and industrial and commercial 
associations, has commenced operations 
on April 1 of this year, and it is rea- 
sonably to be foreseen that within a 
month or two all those post war incon- 
veniences which have been deplored in 
a great many harbors, will have en- 
tirely disappeared in the harbor of 
Genoa, which intends to firmly vindi- 
cate, both morally and materially, its 
position of Queen of the Mediterranean. 

In the new order of things in Italy 
there is no room for any but honest and 
hard working citizens, whatever the 
class to which they belong may be. 





MONTREAL TARIFF ENDED 
As Agreement Was Constantly Violated 
It Was Decided To Allow Free 
Scope To Underwriters 


Many marine underwriters in New 
York are pleased with the formal dis- 
solution of the Montreal tariff. While 
the schedule was adhered to by every 
member, the principle of the tariff was 
excellent as it removed Montreal ex- 
ports from the battle ground of compe- 
tition. As soon as the tariff schedule 
became the target for rate-cutting, and 
hence violations of the agreement, to 
keep the schedule purely nominally in 
force was hypocrisy. The _ straight- 
laced underwriters suffered at the ex- 
pense of those who viewed the tariff 
as more or less as a scrap of paper. 

Montreal accounts have been for 
years controlled principally by one large 
combination underwriting and _ broker- 
age office. Most companies _repre- 
sented there were likewise members of 
the Montreal tariff and as the under- 
writing office in question was not 
averse to quoting under the agreement 
it automatically meant that nearly 


German Underwriting 
Is Much Unsettled 


MANY NEW MARINE COMPANIES 


Rate-Cutting Has Attracted Unfavor- 
able Attention of Public; Ask 
for Protection 


underwriting in Germany is 
less profitable to all concerned than in 
this country and England if published 
reports are accurate. “The Marine Un- 
insurance 


Marine 


derwriter,” a German jour- 
nal published in the English languag>, 
and one of the only insurance maga- 
zines reaching this country from Ger 
many, contains a pessimistic article on 
present conditions in that 
The article follows: 

The crisis which marine insurance is 
passing through is generally known. 
So unhealthy a situation as that which 
has developed and which persists, es- 
pecially in Belgium, Denmark, England, 
Germany, Holland, Italy, Norway and 
Portugal, cannot fail to influence the 
whole international economy. 

Whilst, however, in countries with a 
high currency-value the precarious con- 


country. 


dition of our industry is marked by 
many bankruptcies and failures, the 
climax of the rage for starting new 


companies certainly does not appear to 
have been reached in countries with 
low-value currency, especially not in 
Germany, although even here the insur- 
ance market is certainly overcrowded. 
The order of the day is “to receive pre- 
miums or to die.” Nevertheless, not a 
week passes in Germany without the 
starting of several, one might almost 
say, of a series of new marine insur- 
ance companies. Where do the promo- 
ters find their encouragement to float 
still more companies at the present 
time? Of course it may sometimes be 
a mere organisatory measure of an old 
established company. The abnormal 
conditions created by the monetary 
depreciation also account for it to a 
certain extent. 


New Managers Foolhardy 

But if we pay more particular atten- 
tion to some of the managers of the 
new companies, who venture upon lead- 
ing them to battle against the most vio- 
lent competition we find many non- 
professionals amongst them. It is evi- 
dent, however, that a company whose 
manager is not a professional has not 
much chance of success, and its busi- 
ness will infallibly suffer from his lack 


of experience or defective business 
training. It is well known that the 


commercial value of a company depends 
essentially on various other factors 
than on the amount of its capital, of 


which the most important probably is 
the question of its management. The 
development of a marine insurance 


company is specially dependent on the 
capacity and personal character of its 
manager. He will see that the com- 
pany does not overload itself with 
business, but on the contrary maintains 


it within proper limits and acts with 
needful prudence in regard to the 
choice of the business accepted, 


whether in direct writing or in reinsur- 
ance, 

Besides which the situation is such 
that the new companies, in order to 
be able to declare a dividend or to se- 
cure an opening in the interested quar- 
ters, are very often obliged to make 


every tariff member had violated the 
agreement. The companies were fre- 
quently in the anomalous position of ac- 
cepting through Montreal risks which 
they had rejected upon direct applica- 
tion because the rates were below par. 

As deviations from the agreement be- 
came flagrant it was decided late last 
month to dissolve the association and 
thus remove a barrier that had long 
since ceased to afford the stability that 
was expected, 
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concessions in regard to rates and con 
ditions which the old-established com- 
panies would not have been obliged to 
grant. Furthermore far higher com- 
missions are demanded from new com- 
panies than from old established ones, 
It must also be remembered that the 
new concerns, in consideration of their 
brokers and agents, and to obtain a cer- 
tain amount of premium-income, are 
obliged to accept business without 
previously enquiring much about its 
quality. Surely there is thus created a 
serious danger for the whole of the in- 
sured, inasmuch as often a startling dis- 
proportion results between the risks ac- 
cepted and the company’s means of 
ruarantee, 

The public in Germany is therefore 
pretty generally convinced that the way 
in which marine insurance has devel- 
oped, urgently calls for the protection 
of the insured. It is to be sincerely 
hoped that underwriters will of their 
own initiative succeed in adopting ef- 
fective measures against the existing 
dangers. 





AUTO INCONSISTENCIES 


Under Power of Confiscation In Oregon 
Cars of Innocent Owners May 
be Seized 


automobile 
insurance 


In Oregon, 
taking out 
leggers. 


owners are 
against boot- 
It protects them if their car 
happens to be stolen and used for trans- 
porting liquor. It a car is used for 
transporting liquor a prohibition officer 
is empowered to confiscate the car and 
the actual owner is the loser! Suppose 
un underwriter insures a car for more 
than he really ought, or even up to its 
full value. The owner by design pur- 
posely places the car where it is easily 
stolen. A bunch of joy riders take the 
car and load up on booze. The car and 
its occupants are seized, the owner hur- 
ries to collect his insurance and buys 
a better car. 

It will not be easy to prove that the 
car owner connived in the stealing of 
his car, and ag he was not present 
when the arrest was made, there is no 
charge against him, hence it is that the 
insurance company as trustees of the 


car should be able to convince the 
court of the innocence of the car 
owner, secure the return of the car 


and restore it to its owner. 

If, however, the joy riders,—or boot- 
leggers in this case—, damaged the car, 
the insurance company should have it 
repaired at their expense, but in no 
sense should the insurance company be 
forced to pay the full insurance in any 
such case as mentioned hereinbefore. 





Ogden & Fay have been appointed 
agents for the automobile department 
of the Queen Insurance Company of 
America, 
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CASUALTY AND SURETY NEWS 








Making Rules and Rates 
For Property Damage 


BEFORE NATIONAL BUREAU 


New Coverages Result of Passage By 
New York Legislature of 
Hutchinson Bill 
The National Bureau of Casualty & 
Surety Underwriters has had the mat- 
ter of property damage insurance un- 
der consideration for some time and is 
preparing rules and rates for this form 

of coverage. 

The need on the part of the public 
for some form of protection against 
damage to property as well as injury to 
individuals resulted in the passage by 
the New York legislature of the Hut- 
chinson bill in 1922 granting broader 
powers to the insurance companies to 
afford this protection. In addition to 
insuring such property damage risks as 
teams, elevators, automobiles, aircraft 
and sprinkler leakage, the bill permits 
the insurance companies to insure the 
public against loss or damage to prop- 
erty from any other cause except fire. 


Uniformity 
After the bill was passed by the leg- 
islature the stock companies felt the 


necessity of getting at the problem and 
formulating a uniform coverage, under- 
writing rules and rates, so that the 
proper protection could be given the 
public and themselves. 

The National Bureau has had the mat- 
ter in hand and it is expected that a 
supplementary manual of public liab- 
ility and property damage insurance 
will be issued within a reasonable 
time. The manual will indicate a 
standard form of coverage as well as 
rules and rates for each line of prop- 
erty damage insurance. This will be 
in addition to the rules and rates ap- 
pearing in the present public liability 
manual. 

The miscellaneous lines of property 
damage insurance to be covered by the 
manual are: Manufacturers and Con- 
tractors Property Damage Insurance; 
Owners, Landlords and Tenants’ Prop- 
erty Damage Insurance; Elevator Prop- 
erty Damage Insurance; Residence, 
Farm and Private Estate Property Dam- 
age Insurance, and Theatre Property 
Damage Insurance. Besides these are 
Elevator Collision Insurance and Own- 
ers or Contractors Protective Property 
Damage Insurance. 

The property damage insurance poli- 
cies for all lines will provide indemnity 
against claims in connection with op- 
erations conducted by the insured on 
account of injury to or destruction of 
the property of others, not including 
the property of the insured or property 
leased, occupied, used by or in the 
care, Custody or control of the assured 
or any of his employes. 

Policies will not provide coverage in 
the event of injury to or destruction 
of property caused by elevators, auto- 
mobiles, draft animals, teams or other 
vehicles, boilers or receptacles under 
pressure including their parts, engines, 
lly-wheels, turbines or electrical power 
units, as these particular hazards are 
Provided for in other standard forms of 
surance already in use. 

Elevator Collision 

, In the case of elevator property dam- 
age Imsurance the coverage afforded 
Will protect the insured in the event of 
liad destruction of the prop- 
te ot : ‘ rs hot including the prop- 
of Aen Bien lige monitor A separate form 
ery eda i known as elevator colli- 
Seine: i nef been designed to 
or damage reser Pr fn ye tae eo ge 
to the unin — 2 ; his elevators or 
sult of colli bid of the insured as a re- 
hy ie sion of the elevator with 

r object, moving or stationary. 


TO MEET AT FRENCH LICK 


Casualty Agents Dates Sept. 18 to 20; 
, Acquisition Cost Big Feature; 
Large City Situation 


Baltimore, Md., May 16.—Thomas C. 
Braniff, of Oklahoma City, who is here 
attending the twenty-fifth anniversary 
of the Maryland Casualty, says that 
the annual convention of the National 
Association of Casualty & Surety 
Agents will be held in French Lick, 
Ind., September 18, 19 and 20, and that 
about 400 are expected. The subject of 
acquisition cost will be a big feature 
of discussion. It is reported that the 
Stoddard agreement is working well in 
spots but the situation in big cities is 
unsatisfactory. 





PROPERTY OF THE AGENT 


Union Indemnity’s Position Relative To 
Ownership of Casualty Expirations 
Given To National Assn. 

The Union Indemnity Company, of 
New Orleans, has written the following 
letter to the National Association of 
Insurance Agents: 

“We note in recent issues of the 
insurance press, reports of replies 
which your association has submitted 
to the various casualty companies as 
to their subscribing to the principle 
that the expirations belong to the agent. 

“This company has always held and 
has had it clearly understood with its 
agents that the expirations of the 
agent’s business are the property of the 
agent and not of the company. We 
have accordingly always respected our 
agents’ rights.” 

BOROUGH AGENTS FOR GLOBE 

Fred S. James & Co., 123 William 
Street, New York, have been appointed 
borough agents for the Globe Indem- 
nity which will write all classes of cas- 
ualty, fidelity and surety business. 
H. J. Whitney will have charge of the 
casualty and surety business of the 
borough agents. The Fred S. James & 
Co. stand high among the fire insur- 
ance agencies in New York City, rep- 
resenting among others, the National 
Fire of Hartford and the Eagle, Star & 
British Dominions of London. 








U. S. F. & G. PROMOTIONS 

W. H. Estwick, A. A. Jackson end 
K. H. Wood have been promoted to as- 
sistant managers at the New York 
office of the United States Fidelity & 
Guaranty. All three of men promoted 
have been with the company for over 
fifteen years. 


It is contemplated that the basis for 
the rates for property damage insur- 
ance will follow substantially the same 
lines as used heretofore in connection 


with the public liability insurance. 
The underwriting rules for property 
damage insurance will be based large- 
ly on the present rules in effect for 
the various lines of public liability 
insurance, 
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Motor Car in Falling 
Elevator is Collision 


DIVISION 


APPELLATE RULE 
Case Similar to One About Which 
Commissioner Donaldson Made 


Inquiries of Companies 


Several years ago Thomas B. Donald 


son, when insurance commissioner of 
Pennsylvania, wrote to a lot of com- 
panies and asked them whether an 


automobile that was damaged when an 
elevator fell came under the collision 
provision of the policy. Now a similar 
cas? has been decided in the Appellate 
Division of the Supreme Court of New 
York. 

The ase is that of Leopold Freiberger 


vs. Globe Indemnity. The decision 
was against the company. The appeal 
was from an order by the Appellate 


Term affirming a judgment of the City 
Court entered in favor of the plaintiff 
for $1,577. 

The action was brought upon a policy 
of insurance indemnifying — plaintiff 
against loss or damage caused by ac- 


cidental collision between an = Olds- 
mobile Sedan owned by him = and 
another object, moving or stationary. 


On November 20, 1921, plaintiff was 
seated in the automobile -while it was 
being lowered on an automobile eleva 
tor in the garage at No. 63 West One 
Hundred and Eighteenth street. The lift- 
ing cable of the elevator suddenly broke 
and the elevator dropped, precipitating 
plaintiff's automobile to the bottom of 
the elevator pit and causing damages 
to the extent of $1,453.40 Defendant 
conceded the amount of the damage, 
but denied liability. alleging that such 
damages were not the result of a col- 
lision within the meaning of the policy. 
Provision of the Policy 

The court decided as follows: 

Appellant contends that there was no 
proof that the damage to the automo- 
bile was a loss for which the defen 
dant agreed to indemnify the plaintiff. 
The \provision of the policy is as fol- 
lows: “The company does hereby 
agree to indemnify the assured against 
loss by reason of damage to or destruc- 
tion of any antomobile to which the 
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said policy applies, including the oper- 
ating equipment while attached thereto, 
if caused solely by accidental collision 
with another object, either moving or 
stationary.” The defendant is not lia- 
ble for damage caused to the automo- 
bile by collision of the elevator with 
any other object, but only by the ac- 
cidental collision of the automobile it- 
self with another object. There is in 
the testimony no proof that the auto 
mobile met or struck any other object 
whatsoever. 

There is no testimony to support the 
allegation that the automobile collided 
with tthe bottom of the elevator pit. 
The meaning of the word “collision,” 
when used in a policy of insurance 
against loss or damage to an automo- 
bile caused solely by a collision with 
another object, is discussed in only one 
New York case; Hardenberg v. Em- 
plovers’ Liability Insurance Corpora- 
tion (80 Mise., 522). In that case the 
automobile had turned out of the road 
upon the side of the ditch, the hind 
Wheels skidding and throwing the rear 
of the machine farther into the ditch 
than the front wheels. In attempting 
to regain the road the right-hand front 
wheel collapsed, the automobile turned 
over twice and was badly damaged. The 
trial court inferred that there had been 
a collision and directed a verdict for 
the plaintiff. Tha Appellate Term held 
that there was no evidence of the exis- 
tence of an object with which the 
nutomobile did or could have come into 
collision and dismissed the complaint, 
remarking that “the rule that the policy 
is to be construed most strongly 
against the defendant is applicable to 
the language of the policy and not to 
the facts of the case.” 

Respondent contends that the dam- 
ages suffered by plaintiff were “caused 
solely by accidental collision with 
another object,” namely, with the bot- 


tom of the elevator pit. The use of 
the word “collision” without any limi- 
tation whatever in the policy leaves 


no room for doubt as to the defendant's 
liability. But, even if there could be 
any doubt as to the proper construction 
of the language, the situation presented 
calls for the application of the rule that 
the policv should be construed strictly 
against the defendant. 





RUFFIN QUESTIONS BUTTON 

Ben A, Ruffin, general manager of the 
Insurers Guaranty Corporation of Rich- 
mond, Va., a brokerage concern, has 
asked Commissioner Button to instruct 
him as to what he should do when he 
finds in looking after renewals for a 
client a policy written in a non-admit- 
ted company that carries the sticker 
of the local agent who handled it. He 
said that he recently came across a 
policy of this sort. Mr. Ruffin also 
wants to know what distinction ther? 
is between a broker who pays an an- 
nual license fee of $100 and a solicitor 
for an agency who pays only $1 a year 
and has the privilege of brokering any 
business that his office is not able to 
handle. 
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Travelers Tells How 
Auto Agents Can 
Answer Objections 





OAL MINE FATALITIES EXPANDING CLAIM SERVICE 
Inspecto Report “Major Disas- E. R. Hunt, United States Casualty, 
3” Have F 1 More Lives This Back From Reorganization Trip 

Y i Last In South 
i rec d by the Karl R. Hunt, assistant secretary ang 
| { 1) ment ot manager of the claim department of 
{ pee the United States Casualty, returned 
| WwW. \ last week from a four week’s trip from 
I h | mine the south wheré he visited a number of 


the branch claim departments and -at- 
( torneys for the company. Most of his 
1923 and time wa devoted to reorganizing 
rate everal local claim offices and estab- 
i i lishing new ones. 
1 March, The appointments made on his trip 
> fe a as follows; Ralph V. Kidd, succeed. 
tl tf ng P. M. Edge as claim auditor art 
Charlotte, N. C..; John E. Teate, sue 
hs of 1922 ceeding S. B. Wright, Jr, as claim 
rred 1 mit miditor at Jacksonville, and R. C. Hen. 
| . derson, succeeding Farrant Todd, as 
ie a4 it of Claim auditor at Norfolk, Va. Branches 
In the cor ere organized at Tampa, Miami, and 
th West Palm Beach, Florida, for local 
mn claim service A new claim depart 
3 an nt branch was created at Dothan, 
\labama, with L. J. Thomas as the 
ch dut claim auditor 
; \! Hunt said that the conditions in 
outh were very promising and that 
ll the agents were expecting increased 
sine and that they were in favor 
of the prospective workmen’s compen 
maio ition laws which may be put through 
“4 th Carolina and Florida. 
NEW CASUALTY COMPANY 
i nh The Globe Casualty Company. of 
uM vmeriea has been incorporated, capi- 
h { talization $200,000, The incorporators 
( re John W. Wilson, Leon G. A. John- 
on and BE. W Shaw. Hlome office, 
Pp Deonver Colorado. 
h | Sy a as oe 

INSTALLMENT PAYMENT LAW 
The Werden Bill in Wisconsin, allow- 
ing insurance companies to pay death 
nechanical defect i claims in installments instead of in a 
r} fact that your car lump sum became a law on Thursday 
tb reason for, rather than with the Governor allowing the time 


INSUPaANnCE, 


limit for his signature to lapse. 
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Broad, Brief and Up-to-Date 


FYNUE automobile 
Maryland Casualty Company is broad, 


brief and up-to-date. 


The Company’s service is second to none. 


assured, even when 
town. 


Tha « an ’ 1, 
rhe agent should 


pelicies having these advantages. 


Maryland Casualty Company 


Baltimore 


Casualty 


Insurance 


has claim offices conveniently located 
hreughout the country. This insures prompt 
service and every possible assistance to the - 


woe Surety 


policy sold by the 


away from the home 


find it easy to sell 


Bonds 
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“T have written, paid, and tled for talking he is sure to find a patron,” 
ley ‘ a1 920,000,0 0 ot life in irance in my aid Mr. Stevick. “It is only neces- 
inthe careel In 1916 I accepted a position ury for him to approach a sufficient 
p on the Chicago ‘Evening Post’ as man number of people until he strikes an 

rer and editor of the insurance de uverage by finding those who will con- 

E partment, buildin ame up to. it verse with him. I think there is a 
ana present standing good salesmanship lesson in this for 
it of s * * ill 0 us % 
rh Royal Indemnity Paper ; aoa =. 
: r Royal Indem: j ng A Gilkey Reminiscence 
seal. ney paper, “The Rova Ind R. R. Gilkey, manager of the Surety 
? at- v Adviser.” Che lead orv in the \ ciation of America, was at one 
J his is entitl Confidence time with the American Surety in Chi- 
izing oem Le cago and in those days placed most of 
sata Stevick Learned From European Street the circus bonds that were carried in 
trip Jim Henry Progress Year his insurance experience he said to a ‘ , erory Ve pierce en ee the | nited States. In the old days the 
ed. Acting ona suggestion of George ( friend recent] Guv L. St ei dire: <ieiaeiaiaaa, city offic ials used to make all the 
at Whitesell, the Aetna-izers of the Pitts “T entered into a contract on Novem vice-president of the Fidelit & Deposit trouble for circuses they could, knowing 
3 burgh general agency have decided to ber 1, 1890. with the Home Life Insur end one of ti Sp Seiey ieee -taeet te that they only had one day for each 
Paes boost their 1923 business by making it ance Company of New York manage th ountry. has ret shoaceag a Slane ; city. They thought they saw an oppor- 
we a “Jim Henry Progress Year.” Man of their northwestern department with H aliad Briand. Ws evi Dee Lhe tunity here to collect some money and 
et E ager Henry has given the idea his ap territory in the tate of Minne ’ and Italy ir. Stevick vid t] ' ot vere quick to make attachments. Mr. 
sella’ proval and the race for premiums is North Dakot ind Wisconsin. I acted ome new id of sal 1a] ip from Gilkey convinced Ringling Brothers that 
and now on. is their northwestern manager for a h Wk with street vendors in Pari they could save a lot of money by hav- 
Res a ae Ae period of foun n years, when I yved R ‘ iD nd ot} oitie rhe il a surety company furnish a bond 
cal ; Frank F. Loomis Experience to Chicago et vendor persi itil h nen w th the result that the circus: could 
th a Frank F. Loomis, who is editing the For three years | represented t} h prospect. in conver - When leave town on s¢ hedule time while the 
' the insurance page of the Chicago “Eve New York Life here, being a membe once the attention of ta prospective matter of alleged damages the cities 
ning Post” and who has been getting f their famous ‘Fifty Star in th Y buver is cured. it ? ' tahta +1 claimed the cireuses perpetrated could 
ne out. several special ‘ditfons Which have 144 \fter hat. for three o four a point of interest hould be eatab be fixed up later or compromised. 
that attracted wide attention, was form rity yeu I wa in th eneral insurance lished and in cumulative, final * @¢ 6 
‘ased meres mae, ie Was born tn bu _ placing brokerage busi ly resulting in a sale. Moreover, one Mason Answers Questions 
favor -- asanma a a l mS Eramuate ot shea thea re 1t was most profitabl frequently lead inother Vice President Mason, of the Ameri- 
npen Syracuse University. In telling about to mu “If th dor ¢ got his prospect can Surety, recently presented some 
‘ough inswers to a list of questions, both 
being presented herewith and being 
° self-explanatory 
Q@. Someone asked me the other day 
4 | ’ if it would be possible to insure houses 
y of in cranton against loss sustained be 
capi- | & | cause of undermined property. 
“ALOYS \. | am well acquainted with condi 
John- | e e e tions in Seranton if some company 
iffice, Lar est Suret Ca it li ft hould undertake to write such bonds, 
g y p a Za ion } | should apply to be appointed receiver 
} of uch company, for I feel sure it 
4 vould not exist very long 
\W By recent action the stockholder of this Company inere ed its Capital from | Q. Does that la t statement—about 
ullow- a nN ‘ : ‘ ; ae lease bonds mean that if a tenant does 
death 5,000,000.00 to SLO,000,000.00 placing { in a more pre-eminent position finan ot nay h rent the surety will? 
in a ‘7 ‘ . Ft . i } , 1 3 
rsday cially than ever before. Its Capital now is twice as large as that of its nearest Q. When you bond this industrial in- 
ume competitor: urance, is that individual or as a cor- 
poration 
Financial Statement December 31, 1922 \. Ordinarily you write a schedule, 
— ’ but an individual bond may be written 
Assets Liabilities if the client so desires 
} INVESTMENT ASSETS: 4). How do you arrange for new men 
Liberty Bonds $3,640, 348.50 Contingent Claims $4,797 127.48 being added to the list? 
| Stocks and Bonds (at Market) 18,251,299.96 Tax and Commission (Not Due) 1,130,983.25 | \. They notify us to strike off the 
| Rea] Estate and Mortgage 108 775.97 $22,900,424.43 Accounts Payable (Not Due) 399,921.82 mn me ol ALS ent who - leaving, and 
| : suhciitsine Meili dieeteaitce f there be any refund, we refund it 
| CURRENT ASSETS: aii d Declared (Payable Jan ordinaril there is no refund. Then 
| Cant $1,620,464.56 2, 1923) 150,000.00 ve add on to the list tha name of the 
Money Loaned at Call 2,600 000 00 ena ~— has been employed Ps : 
fe S 6,478,032.55 (). Doesn't that require lots of cleri 
Time Deposits 24,155.76 4,244,620.32 cal work? 
| Unpaid Premiums 3,501,750.53 RESERVE, CAPITAL AND SURPLU \. Yes, but we have been trying to 
reduce the clerical work. We draw the 
Less Premiums over 90 days Reserve for Unearned Pre : : 
| = : " bond to cover all employees to be em 
past due 524,433.35  2,977,317.18 miums $9.751 149 30 ployed and fix the premium for year 
Accounts Receivable 1,226,171.10  8,448,108.€0 Capital Stock 10,000,000.00 on the ba of the number employed 
| Surplus 4.453.164.58 at the beginning ro the joe of the 
| DEFERRED ASSETS: mar . ascel n the number em- 
cal , aaa ae tea ware Noyed We then refund or collect, as 
| Accrued Interest 235,813.40 mines cater a be proper, one half the annual 
TOTAL $20,682,246 43 TOTAL $30,682,346 43 premium on the difference 
). Do you always get the application 
| arene on A of the employes when you write a 
| delit bond? 
ia Pec ae 
| TWENTY YEARS’ GROWTH | () if l niece sania do not 
| S me. 1 | ro throu: n the e ac . 
| The growth of this Company is illustrated by the following comparison rs RSA ae Sener 
| \ | j enlator. ; : .ver 
| Dec. 31 Total Assets Capital ‘ph Net Prem wie ae be ae ee 
pontine eto pattie brn Aor po stn Racha rint dole sone i imself succeeds, he is 
1902 ..... .. .$ 1.613.727 2 00.000 @ FAn BTS , 70) 89 rich man, most of them, however, 
’ out | oO! they retire 
BOae ykcels ; 30,682 346 10,000,000 4,455,164 3,916,400 = °* * 
— ae an hans - “Monumental” Is Right 
ee a ee en eee eee : “ h Morley once said: “The 
; Department of a railroad issues 
N e ry nsible leaflet urging it 
ational Surety Compan ae cme a 
t ytvemate of jumping on and off 
whi hey are in motion.’ Monu 
Home Office Agents Brokers Branch | is exactly the right word, for 
th t prank usually benefit no 
115 Broadway, N. Y. Everywhere 89 Maiden Lane, N. Y. but the mortuary stone cutter." 
| ; =“ ee Oe Se ’ - —_ 
eae ee SS gt aR Pe ee ee Pie : ial aa inating r rh casualty department school of 
| P . _ 1.39 . ’ \ mal i of the U. S. A. will 
| Capital $10,000,000 World’s Largest Surety Company pen July 2, with W. A. Granville as 
7 ; ; ( f Tl ela vill be in the 
| = mb roon f the Central Y. M. 
ais 
Fi \ 
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Never Opposed Laws 
On Compensation 


CHAMBER SPEAKER CORRECTED 


F. R. Jones Cites Original Conference 
Creed, Showing Stand of Casualty 
Companies 


Quite a stir was created at the meet 
ing of the Insurance Department of the 
United States Chamber of Commerce 
last week by an address made by Wil 
liam Leslie, general manager of the Na 
tional Council on Workmen's Compen 
sation. Mr. Leslie’s remarks were the 
subject of considerable discussion pri- 
vately among the insurance men pres 
ent, but F. Robertson Jones, secretary 
of the Workmen’s Compensation Pub 
licity Bureau, rose at the close of Mr. 
l.eslie’s address and challenged his 
statement that casualty companies had 
joined with employers to resist the 
adoption of workmen’s compensation 
laws. Mr. Jones said that, on the con- 
trary, as early as 1910 there was a 
conference of the companies” writing 
employers liability insurance at which 
a creed was adopted and subscribed to 
unanimously favoring the enactment of 
workmen’s compensation laws to take 
the place of employers liability laws. 
Mr. Jones said that, furthermore, the 
companies agreed to assess themselves 
to pay the'costs of preparing such laws 
and one of the results of that action 
is the Workmen’s Compensation Pub- 
licity Bureau of which he is secretary. 
Mr. Jones was secretary of the orig 
inal conference. 

In other respects the general tenor of 
Mr. Leslie’s remarks were regarded by 
casualty men as unfortunate at this 
time when the real leaders of the busi- 


ness are doing their utmost to bring 
about improved underwriting condi- 
tions. 


Resolutions 

Among the resolutions presented was 
the following by A. C. Hegeman, of New 
York, a national counselor of the In- 
surance Federation of New York State: 

Whereas, the relation of government 
to industry and commerce is primarily 
that of preserving equality of operation 
for all,—an equal chance to every citi- 
zen to win his position in accordance 
with his character, ability and efforts, 
ond individual initiative, strengthened 
by education, safeguarded by publicity, 
stimulated by active and free competi- 
tion, is the guarantee of sound national 
progress, and 

Whereas, laws and administrative 
acts should touch business enterprise 
with great care and only to preserve a 
fair field to all, and as insurance is 
everywhere acknowledged to be a form 
of private enterprise, ranking equally 
with other types of business as an es- 
sential part of the economic structure 
of the business world. 

Whereas, compulsory monopolistic 
State Funds eliminate the right of equal 
competition, the right of the exercise 
of private initiative, and violate the 
principle of “more business in govern- 
ment and less government in business” 
and such funds constitute a concentra- 
tion of authority which is contrary to 
inherent principles both of good busi- 
ness and of good government, 

Resolved, That this Chamber place it 
self on record as being unalterably op- 


posed to the principle of Compulsory 
Monopolistic Insurance Funds, either 
State or National. 

A resolution was adopted to the ef- 
fect that the national loss through the 
waste of fire mounts upward at a rate 
which indicates the need of immediate 
attention in each state and in every 
city. Within a few years the amount 
in property values destroyed in the 
United States by fire has increased un- 
til it is annually in excess of the en- 
tire cost of the Panama Canal. In large 
part this figure represents waste which 
can be prevented by effective action by 
states and cities. Personal liability 
for damages accruing to others through 
fire caused by gross negligence should 
be enforced in ways which will bring 
home to individuals their proper re- 
sponsibility. 

Important Work Done 

H. A. Smith, president of the National 
Fire, of Hartford, who was re-elected 
a director of the Chamber, told of the 


work of the insurance department and 
to illustrate the favorable reactions 
that have been noted he cited a bulle- 


tin which was devoted to explaining in 
a simple, non-technical way the princi- 
ple of co-insurance. Within two weeks 
after the distribution of this bulletin 
the Insurance Department received re- 
quests for about 17,000 extra copies: 
There is a need for an exchange 
where business men may come with 
confidence for insurance’ information 
and gave a few illustrations of the re- 
quests received. A retail association 


was interested in a group health insur- , 


ance plan; a state manufacturers’ as- 
sociation asked us to investigate the 
method of fixing workmen’s compensa- 
tion rates, as it was under the impres- 
sion that another method would be 
fairer; another organization requested 
the experience of other states which 
had fixed fire insurance rates. 

For years insurance companies have 
endeavored to bring about a reduction 
in life and property losses. Much con- 
structive work has been done and yet 
we find a constantly increasing fire loss 
ratio, although we are encouraged by 
the improvement in mortality. In con- 
servation also our ultimate success will 
depend upon an intelligent public opin- 
ion The possibilities of the work be- 
ing done by chambers of commerce is 
indicated by the following illustrations: 
Remarkable reduction in the Indianap- 
olis fire loss ratio in 1921 attended the 
activities of the local chamber of com- 
merce. The Philadelphia Chamber of 
Commerce is doing creditable work in 
the investigation of fire causes, as well 
as in making recommendations for fire 
prevention, It was instrumental in 
helping to bring about the introduction 
of the study of fire prevention in the 
schools of Pennsylvania. 


L. H. CARR SUCCEEDS CLUFF 








Appointed Secretary Of Burglary in- 
surance Underwriters Association; 
Has Had Long Burglary Insur- 
ance Experience 


lL. H. Carr has been appointed secre- 
tary of the Burglary Insurance Under- 
writers Association to succeed the late 
H. W. Cluff. Mr, Carr commenced his 
career in the insurance business in the 


burglary department of the Empire 
State Surety about fifteen years ago. 


When the Empire sold out to the Na- 
tional Surety in 1912 Mr. Carr went in 








Pays Double Death 


all the old benefits. 


80 Maiden Lane 





JUST OUT 


The Preferred’s “goth Anniversary” Policy. 


The most liberal accident contract ever is- 


sued by any Company. 


and Weekly Indemnity 


for Private Motor Car Accidents. 


Contains other New leatures in addition to 


The Preferred Poliey 


The Preferred Accident 


Insurance Company 
Kimball C. Atwood, President 


for Preferred People. 


New York 











the burglary department of the Na- 
tional. 

In 1913 he joined the forces of the 
Maryland Casualty, of Baltimore and 
served in the burglary department until 
the following year when he transferred 
to the burglary department of the 
Ocean Accident. In 1920 he became as- 
sistant secretary of the Burglary In- 
surance Underwriters Association, Mr. 
Carr served in the Navy during the 
war. 





The National Surety has decdared a 
regular quarterly dividend Y 


of 24%, 
payable July 2 to stock of record 
June 20. 
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FIDELITY and SURETY 
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Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 


Executive Offices 


830-836 Union St., 
New Orleans 


Great Eastern Dept. 


100 Maiden Lane 
New York 























Georgia 


Macon, Ga. 





Casualty Company 


E. P. Amerine, Secretary 


Surplus and Reserves as to Policy Holders $2,089,936.09 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen's 
Compensation 


AN AMERICAN COMPANY 








HOME OFFICE, 


Chartered 1874 


PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


RELIABLE AND ENERGETIC AGENTS WANTED 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 
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Joyce Bill Dropped 
By Penna. Senate 


NEW BILL NOW INTRODUCED 
Makes Amendments to 1915 Compensa- 
tion Law; Employers Not Oppos- 


ing New Measure 





The Pennsylvania Senate has pigeon- 
holed the bill of Senator Joyce to super- 
sede the compensation law of 1915. 
The bill would have made compensa- 
tion payments two-thirds of the week- 
ly wage, with the maximum payment 
at $20 a week. It would also have 
lengthened the periods of payment. 

Instead it is taking up another bill 
which Senator Joyce presented when it 
became apparent that his original bill 
was not to be acted upon. This bill 
makes a series of amendments to the 
1915 law. 


The chief difference between the 
amendments and his original bill is 
that the rate of payment is fixed at 


64%, instead of 66 2-3% of the weekly 
wage, and that the maximum weekly 
payment is $16 instead of $20. 

Other changes proposed in the orig- 
inal bill are carried in the amendments, 
including the longer periods of pay- 
ment, compensation for loss of fingers 
and toes, and inclusion of occupational 
diseases as reason for compensation. 

Labor organizations, which had 
drafted the original bill, are now sup- 
porting his substitute measure as a 
step nearer to the schedules which 
they desire. At a hearing on the new 
bill, a half dozen labor leaders appeared 
to argue in the bill’s favor, and no one 
appeared to oppose it. This is inter- 
preted to mean that employers’ organi- 
zations do not intend to plan any at- 
tack on the bill, for at a hearing on the 
original Joyce bill, they had represen- 
tatives on hand to oppose that meas- 
ure, 


Business on Higher 

Plane, Says John L. Mee 
HIS TALK TO ALABAMA AGENTS 
That 99% of Due-Paying 


Local Representatives Are 
Honest Men * 


Believes 


John L. Mee, vice-president and su- 
perintendent of agencies of the Na- 
tional Surety, was one of the speakers 


at the Alabama convention of insur- 
ance agents this week. He made a 
plea for high ethics, and along that 


line said in part: 

“The banking and commercial credit of the 
world is in our hands. Every bond or indem 
nity contract placed is a rock of protection, 
proyiding—it is properly written—but asad 
mistake if carelessly or unintelligently 
drafted, 

“Happily, our profession has long since ceased 
to be the haven for failures in other lines, and, 
of course, that is a wonderful stride forward. 

“Should not, therefore, all agents and all 
Home Offices endeavor ‘to approach the ideal 
of professionalizing our business 

“One way ‘to do that is to first eliminate 
the rebater, the unethical, and if you will per 
mit me to say, dishonest, agent from the busi 
ness. 

“Chairman Joyce, of the National Surety 
Company, has repeatedly stated to the agents 
of our company that he will pay $5000 to any 
one who will present proof that the National 
Surety Company has authorized any rebate, 
and we feel that such an attitude on the part 
of our company has materially contributed to 
our success. 

“Happily, these pirates are comparatively 
few, and I believe that 99% of the members 
of national and state associations, who pay 
their dues and expenses of attending meetings 
out of their personal funds, are absolutely 
square, on the level and live up to the ideals 
of the insurance profession. 

“This, therefore, is another reason why you, 
the greatest selling organization in the world, 
should now go out again and preach the ideals 
of your Association from the boundary line of 
Tennessee to the Gulf of Mexico and from 
Mississippi to Georgia. 

“It is undeniable that companies and agents 
are co-partners and that we are jointly oper 
ating a business with equal responsibility to- 
the public whom we serve. 

“We are firmly advocating 


closer, happier 
and more harmonious and less 


suspicious re 


Burglary Insurance 
Not a Side Line 


PREMIUM INCOME INCREASING 


Firmly Established as One of Major 
Lines of Casualty Business; Con- 
ditions Now Favorable 


Burglary insurance in its many 
branches is still looked upon ‘y niauy 
insurance agents aS more or less of a 
side lire despite the steady and ropid 
growth which it has had. This idea is 
dispelled in an article in the Aetne Izer 
for May which says that burglary insvr- 
ance is firmly established as one of the 
mujor lines of casualty insurence and 
that during the last few yeurs the 
growth of burglary premiums has been 
most significant. 

From a premium income of approx- 
imately $500,000 in 1910, and this is 
based upon reports from all companies, 
burglary insurance jumped to $22,000,- 
600 in 1921. 

From the standpoint of the insurance 
companies writing burglary coverage, 
the two or three years prior to 1922 
presented a combination of unfavorable 
conditions. Prices for commodities in 


lations between such partners and we know 
that the majority of problems that confront us, 
both in the field and at the Home Offices, 
could be solved by a more thorough, friendly 
and = seeing-the-other-fellow’s-point-of-view-atti 
tude on the part of the Home Offices and the 
field. and to my mind, company officials can 
not afford to overlook any consistent oppor 
tunity to advance the interests of their co 
workers in the field. 

“While no agent can afford to be narrow or 
selfish in his dealines with the Home Office, 
nor Home Offices blind to the difficulties, the 
problems and the heartaches, if vou please, of 
the local agent, I have also to point out again, 
that if you are to professionalize yout business, 
it means that you must, in your dealings with 
competitors, speak of their service in a friend 
Iv way if you can. and if you cannot, do as 
the medical fraternity does: “Don’t mention 
your competitor at all.” 


general were high and one reaction 
from the war was the large increase in 
every variety of crime. The high 
values mentioned stimulated robberies. 
As replacement values of stealable 
property were high the insurance com- 
panies were obliged to pay out big 
amounts on the large number of claims 
which resulted in an unfavorable loss 
ratio. 
Conditions Favorable to Business 


After the inflation period came the 
one of deflation and unemployment be- 
came more general which brought about 
an increase in the moral hazard and 
stimulated the activities of burglars 
which causes the loss ratio to continue 
unfavorable. 

The 1923 conditions are more favor- 
able to the soliciting of burglary insur- 
ance, in all its forms, than they have 
heen for several years past. In the 
first place, general business conditions 
are good and likely to become better. 
These facts are reflected in the cur- 
rent writings of financial leaders who 
make frequent references to the “record 
breaking railway traffic,” “heavy postal 
receipts,” ete, and other evidences 
which show that the optimistic proph- 
ecy has already become a fact. Not 
only does this return to better times 
offer a reasonable hope that the loss 
ratio on burglary business will be much 
better than it has been but it also sim- 
plifies the problem of soliciting the 
burglary business in a large and profit- 
able volume, 

There is nothing complicated or mys- 
terious about the greater ease with 
which burglary business can be secured 
this year as the people will buy com- 
modities and all forms of insurance 
when times are good and business is on 
the upgrade. 





Dr. Wesley C. Mitchell, director of 
research, National Bureau of Economic 
Research, will speak befor® the Casual- 
ty Actuarial Society at the Hotel Penn- 
sylvania on May 25. 
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This Company Aims to Maintain HUMAN RELATIONS 
with Its Agents, Brokers and Policyholders 


Just as the Insurance Federation of America is endeavoring to 


create a community of interest among all who rely upon insur 


protection or for their 


And as no partnership can be successful without unselfish active 
INDEPENDENCE 
INDEMNITY COMPANY will do everything in its power 


mote the interests of its friends who sell insurance and its 


members, the 


who buy insurance, believing that thereby it is performing its real 
duty to the community and at the same time building its own 
foundations upon the rock of stability. 


Commencing Surplus $2,000,000 


livelihood, SO 
INDEPENDENCE INDEMNITY COMPANY aims to create and 
maintain a SPIRIT OF PARTNERSHIP between its Agents, its 


Brokers, its Staff and its Policyholders. 
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—the largest organization in the world 








An Etna Bond Agent enjoys 


many advantages 


Among these advantages are: 


The representation of aCompany favor- 5! The valuable aid of the AZ-TNA’S 
ably known everywhere —one of the GOVERNMENT SERVICE BU- 
AETNA AFFILIATED COMPANIES REAU at Washington which not only 
assists in the procuring of bond busi- 


ness, but business in all other ETNA 


lines as well. 


writing Surety, Casualty, Life, Fire and 
Marine lines. 


The many leads for business which 


result from the innumerable “CON- 16! Instructive-and business building arti- 
TACTS?” established with clients in cles in the well known AZSTNA-IZER 
the writing of A TNA MULTIPLE SUPPLEMENTS. 

LINES. 


(7! And last but not least, the co-opera- 
The help of well equipped BRANCH 
OFFICES AND GENERAL AGEN- 
CIES which are in fact, SERVICE 


tion of a Home Office underwriting 


organization that UNDERSTANDS 


wimagegs. ; the field man’s problems and_ that 
STATIONS. : a ons 

searches for Opportunities to AOCEPT 
The assistance of Field Engineers in business rather than for opportunities 
connection with Contract Bonds. to DECLINE it. 


; he ave still some excellent agency opportunities in the en 


organization. For information write to W.L. Mooney, Vice President. 


AETNA CASUALTY AND SURETY COMPANY 
AETNA LIFE INSURANCE COMPANY 


(Accident and Liability Department) 


AUTOMOBILE INSURANCE COMPANY 


OF HARTFORD, CONN. 


The Largest Organization in the World Writing Life, Accident, Health, Liability, Compensation, Fire, Marine 
and Automobile Insurance and Fidelity and Surety Bonds 


























